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| home repairs and 
able. In 
‘The Harter 
Housing Act. 
no red tape. All details 
of loans are handled 
locally and promptly. 
The Harter Bank is 
co-operating actively 
in making these loans. 
You need not be a 
customer to apply to 
us. Come in and talk 
ever your plans with 
one of our officers.” 
The advertisements 
above referred to were 
sent in by Harvey 
Loehr, president and 
manager of the 
Harvey Loehr Lum- 
ber Co., of Canton, 
who says that in 
response to the 
first advertisement, 


There is 





which appeared Aug. 
22, the bank had re- 
ceived quite a number 
of inquiries, some ol 
which have already 
heen passed upon. 

He proceeds to tell 
how his company has 
landed its first FHA 
modernizing job, as 
follows: 

“We believe it will 
be necessary for every- 
one connected with 
the building industry 
to advertise the good 
features of this plan, 
as only yesterday 





Harter 


another advertisement the 
Sank is making loans under the National 


Bank, Canton, Ohio, 


under the liberal 


same bank says: 


salesmen contacted a 
property, free and clear, 
but was very 
money to repair 


which 
and is in fine credit standing, 
skeptical as to its ability to borrow 
its property. 
lowed this particular inquiry up promptly, 


family 


Banks and Dealers Co-operate in Pro- 
moting Home Modernization 


On this page is reproduced an advertisement, re- 
duced one-half, of the 
which is typical of what banks all over the country 
are doing to inform their communities that loans for 
modernization 
provisions of the National Housing Act are now avail- 


owns valuable 


Incidentally, we fol- 
and as a 


result will haul $100 worth of material to the job 


this week.” 


This is typical of the way lumber dealers and banks 





(Sept. 6) one of our 
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Renovize « Modernize « Now 
Your Home « Store + Office or Factory 


== ~= National Housing Act 
« ¥ 4 Take advantage of the 
| National Housing Act 

It is now in operation. It makes funds 
available to you, as a property owner, 
to repair or modernize your home or busi- 


ness building. 

ats The Government says 
ss sixteen million buildings 
need repair. Is yours one of these that 
have suffered from neglect in recent 
years? Don't let its value depreciate 
any further. Repair it or modernize it 





Stop Depreciation 





Repair or Modernize 





Check your home or store 
or factory for the repairs 
or improvements it needs. It may be a new 
roof, repainting, an added room or two, a 
new heating system, plumbing installation. 
A new front may modernize your store and 
bring new trade. 





Act Now whatever itis, 

ft: do it now. it now. .Prices are still 

= reasonable. Funds are 

available on moderate terms. An oppor- 

tunity as good may not come again for 

years. You not only profit yourself, but 
you speed recovery as well. 


Terms Are Moderate 





cp. S Y — 
es ou can borrow from $100 

_—* to $2000 for this work. You 
may repay it in small monthiy payments. 
The interest rate is low. The Harter Bank 
is cooperating wholeheartedly in applying 
the National Housing Act. Let us tell you 
the details of it. 


Harter Bank Cooperating From the 





beginning we have sensed the advantages 
this act brings to the property owner and 
to the community. We have kept in close 
touch with its progress. The Harter was 
among the first Ohio banks to receive its 
contract of insurance from the National 
Housing Administration and authoriza- 
tion to proceed with these loans. 


Come in and talk over your plans with one of our officers 








BANKS 1N 


all over the country are 
co-operating to put over 
the big national mod- 
ernization campaign. 
Many banks are ad- 
vertising their will- 
ingness to make loans 
and are urging appli- 
cants to come in and 
confer with their of- 
ficers concerning 
modernization and re- 
pair needs. Scores of 
clippings of advertise- 
ments already pub- 
lished by banks in 
many sections of the 
country have been 
sent in to the Amert- 
CAN LUMBERMAYN, 
Quite a number of 
these are reproduced, 
of course much re- 
duced in size, on pages 
26 and 27 of this issue. 
so that readers can 
see for themselves the 
force and sweep of 
this movement. If 
vour own banker is 
hesitant about making 
loans, show him these 
advertisements and 
thereby convince him 
that numerous other 
bankers are giving 
wholehearted support. 
_ Following are a 
lew sample 


excerpts 
fromthe 


advertise- 


[Turn to page 24] 
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Get Ready NOW 
for More Business 











Order What 
You Need to 
Balance 
Stocks In 
Alderman 
Dependable 
Value 
MIXED 
CARS 








Things are shaping up for increased activity under the 
National Housing Act. Stocks in many yards are at exceed- 
ingly low level. You’ve got to have lumber to sell business. 
In one car we can ship you: 

Genuine Coastal Type Tidewater Red Cypress 

Kiln Dried, End Matched Oak, Gum, Pine Flooring 

Kiln Dried Pine and Air Dried Cypress, Finish, Roofers, 
Ceiling, Partition, Casing, Stepping, Plowed Jambs, Sheath- 
ing, Siding, Base, Mouldings, etc. 

Air Dried or Air and Kiln Dried Tupelo Gum, Poplar, Soft 

Maple, Red Gum and Steamed Sap Gum 

Behind Alderman Mixed Cars is a record of 50 years of 
thorough-going satisfaction. Depend on Alderman for quality, 
best manufacture, scientific kiln drying, careful loading and 
prompt shipment. Write for quotations today—and make the 
most of the Housing Act. 


D. W. ALDERMAN & SONS CO. 
ALCOLU, SO. CAROLINA 
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The Name That Means 
Quality and Service 


HOLT 


Holt Products attract and 
hold profitable business for 
Retail Lumber Dealers. When- 
ever a customer buys Holt 
Flooring you know he will be Air Dried 


Holt Maple, 
Red Oak and 
Birch Flooring. 


completely satisfied. Time H “4 el - : 
has proven that you can de- <8 oe 
Lumber. 


pend on Holt manufacture, Sule Cie 
Holt grades and Holt serv- Lath. 

ice. Write or wire today for 
quotation on your needs. 


HOL 


Northern W. 
C. Shingles, 


LUMBER CO. ™ | 
HARDWOOD CO. | \aixep cars 





OCONTO, WIS. TO SUIT 
MEMBERS OF: YOUR 
National Hardwood Lumber Assn. Northern Hemlock 
& Hardwood Assn. National Lumber Mfrs. Assn. NEEDS. 


Maple Flooring Mfrs. Assn. 











STRAIGHT CARS 
MIXED CARS 


DOUGLAS FIR, SPRUCE 
HEMLOCK, CEDAR 
ENGELMANN SPRUCE 
PONDEROSA, IDAHO & 
CALIFORNIA WHITE 
PINE, RED CEDAR 
SHINGLES AND SIDING 











DELIVERIES 





Chas. R.McCormick 


Lumber Co. 


MAIN SALES OFFICE: Portland, Oregon 
OTHER SALES OFFICES: Seattle, San Francisco 
Los Angeles, San Diego, New York, Philadelphia 
MILLS: St. Helens, Ore.; Port Ludlow and Port Gamble, Wash. 
TREATING PLANT: St. Helens, Ore. 
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OVER 9DQ IN USE 





Over 550 Moore CROSS-CIRCULATION Fan Kilns are in use 
today. Giving up-to-date lumber manufacturers better quality of 
lumber seasoned on lower temperatures—larger drying capacity— 
lower drying cost per thousand feet of lumber seasoned. 


Can you hope to meet their competition with out-of-date 
drying methods? 


Let us send you complete information about Moore’s CROSS-CIRCU: 
LATION Fan System—whether for a new kiln installation or mod 
ernizing your present kilns. Gladly sent without obligation. 


Moorr DRYKILNCOMPANY 


World's Largest Manufacturers of Dry Kilns and Equipment 


JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE, 
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Housing Experts Suggest Oppor- 
tunities for Lumber 


HILE the lumber and building 

material industries generally 

are much more interested in 
the development of individual housing 
programs than in big urban housing or 
slum elimination projects, the latter 
are of tremendous importance from 
many angles, not the least in impor- 
tance being the improvement of social 
and sanitary conditions in crowded 
areas. Design, location, materials and 
cost all enter into the problem of bet- 
ter living conditions in the large cities, 
and for this reason, if for no other, 
particular importance attaches to the 
tour now being made of the key cities 
in the United States by a group of 
European experts on low-cost housing 
and slum elimination. To get the 
benefits of their experience and to 
profit by their mistakes, these experts 
are accompanied on their tour by rep- 
resentatives of the National Associa- 
tion of Housing Officials, and in each 
city visited conferences are held with 
architects, contractors, material men, 
social service workers, city officials 
etc. A report of the Chicago confer- 
ence in this issue (pages 22-23) should 
be of particular interest to the lumber 
industry. . 

It is truly unfortunate and some- 
what significant of the attitude of 
many in the lumber industry toward 
problems that are not immediately re- 
flected 


in the order files, that not a 
single lumberman considered these 


conferences in Chicago of sufficient 
importance to require his attendance. 

As indicated in the report, the trend 
of thought among these experts and 
among local architects was that lum- 
ber had no place in a program of hous- 
ing for permanence or in plans for 
buildings that are to be financed over 
a long period of time. A local archi- 
tect, while deprecating even the use of 
wood floors in housing projects and 
suggesting that they may finally be 
abolished through examples and 
propaganda, at the same time offered 
a suggestion to the lumber industry 
that is worthy of consideration. That 
is: “Find new ways to use wood in 
better, stronger construction, then try 
to get lumber in more houses instead 
of insisting only on more lumber in 
each house.” 

Another architect brought up the old 
question of properly seasoned lumber, 
particularly in the lower grades, claim- 
ing that in order to be assured of 
proper seasoning they often had to 
specify higher grades than necessary 
for the purpose, thus adding to the 
cost, this in turn encouraging archi- 


tects to seek material to take the place 
of lumber. 

True, the lumber industry is not en- 
tirely neglecting these important 
points, but its efforts are feeble as 
compared to its potential possibilities 
for real trade promotion and in con- 
trast to the activities, individual and 
associated, of manufacturers of other 
building materials. 

An encouraging feature of these 
housing conferences is that the ex- 
perts are inclined to the opinion that 
individual houses, properly located, 
designed and built, are preferable to 
massive apartment blocks. Another, 
is the belief of these experts that the 
United States is on the eve of a great 
building boom. Convinced of this, 

‘ they uttered a warning against permit- 
ting the poorly constructed, specula- 
tive building that almost always ac- 
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companies such booms. 

That many houses in Chicago, de. 
crepit looking and apparently fit only 
for wrecking, can be salvaged, mad 
comfortable and pleasant for low-ren 
tenants through the judicious use oj 
paint and building material, was the 
opinion of some of the experts, who 
thought it much more desirable to saye 
these homes in this way than to de. 
stroy them. 

Another interesting thought devel. 
oped was that decline in populatioy 
growth does not necessarily mean de. 
cline in housing needs, as houses are 
built for families, not individuals, and 
that in future instead of planning 
houses for the “average” family, they 
should be planned and built fo 
“types” of families. 


for 


That the visits of these experts to 


ai He 


me 





various cities in the United States will 
have a decided influence on_ future 
housing projects in this country js 
practically certain. It is sincerely to 
be hoped that the lumber industry will 


not overlook the opportunity offered | 


to profit by them. 


Community Movement for Self-Help 
Ils Launched 


MID ALL the uncertainties, the 

anxieties, the fears, the bewilder- 

ment and the speculation as to 
the future engendered by these hectic 
days of new deals, new policies, the 
growth of bureaucracies, the lavish 
expenditure of Government funds in 
an effort to stem the tide of depression 
and increasing unemployment, there 
is in many hearts a yearning to go 
back to the days of community and in- 
dividual self-help in direct contrast to 
the growing tendency to depend upon 
the Government for a solution of all 
personal and business problems. 
Thoughtful men and women are pon- 
dering the possible evil consequences 
of having Governmental control over 
every act of every individual and 
every business. 

Significant in this connection is a 
movement quietly inaugurated in a 
small suburban city adjacent to Chi- 
cago, briefly reported on page 42 of 
this issue of the AMERICAN LUMBERMAN. 
This program possesses an appeal to 
every good citizen and Hinsdale, IIl., 
may go down in history as the birth- 
place of a movement that marked the 
beginning of a new era. S. J. Duncan- 
Clark, nationally known writer and 
lecturer, in the Chicago Daily News, 
said of this meeting in Hinsdale and 
the action that followed: “Perhaps it 
is a sign-post on a path of promise, or 
a blazed tree on a trail that leads out 
of the woods. It may be the small 
beginning of a movement that will 
take us back on the highroad of sound 


American self-reliance. In any case 
it is a manifestation of spirit and re- 
flection well worth noting in these be- 
wildering days.” 

This program of community self-help 
should appeal to every virile, right- 
thinking American citizen. This com- 
mentator knows personally many lum- 
bermen, particularly, to whom. the 
movement will strongly commend 
itself and who will see in it a rising 
star of hope for the future. 

Hinsdale, Ill., is determined to solve 
its own problems of unemployment 
and business depression. The program 
is not being engineered by a clique 
or group seeking profit, but is a gen- 
uinely voluntary community effort. 

The AMERICAN LUMBERMAN sincerely 
hopes that every one of its readers 
will not only read, but carefully study 
and digest the first two paragraphs, 
especially, of the document being uni- 
versally signed by the citizens of Hins- 
dale. They will bear repetition here: 
“Thoroughly convinced that leaning 

any Government—national, State 

local—is un-American and_ eco- 
nomically disastrous, we citizens of 
Hinsdale hereby agree to a program 
of self-help which we hope will aid us 
in conquering the local depression and 
preserving our birthright—mastery of 
Government—from the avid clutches 
of a rapidly growing bureaucracy. 

“We have found out that the all too 
prevalent policy of appealing—yes, 
begging—for Government aid is tak- 
ing the power of decision away from 


on 
or 


PI 
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ys and giving it into the care of Gov- 
ernmental employees, who should be 
our servants only and must never be 
allowed to be our masters. Therefore 
t is our intention to endeavor to break 
the depression and stop as far as pos- 
sible the fearful drain on our resources 
that taxing bodies of all kinds tend to 
perpetuate. In carrying out this in- 
tention we shall make a modest start 
hy making a survey of Hinsdale to 
fnd out where self-help will aid in 
business recovery.” 

This is not a political movement, but 
is a community effort, appealing to 
every citizen. Read again, in the story 
on page 42 the simple plan by which 
the people of that community propose 
to “work out their own salvation.” 
Already the leaven is working. The 
people of Park Ridge, Ill., have arranged 
for a meeting in that community to 
inaugurate a program similar to that 
of Hinsdale. 

No doubt other communities will 
take similar action, and soon we may 
see this movement growing to national 
proportions, with an aroused con- 
science among the people spurring 
them on to an assertion of independ- 
ence and self-help that will cure most 
of the present ills of the country and 
restore the morale of its citizenry, so 
badly shattered through a growing 
and encouraged dependence upon a 
beneficent Government for sustenance 
and support. 





To Administer Philippine 
Mahogany Subdivision 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, Sept. 13—NRA today an- 
nounced the appointment of William S. Hall 
as deputy administration member without vote, 
of administrative agency for Philippine Mahog- 
any Subdivision of Lumber Code Authority. 


Mr. Hall has been engaged in independent prac- 
tice as a consulting mining engineer. 





Fixes New Truck Rates 


OtymPiA, Wasu., Sept. 8.—Reductions in 
temporary for hire carrier rates on logs, lum- 
ber products and pulpwood hauled in dump 
trucks, have been granted by the State depart- 
ment of public works. The cuts represent re- 
visions in minimums fixed for these commodi- 
ties in an order issued on July 16. 

The new log rates are $1 per 1,000 feet for 
the first mile, and 8 cents for each additional 
mile; compared with $1 and 12'% cents originally 
adopted for western Washington. The rates for 
eastern Washington are 25 percent higher. 
_Pulpwood rates were cut from $1 a cord, 
first mile, and 8 cents for each additional mile; 
to 50 cents and 714 cents when loaded from 
landings for delivery to one point. Otherwise, 
the rate is $1 and 7 cents. 

The schedule for lumber was simplified by 
setting up one rate, compared with six rates in 
the previous order. The new rate is 60 cents 
per 1,000 feet, first mile, 5 cents for each addi- 
tional mile. 

Shingle rates were cut from 15 cents a 
square, first mile, and one cent for each addi- 
tional mile; to 4 cents and 1% cents. The lath 
rate was reduced from 25 cents and 3% cents, 
to 14 cents and 2 cents. 
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Code Prices Shall Be Enforced 
Says NRA 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, Sept. 13. — Highlights of the 
Wednesday’s session of the control committee 
of the Lumber Code Authority included a dis- 
cussion of the situation resulting from purchases 
by the Fisher Body Corporation at less than 
Code minimum prices. It will be recalled that 
this company recently placed large orders at 
such prices. In this connection the committee 
received a communication from NRA Admin- 
istrator A. R. Glancy, warning the members 
that the price provisions of the Code will be 
enforced. Mr. Glancy said: 

It is the intention of the compliance divi- 
sion of NRA to obtain full and complete com- 
pliance with the provisions of all codes of 
fair competition. Article IX of the Lumber 
and Timber Products Code provided for cost- 
protection, and the compliance division re- 
gards a violation of the provisions of this 
article in the same light as a violation of any 
other Code provision. When necessary, the 
compliance division will resort to prosecution 
or other appropriate action to secure en- 
forcement. 


This statement was precipitated directly by 
the Fisher Body controversy. It is understood 
that the Lumber Code Authority will accept this 
statement as absolute proof that the Govern- 
ment will certainly enforce the price section of 
the Lumber Code. 


Control Committee Forbids 
Anticipation of Quota 


WASHINGTON, Sept. 11.—The national con- 
trol committee of the Lumber Code Authority 
convened at the Mayflower Hotel here yesterday 
and is expected to remain in session for at least 
ten days. 

At the first day’s session, Maj. David T. 
Mason, executive officer of the Authority, re- 
ported on the progress of the work of the 
Authority since the last meeting of the control 
committee, and particularly on the status of the 
attempts to obtain NRA approval of a defini- 
tion of “wholesale trade,” and on general rela- 
tions between NRA and the Lumber Code 
Authority. 

The committee voted unanimously to deny 
the petition of a group of western pine pro- 
ducers to anticipate their fourth quarter produc- 
tion allotments, to an amount not to exceed two- 
thirds of their allotments for the third quarter, 
as soon as they have completed cutting the 
third quarter allotments. The petition explained 
that this course would enable them to keep their 
employees occupied between the completion of 
the third quarter allotment and Oct. 1, and that, 
because of the seasonal nature of operations, 
there is a likelihood of early storms shutting 
down their operations and preventing completion 
of their fourth quarter allotment during that 
period. In denying the petition, the committee 
based its decision on the fact that there is no 
provision in the Code for anticipating produc- 
tion quotas, and that only an amendment to the 
Code would make that possible. 

The following mills signed the petition : 

Davies-Johnson Lumber Co.; Pine Logging 
Co.; Byles-Jameson Lumber Co.; Tahoe Sugar 


Pine Co.; Chiloquin Lumber Co.; Diamond 
Match Co.; Feather River Lumber Co.; Clover 
Valley Lumber Co.; Klamath Lumber & Box 
Co.; Rogue River Box Co.; Lassen Lumber 
& Box Co.; Mt. Shasta Pine Manufacturing 
Co.; Stockton Box Co.; Big Valley Lumber 
Co.; Associated Lumber & Box Co.; Spanish 


Peak Lumber Co.; DeAmond Bros.; 
Bros. Lumber Co.; R. S. Adams; 
Lumber Co.; Deter  Bros.; M. 
Buzard-Burkhart Pine Co., 
Lumber Co. 


DeAmond 
Underwood 

Peterson; 
and Chas. Rohr 


The committee intends to devote the major 
share of its attention to the subject of com- 


p:iance, and is holding conferences with NRA 
on that phase of Code administration. 


Code Conference to Study These Subjects 


Among other subjects docketed for considera- 
tion are the following: 

Report of study by Donald Bruce on a 
uniform basis of price differentials. 

Declaration ending rail absorption to East 
Coast privileges granted to West Coast mills 
on account of longshoremen’s strike. 

Request of West Coast trustees for re-- 
allotment of unused portions of second quar- 
ter quota to mills which lost authorized pro- 
duction in that quarter on account of long- 
shoremen’s strike. 

Request of Northern Pine Division for re- 
duction of 4 million feet in third quarter 
quotas. 

Western Pine recommendation that lum- 
ber used in operation be not charged against 
allotments. 

Protest 
formula. 

Consideration of method of allocating the 
Hardwood Division quota to Subdivisions. 

Minimum price adjustments for better co- 
ordination between Hardwood Subdivisions. 

Small mill differentials for hemlock lumber 
in Northeastern Softwood Division. 

General price ruling to cover fabricated 
items like ready-cut houses. 

Request for differentials on ponderosa 
doors, comparable to that given Douglas fir 
doors shipped via water to Atlantic Coast. 


against West Coast allocation 


Request of woodwork manufacturers for 
quantity discounts. 
Request of Wooden Package Division for 


wholesale discounts to commission box plants. 
Request from Wooden Package Division for 

change in basis of Code fee assessment. 
request of Pacific Loggers 


first quarter 1935 quota 
1934. 


to anticipate 
in fourth quarter 





Retailers Discuss 'Wholesale" 
Definition, Housing 
[Special telegram to AMERICAN LUMBERMAN] 


WasHiIncToN, D. C., Sept. 13—The Retail 
Lumber Code Authority has been in session 
here yesterday and today, the meeting having 
been especially called at the request of NRA 
deputy administrator Frank Hecht, to try to 
reach a final definition of “wholesale trade.” Up 
to this time, no agreement has been reached, 
but a committee was appointed to try to work 
out such a definition, its members being: J. F. 
Carroll, C. L. Adams, John Alexander, jr., 
J]. W. Embree, D. C. Essley, and Fred H. Lud- 
wig. It is probable that, if this committee 
reaches agreement on a final definition, it will 
take up the matter with lumber manufacturers. 

Approximately fifty retail lumber dealers met 
Wednesday in connection with the program of 
the Federal Housing Administration, with Al- 
bert Deane, deputy housing administrator ; Ward 
Canaday, public relations chief; and Barney 
Flynn, of the building materials division. The 
housing officials told the retailers that they are 
the logical ones to put over this program. 

The National Retail Lumber Dealers’ As- 
sociation announced today that Spencer D. 
Baldwin, president, will make a swing around 
the circuit, including the West Coast, begin- 
ning Sept. 26, to talk to the regional associa- 
tions, discuss matters of interest to retail lumber 
and building material dealers and explain what 
the association can do for them. He will visit 
Chicago, Milwaukee, Menomonie, Minneapolis, 
Spokane, Tacoma, Portland, San Francisco, 
Fresno, Los Angeles, Salt Lake City, Denver, 
Omaha, Kansas City, St. Louis and Cincinnati. 
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H. E. Lauterbach, of Bartonville, Ill., oper- 
ates a handsome yard that is in several respects 
a family affair. Bartonville is a suburb of—or 
at least lies close to—the city of Peoria. Mr. 
Lauterbach was at one time a contractor, and 
he still follows that line; building complete 
homes and also public buildings such as schools 
and offices. But gradually he has worked into 
the retail business and now handles complete 


AMERICAN LUMBERMAN 


Up-to-date Yard Is “Family Affair” 


lines of materials used in home construction. 
His yard is a family affair, in the sense that 
families in the market for homes can be com- 
pletely served. 

The Lauterbach yard is also a family affair 
in the sense that three of Mr. Lauterbach’s 
children, Ruth, Pearl and Wilbur, are regularly 
employed there. Still another daughter was on 
the staff for several years until the time of her 





Above is seen the “family staff’ of the Lauterbach yard at Bartonville, Ill. 
H. E. Lauterbach, Ruth, Pearl and Wilbur. The smaller cut shows Dean Martin, grandson of 
H. E. Lauterbach, and “unofficial boss” of the Lauterbach business. 


| umber Prices Find Their Economic 
Level Despite Artificial Restraints 


That the law of supply and demand is still 
effective, and that no artificial means will en- 
able lumbermen or representatives of any other 
industry to control prices, is the belief of A. J. 
Krauss, of Krauss Bros. Lumber Co., Seattle, 
Wash., an outstanding wholesaler who, because 
of the present uncertainty in the industry, pre- 
ferred to “mark time” rather than actively go 
after business, and who has been one of the 
most important factors in the intercoastal lum- 
ber trade. In a letter to the AMERICAN LuM- 
BERMAN, Mr. Krauss interestingly discusses the 
West Coast situation, the prices mentioned in 
his letter being on Douglas fir. In his com- 
ment, Mr. Krauss says: 


Devaluation of Dollar Stimulated Exports 


It has been a very interesting study to fol- 
low our domestic and export market trends 
since March, 1933. At that time, our export 
volume was at an extremely low ebb. Prior 
to the inflation of the dollar, our common 
and merchantable grades were probably av- 
eraging the mills close to $9 f. a. s., but when 
the Government went off the gold standard, 
this shortly changed the cost to about $5.50 
f. a. s. in terms of foreign currency. We had 
an immediate expansion in export. sales, 
which have been continuing in substantial 
volume ever since, and, without any Code 
control, these same schedules have been re- 
cently netting the manufacturers from $12 
to $14 f. a. s. The obvious conclusion is that 
you can not keep our lumber price down, if a 
genuine demand develops, any more than 
you can keep lumber prices up when there is 
no demand, irrespective of any type of arti- 
ficial control 


Left to right: 


Domestic Price Rise Caused Overproduction 


During this period, what has happened to 
domestic prices? Prior to entrance into the 
picture of price-fixing in November, 1933, ex- 
port and domestic prices were relatively the 
same, but over a short period domestic val- 
ues were increased on paper $8 to $10 per M, 
based on the actual prices paid in early 1933. 
As an example, take the average schedule of 
common framing. It could have been pur- 
chased during the first half of 1933 for as 
low as $8 to $9 f. a. s. The Code price made 
this approximately $16 to $17 net to the mill. 
These Code prices were in effect until July, 
1934, and what actually happened in the 
meantime? The pegged prices brought every 
manufacturer into activity, brought out 
many obsolete and almost worthless saw- 
mills from the hands of the junk dealers. 
There were probably more than double the 
number of mills operating in March, 1934, as 
compared to the same _ period in 1933. 
Pressure to provide employment for this 
great manufacturing increase was such that 
it became urgent to find an excuse which 
would warrant the production of lumber far 
in excess of the prevailing demand. Word 
went forth that stocks must be built up and 
surpluses accumulated to provide for an im- 
aginary anticipated demand. The excessive 
Code prices that did not represent cost-pro- 
tection prices, are a guaranty to the ineffi- 
cient and high-cost operators who certainly 
have no place in our economic life under to- 
day’s conditions. 


Chiselers Now Getting the Business 


Subsequent to November, 1933, when Code 
prices became effective, the bulk of the lum- 
ber sold from the Pacific Northwest mills 
netted the manufacturer from $1 to $5 less 
than Code prices. There came to be a going 
price for the average Atlantic Coast No. 1 
common dimension schedule of around $14 to 
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marriage; and her small son, Dean Martin, 
inclined to think he’s boss of the shop. In gey. 
eral respects this four-year-old is rather righy 
about it, too. 

The two young ladies add some highly inf 
portant factors to the yard service. In th © 
first place, they are expert window decorator: 
and since the yard fronts on an arterial high- 
way these windows are valuable aids in attrac. 
ing attention and in making sales. In the sec. 
ond place they specialized in school in colo, 
harmony and interior decoration. They cay : 
offer professional advice about the use of 9 
paints ; and the paint department is their special 
field. In the third place, women buyers like ty) § 
go there. The office is a handsome place; on § 
to which women buyers, accustomed to the 2. 
mosphere of department stores, go with cop. 
fidence. They find people there who understanj 
their problems and talk their own language, 

The paint business has been very good these 
past couple of years, and indications point to 2 J 
rather important trade in this line during the 
fall season. Up to now, painting has been on 
the outside of residences; but it seems clear 
that interiors are about to get the attention 
they need. 

Mr. Lauterbach states that at present he js 
depending upon the yard rather more than upon 
the contracting business; and he is making no 
price concessions to get big contracts. The in- 
stability of the labor market is one reason. A 
closely-figured contract is open to loss by un- 
anticipated strikes and wage increases. He says 
that neighboring farmers normally are among 
his good customers; but heat and dry weather 
have handicapped farming for the time. Hence 
repair and remodeling jobs and the paint de- : 
partment are the important factors at present. 








—Says Contributor 
to the MAIL BAG 


$14.50, compared to the approximate $16.50 
Code value. Now, with the advent of the 
approximate 10 percent price reduction in 
July, we have a new, socalled mill value, 
established by that fraternity of “chiselers’ 
—and, disparage them as you will, they are 
doing the bulk of the business. If one were 
asked, what is the real going price today on 
our typical Atlantic Coast schedules, the an- 
swer would probably be, if the speaker were 
trying to be strictly honest, from $12.50 t 
$13 f. a. s. 


But Code-underpriced Items Had Rise 


While we have selected only a few items 
for comment, the same truths apply in 4 
varying degree to other grades, especially 





uppers, the one exception being Nos. 2 andi 
common, apparently priced too low in July. 
The result is that substantial premiums are 
being paid for large quantities of No. 3 com 
mon stock. The old law works here, lifting 
the price to just the same extent that it de- 
presses prices when they are on an unwarl- 
rantedly high basis, and when we say high 
we mean only in relation to the pressure to 
secure business, as compared with the vol- 
ume of business available. 


Supply and Demand Explain Price Movements 


here we have lumber manufacturers 
with two broad markets: Export and domes 
tic. Without the assistance of price con 
trol, export prices have been steadily ad- 
vancing for a long time; but with all the as 
sistance of Code control, threats of prison, 
and other dire results, actual domestic prices 
being paid to manufacturers have been 
steadily declining with those mills which have 
made and are making the hardest fight to 
maintain Code prices, these getting less and 
less of what should be their share of the 
business that is available, while, had not cer- 
tain Code fallacies brought back hundreds 


Now, 
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ants into production, their volume share 
e available business would probably be 
three times what it is today. 

in early 1933, with export and 
an even keel. In Novem- 


of pl 
of th 
two or 

We started 
domestic prices on 


per of 1933 they were forced wide apart by 
the NRA price-fixing program. Now they 
are back again on approximately an even ba- 


sis, Natural laws have functioned in spite 
of all artificiality. 


An Opportunity for Lumbermen 


Among the interesting letters that recently 
have come to the AMERICAN LUMBERMAN is 
one from a well known lumberman in the 
Pacific Northwest, who passes on a suggestion 
that is worthy of the careful consideration of 
every lumber dealer and lumber manufacturer 


“Sales” to the 


Yard modernizing, or as it perhaps might bet- 
ter be termed, “lumber store modernizing,” 
should be—and usually is—undertaken with the 
objective of increasing the merchandising and 
operating efficiency of the plant—so that, in the 
long run, the cost involved shall be recompensed 
by the increased volume of sales and the econ- 
omies of operation thereby made possible. 
Then, too, such modernization of course in- 
yolves a certain amount of straight repair and 
maintenance work that would have to be done 
anyway to ward off obsolescence. 

A good example of how all of these aims and 
purposes were adequately met in a yard mod- 
ernizing job is that of the Rock Island Lumber 
Co., Wichita, Kan., which last February or 
March completed a fine job of modernizing, 
which places its plant in the front rank along 
with others of its class that have applied the 
modernizing idea to their own physical proper- 
ties, while recommending it to the considera- 
tion of others. Notwithstanding the AMeERrI- 
cAN LUMBERMAN is informed by the above 
company that further improvements, in the way 
of remodeling and modernizing, are now in 
process or contemplated, so that—as Walter 
Rosenberry of the company puts it—‘“by fall our 
lumber store should look 100 percent better 
than it does now”’—nevertheless the work al- 
ready completed, as indicated by accompany- 
ing photographs, affords ample text for this 
brief dissertation upon the benefits of yard 
modernization. 

The Rock Island Lumber Co. has been very 
successful in creating public interest in the 
products which it handles, through the modern- 
izing of its retail yard. It specializes in the 
handling of nationally known and nationally ad- 
vertised quality lumber and building materials, 
and these products have been extensively used 
in the modernizing of its offices and display 
room, so that the completed job furnishes a per- 

































AMERICAN LUMBERMAN 


in the country. This letter, which fully ex- 
plains itself, is as follows: 


A thought has come to me which I believe 
is worth passing along to lumbermen throughout 
the country, and I consider the AMERICAN LUM- 
BERMAN the best channel to reach the most 
lumbermen. 

One of the channels through which the Gov- 
ernment is trying to stimulate building is 
through the furnishing of funds for projects 
that will be self-liquidating. 

Grinnell College, Grinnell, lowa, erected a fine 
group of men’s dormitories about 15 or 20 years 
ago, financing on a strictly business basis with- 
out donations. The college furnished the ground, 
and the buildings were mortgaged for the issue 
of bonds. The income for payment of the bonds 
and the interest was derived from the students’ 
board and room. This is a very definite source 
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of income, as the attendance is quite regular and 
the men are required to live at the dormitories. 

I have heard other educational institutions 
have investigated the Grinnell plan and found it 
very practical. A similar method has been used 
by some of the State institutions in Michigan. 

This type of building should come under the 
requirements of the Administration and no 
doubt many educational institutions would 
welcome the opportunity to erect modern 
housing for their students. This need, with 
the Government’s help, should make con- 


siderable construction work possible if brought 


to the attention of the colleges and universi- 
ties of the country. 








IGNORANCE may be bliss, but don’t depend on 
it—either yours or your customer’s ignorance— 
for profit. 


Front— ‘Book-work” to Rear 


manent exposition and demonstration of the effi- 
ciency and attractiveness of these installations. 
The accompanying photographs show that 
many new ideas have been incorporated in the 
reconstruction of the sales office. Dingy metal 
and old cracked plastered ceilings have been 
rejuvenated by the application of Nu-Wood 
bevel lap tile in a number of interesting designs 
and patterns. This material proved its value 
as an inexpensive method of decorating, insu- 
lating and acoustically treating the office in- 
terior. The side walls were paneled with Idaho 
knotty white pine in the Clearwater pattern. 
The display of this material has created wide in- 
terest, and developed many profitable sales. 
Obsolete office equipment has been replaced with 
well designed fixtures. The floors have been 
refinished, and all painting and decorating has 
been carried out in harmony with the various 
materials used. 

Mr. Rosenberry explains that before the re- 
modeling the floors were very dirty and badly 
marked up. However, the floor itself was of 
good quality oak, mixed flat and edge grain—so 
a sander was used, resulting in a floor that 
looks like new. The strips, or “paths,” notice- 
able in accompanying photograph are of “Tuff- 
wood” hard board; stained, but not inlaid. The 
reason for putting these strips down was to pre- 
serve the appearance of the finished oak floors, 
which are kept nolished just as in a fine home. 

Careful planning of the exterior has resulted 
in the development of such features as well de- 
signed display windows and attractive signs, 
which are floodlighted at night. These help to 
create many additional sales. The company has 
quite recently taken on distribution of the com- 
plete line of Edham products in its territory, 
and one of the accompanying photographs shows 
a window display featuring Edham Sunfast 
stained shingles. 

One result of the remodeling was to trans- 


form the old office into a modern display room. 
In other words, before remodeling about 90 
percent of this space was taken up by employees 
and about 10 percent was allotted to customers ; 
whereas these percentages have been reversed. 
The only counter in the now combined office 
and salesroom is the one on which the cash 
register stands. 


The flat-topped desk seen in the picture, 
which is occupied by the assistant manager, was 
built of genuine white pine and stained, all at 
a cost of $6.25. The desk is placed in this posi- 
tion for the convenience of customers, who can 
sit in the chair nearby while conferring with 
the assistant manager and having their needs 
figured out. Phone calls also are taken at this 
desk. 


Just back of 
room which 
but which is 
designed to 
home. 

Also back of the sales room is 
which the book-keeping is handled. 


“Customer confidence is the keynote of our 
merchandising program,” said Mr. Rosenberry 
to the AMERICAN LUMBERMAN. “This is cre- 
ated by selling grade- and trade-marked prod- 
ucts, well manufactured and of known quality, 
such as Weyerhaeuser 4-Square lumber, and 
other products of similar merit. We feel con- 
fident that any dealer who handles a complete 
line of nationally advertised products, properly 
displayed and intelligently merchandised, can 
sell his way to increased volume and profits.” 

Since the foregoing article was prepared, a 
letter from Mr. Rosenberry advises that the 
exterior of the plant is now being revamped, in- 
cluding painting in aluminum, trimmed in black, 
and provisions for floodlighting the north and 
west sides at night. 


this sales room is a smaller 
could be used as a private office, 
finished for display purposes, being 
represent a recreation room in a 


another in 
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At left: New display room of the Rock Island Lumber Co., Wichita, Kan., showing side walls finished in Idaho knotty white pine, and Nu-Wood 


bevel lap tile ceiling. At right: Window display featuring stained shingles. 
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Facts and Figures That Prove Bui 


g up the house-cost figures featured 
in the Sept. 1 issue of the AMERICAN LUMBER- 
MAN under the caption “Cost of Homes Not Ex- 
cessive,” we present herewith some further 
—this time of costs compared with former 
years—showing the fallacy of any claim that 
present prices of lumber, and other materials 
used in home building, are out of line with other 
commodities, or that they constitute a bar to re- 
sumption of home building activities. 

First, through the co-operation of the Alex- 


Followin 


studies 


ander Lumber Co., Aurora, Ill., there is pre- 
sented a tabulation of lumber costs for Holt’s 
Basic House, beginning with 1926 and includ- 


ing 1934. These figures were compiled by W. J. 








34 sq. ft. 144x4—Clear Fir, Corner Boards. 
1610 sq. ft. %x4—Clear RW Siding. 

31 pes. 2x6—No. 1 YP 12’, Ceiling Joist. 

31 pes. 2x6—No. 1 YP 14’, Ceiling Joist. 

354 lin. ft. 2x4—No. 1 YP, Partition Plates. 
118 pes. 2x4—No. 1 YP 8’, Partition Studs. 

120 lin. ft. 2x4—No. 1 YP, Partition Bridging. 
6000 pes. 4’°—No. 1 WP Lath. 

08 pes. 2x4—No. 1 YP 18’, Rafters. 

36 lin. ft. 1x6—No. 2 YP S4S, Ridge Board. 
1610 sq. ft. 1x8—No. 2 YP Shiplap, Roof. 
13% Sars. Double Coverage Hex. Shgs. 

40 lin. ft. 9” Asphalt Ridge, Roof. 

400 sq. ft. 5x4—Clear Fir Ceiling, Plancher. 
144 lin. ft. 1x8—Sterling WP, Frieze. 

156 lin. ft. 1x4—Sterling WP, Fascia. 

156 lin. ft. 34%—Crown Moulding. 

144 lin. ft. 2” 3ed Moulding. 

130 sq. ft. 2x10—No. 1 YP, Cellar Stairs. 

50 sq. ft. 1x12—No. 1 YP, Shelving. 








Anderson, of the above company’s Kankakee 1000 sq. ft.—Slaters Felt, Floors. 
; 1000 sq. ft. 1x3—Sel. Pl. RO Flg., Floors. 

March March March March March March March March March 
1926 1927 1928 1929 1930 1931 1932 1933 1934 
928.18 SS9.43 846.12 822.26 804.17 742.55 659.45 738.42 801.53 
Percent Percent Percent Percent Percent Percent Percent Percent Percent 
100.00 95.82 91.15 SS.558 86.63 S0.00 71.04 79.55 S635 

(Ill.) branch. The prices governing are those . 
I Important Lumber Price Data 


of March of each year. “This tabulation,” says 
Mr. Anderson, “shows that lumber to build the 
basic house can be bought from us for about 
14 percent less than in 1926, or, in other words, 
that a dollar will buy about 15 percent more 
lumber today than in 1926. I believe our tabu- 
lation represents the true differences in our 
prices for the years shown at the time of year 


at which they were taken.” 


HOLT’S BASIC HOUSE 
25 7 6 - 1 Story - 6 Major and Mino 
Rooms Walls 8'-6" Cornice 24” 

Roof 1 Pitch No Millwork 
36 lin. f 6x8—No. 1 Fir, Girder 
> Dp §x6—No. 1 Fir 8’, Girder Post 
20 lin. ft. 2x6—No. 1 YP, Mud Sill 
20 1 ft. 2x8—No. 1 YP, Box Sill 
31 pes. 2x8—No. 1 YP 10’, Joist 
31 p 2x8—No. 1 YP 14’, Joist 
240 lin. ft. 1x4—No. 2 YP, Bridging 
$50 sq. ft. 1x8—No. 3 YP S48, Sub Floor 
360 lin. ft. 2x4—No. 1 YP, Plates. 
120 pes. 2x4—No. 1 YP 8’, Studs 
18 pes. 2x4—No. 1 YP 9’, Studs Gable. 
120 lin. ft. 2x4—No. 1 YP, Fire Stops 
1550 sq. ft 1x8—No. 2 YP Shiplap, Wall 


Sheathing 


1500 sq. ft—Slaters Felt, Walls. 


The chart and other comparative price data 
herewith presented were supplied to the AMERI- 
CAN LUMBERMAN by Church E. Gates & Co. 
(Inc.), lumber and timber dealer, New York. 
Taken together they present a highly important 
and interesting survey of lumber costs and 
selling prices from 1925 to 1934 (inclusive) 
compiled by the above company from its own 
records; showing, among other things— 

1. That Lumber is now cheaper than 

at any time before 1931. 


2. That even before the recent drop 
in wholesale prices and the new Mode 
mark-up, prices were below 1929. 

3. That wholesale prices are now just 
about the same as in 1930. 

4. That retail prices are 8 percent 
lower than 1930. 


H. B. Eaton II, of Church E. Gates & Co. 
(Inc.), explains that the figures here presented 
were arrived at by carefully going through the 
firm’s invoices and bills for the years 1925 to 
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Chart showing price trends 1925-1934, supplied by Church E. Gates & Co. (Inc.), New York 


1934 (inclusive). Each item was taken separ. 
ately and average cost and sales prices accy. 
ately arrived at. Six items, constituting a loaq 
1 lumber, were included in the study, as follows 
2x4. 

2x6, 2x8, 2x10, 2x12. 

1x6 N.C. T&G. No. 2 common, 
14x6 B&B Bev. Siding. 

18” Perfection Shingles. 

1x24 B&B Y.P. Flooring. 

To make these figures easily comparable for 
the different years, it was assumed that a lum. 
ber yard bought and sold a load made up of 
six units, five items of 1,000 feet each and one 


SF PrPpr 


square of 18-inch Perfection shingles. The fo. 
lowing is the result: Markup 


Cost of load Sales price of Markup Per. 


Year  f.o.b. yard load f.o.b. job (dollars) cen 
f Tidewater 
Area) Metro. Area) 
1925 $209.42 $279.40 $69.89 33.3 
1926 194.21 265.40 71.19 35.5 
1927 174.55 263.26 88.71 50.8 
1928 167.45 254.42 87.17 52.0 
1929 163.47 237.44 73.97 452 
1930 146.36 223.18 76.82 52.4 
1931 124.48 193.40 68.92 55.3 
1932 96.28 165.00 69.00 71.6 
1933 105.37 169.00 63.63 60.3 
1934* 161.40 231.75 70.35 43.6 
19347 146.98 205.85 58.87 40.0 


*Feb. 1 to Aug. 1. *From Aug. 1 on, 


The reason for the two notations for 1934 
“Feb. 1 to Aug. 1” and “Aug. 1 on,” explains 
Mr. Eaton, “is that we got our Code price 
protection in February, 1934, based on the 
wholesale f.o.b. city, plus 25 percent 
markup, plus $6 (direct handling charge) per 
M.B.M., and that this condition was changed 
Aug. 1, 1934, when the wholesale price on 
certain building sizes of lumber changed 
downward and our minimum Code markup 
was changed to a straight 40 percent markup 
on wholesale prices f.o.b. city. The 1934 
August notation refers to the present condi- 
tions under which we are working. 

“There are,” comments Mr. Eaton, 

“several very apparent points that this 

table and graph indicate:” 


“1. That lumber is cheaper now than 
any time before 1931. 

“2. That even before the recent drop 
in the wholesale price and the new Mode 
markup, we were below 1929. 

“3. That the percentage method of 
marking up our material is a very poor 
one. 

“4. That our present 40 percent mark- 
up is lower than any percentage markup 
we have had since 1926 (compares with 
52.4 in 1930). 


“5. That our wholesale price is now 
just about the same as it was in 1930. 

“6. That our retail price is 8 percent 
lower than 1930.” 


price, 


A Typical Home Refigured 


Recently Walter H. Bumpus, a general con- 
tractor of Aurora, Ill., figured the present cost 
of building a duplicate of a house now standing 
at 238 Western Avenue, that city, which house 
is shown by the half-tone cut and floor plans 
printed herewith. Through courtesy of the 
Alexander Lumber Co. and Mr. Bumpus, we 
are enabled to present herewith the specifica- 
tions and detailed cost-figures for constructmg 
at the present time, a duplicate of this house, 
the total for house and garage being $6,224.80. 

Unfortunately, figures showing the cost of the 
original house are not available,’so no com- 
parisons with former years are possible. The 
specifications and cost figures which follow are. 
however, of interest as showing how reasonably 
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iil) ding Costs Are Not “Too High’ 


1 separ- . j bui btain 7144’ head room under joist Place gutters and downspouts on 
e od » , CZ > y ilt. obtain i442 1e€ac ) 1 J ot. F ‘ 
$ accur- a house ol this type and quality can be built IKxcavate for window areas...... $ 94.00 house and sum POrch ....cscceces 428.00 
¥ 2Se 2. . . 
ya load me at the present tim FOUNDATION ELECTRIC WIRING 
follows Specifications of a house 30’x24’ with Sun Place form and pour 10” concrete To consist of 50 openings placed 
Re 12’x12’—to be a duplicate of house at wall to joist. Form and pour where directed. Doorbell, radio 
rorewestern Avenue, Aurora, II1. walls for window areas. Pour I aa sc ce aGiee pera 110.00 
- piers in basement for supporting narrate tienen: a 60.06 
= First FLOOR iit posts, Pour with wall footing for ELECTRIC FIXTURES—To be _ selected.. 0.00 
: Living room Toilet and lavatory DINE, 3c as od ae wak eee anes 220.00 RovuGH HARDWARE 
ol engi , BASEMENT FLooR to be 3” concrete... 80.00 NailS, CC. 6... cece cece eee rece ences 50.00 
ining a on = 
sEconD FLOOR . 3EAMS AND COLUMNS a 60.00 
3 Bedrooms Large cedar lined Place continuous 10” beam on 2 Pe BSROC OOS sro sesesecerreseeen ov. 
able for 3 Closets cabinet Halley COU. 6s ci civsecvwevnsixewe's 49.00 PAINTING 
a lum- Bath FURNACE AND METAL WoRK Oak floors to be filled and varn- 
€ up of 2x CAVATION Install 27” Sun Glo furnace prop- ished 2 coats. All inside wood- 
pes .-— -cavate under entire house and erly connected to all rooms, Place work except stairs to be 4-coat 
and one Excavi a ; . sufficie 40 Ib. tin deck on sun porch roof. enamel finish. Walls in kitchen, 
sun porch to a depth sufficient to l 
The fol- basement entry, toilet room and 
bathroom to be 3-coat enamel fin- 
Markup ish. All outside woodwork to be 
ip Por. 


painted 2 coats, roof to be stained 

with 2 coats shingle stain...... 420.00 
WALL PapeER—AI] rooms.............-- 130.00 
LINOLEUM 


) cent 


Kitchen, entry, toilet room and 
33.3 bathroom to have floors inlaid 
35.5 linoleum cemented on felt........ 65.00 
50.8 Fi REPLACE ; 
52.0 Fireplace to be built of red brick 
459 with separate flue for furnace; 
S hearth to be quarry tile. Mantel 
52.4 to be Colonial design same as 
55.3 PR WE 6a & & Wale Fibs. rae bass 225.00 
716 PLUMBING 
60.3 Connect with water and sewer at 
43.6 curb. Run sewer and water to 
D basement. Provide basement 
40.0 drain. Furnish water meter. In- 
stall 20 gal. automatic heater, in- 
stall 2 compartment laundry tubs. 
or 1934 Install toilet and wall lavatory on 
x plains first floor. Install 52°’ apron sink 
le price in kitchen with swing spout fau- 
oo an cets. Install in bathroom 1 recess 
tub, 1 pedestal lavatory and 1 
percent CIOSSE COMBINATION .c.ccccccerecaes 615.00 
ree) per BvuILp Brick SIDEWALK and stoop in front. 
II 66.00 
rice on 


changed 
markup 
markup 


FRAMING 
Ist floor joist to be 2x10—16” 
centers 















































































































, : Sub floor to be 1x6 D&M waterproof 
ie 934 
t condi- House at 238 Western Avenue, Aurora, Ill., refigured at present costs—Floor plans below (Continued on Page 52) 
: +. i 
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LJousing Hopes as They 
Affect Lumber 


What place has lumber in a normal, workable, 
American system of low-cost housing that can 
relieve the blight of slums from our cities’ | 

What attitude toward wood construction 1s 
held those who are most active in efforts 
toward clearance of slums, rehabilitation of 
blighted areas, and constructton of low-cost 
housing ? 

In seeking answers to these questions, and 
particularly the second question, an AMERICAN 
LUMBERMAN representative last week took part 
in a three-day conference during which Chicago 
housing factors took counsel with five housing 
experts from other cities, for their advice as to 
what should be done in Chicago. The five 
visitors, three from Europe and two from 
America, included: 


Sir Raymond Unwin, of London, England 
recognized as the dean of the world’s hous- 
ing experts He has been in this work for 
a half-century. During the peak building 
year after the World War, Sir Raymond was 


chief technical officer of the British Ministry 
of Health, and is now technical director of 
the Greater London Regional Planning Com- 
mittee. It was he who planned Letchworth 
and Welwyn, so successful from all stand- 
points that they are known as the world’s 
model garden cities. 

Ernst Kahn, head of a company which 
built and managed 15,000 dwellings of vari- 
ous types in Frankfurt, Germany. This noted 
economist is a political exile from his native 
land and is now located in London, supervis- 
ing relief work for his people who have 
sought refuge there. 

Miss A. J. Samuel, of Liverpool, England, 
who as head of the Octavia Hill system man- 
ages 1,200 dwellings in the Bebington area. 
The women in her organization collect 
weekly rents and also act as social workers 
to help tenants meet their problems and 
obligations Miss Samuel’s ability may be 
judged by the fact that although (because 
the dwellings are owned by the Government) 
she can not refuse tenancy to even those 
who have a reputation for being slow pay 
or troublesome, she has had no evictions for 
two years and has had to give only two 
notices to quit, and has 100 percent collec- 
tions—this in a slum area. 

Henry Wright, New York architect who 
planned Radburn, N. J., a garden city in 
the metropolitan area, and Sunnyside, a 
medium-low-cost project in New York City, 
and who has done other similar planning 
work in other cities. 

Ernest Bohn, of Cleveland, Ohio, president 
of the National Association of Housing Offi- 
cials. A lawyer, he is primarily responsible 
for Ohio’s housing law, and is especially well 
versed in the legal aspects of housing 
projects 


These five well-informed persons are on a 
tour of twelve American cities, located so that 
the conferences may include interests in thirty- 
six cities, in the eastern and central States. The 
tour was arranged by the National Association 
of Housing Officials, in charge of Charles S. 
Ascher, of Chicago, executive director. 

The Chicago meeting was held under the 
auspices of the Metropolitan Housing Council, 
an organization whose purpose is the co-ordina- 
tion of the various housing efforts and plans 
in this area. It was in charge of Secretary 
Allan C. Williams, jr., and Miss Elizabeth 
Wood, executive director of the council. The 
sessions were comparatively small in attend- 
ance but business-like, those present making 
efforts to learn all they could at this opportu- 
nity, and one man characterized it as “a lib- 
eral education” in housing. There was a notice- 
able willingness to learn, and it rather surprised 
the visitors from abroad; it gratified them, too, 
for their purpose in coming was to tell of their 
own mistakes as well as their sucicesses, so that 


AMERICAN LUMBERMAN 


similar mistakes need not be made in this coun- 
try, where concerted housing efforts are just 
getting under way. 

Sitting in at the Chicago conference were 
numerous architects, several contractors, a few 
—too few—material men, a number of social 
service workers, and others interested in the 
subject of housing from one angle or another 
lt seemed that at least half of the Chicagoans 
present had been to Washington at least once 
to submit their respective plans for housing 
projects, to utilize the $25,000,000 of PWA 
funds allocated to Chicago for this purpose. 
Some of these proposed locations for the various 
housing developments were pointed out to the 
writer on the reconnaissance tours on Thursday 
and l*riday afternoons, which tours were for 
the purpose of showing the visiting expert: 
just exactly what the Chicago situation is, so 
that they might compare this with the condi- 
tions with which they have been familiar. 

Information gleaned from remarks heard on 
these tours, as the party passed or stopped at 
slums and near-slums, and in the conference 
rooms during the few speeches and the many 
questions and answers, was too voluminous in 
detail to hope to reproduce it here, and it is 
suggested that anyone actively interested should 
write at once for a stenographic transcript of the 
sessions, which can be obtained at usual prices 
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Conference With European Expert 
Reveals Problems, Opportunitie, 
and Aims of Those Seeking Bette, 


System of Low-Cost Housing 


cost. Lumbermen may be surprised to knoy 
that one of the chief reasons brought forth for 
this belief is that wood construction costs tg, 
much—admittedly not in first cost, but in up- 
keep. 

In this connection it is not enough jor |ym. 
bermen to say “They’re crazy!” or “That is not 
true!” The fact remains that it is these people 
and others like them, who have been making 
practically the only efforts that have been made 
in providing housing for the lowest incon, 
groups, and they probably will have a heft, 
voice in determining the types of materials op 
which the Government will spend PWA funds 
Besides, many of these men are architects and 
entirely apart from these projects they are im. 
portant as potential customers or non-customers 
ot lumber. : 

One of the architects, the well known Henry 
K. Holsman, of Holsman & Holsman, believes 
that in steering away from the use of wood 
he is being truly progressive, and in the Fri- 
day conference on “design and construction” he 
briefly mentioned some of the trials and tribula- 
tions of following this course. “In Europe,” 
he told Mr. Kahn, “your people are willing to 
walk on hard floors. But here in America 
they’ve been accustomed to wood floors, and 
although we may build everything else of brick 
and steel, and concrete, people still insist on 





Part of the group of visiting housing experts and Chicagoans on the first day’s tour of the slums, 

photographed at the first stop. Left to right they are: Charles H. Sierks, terra cotta manufac- 

turer; Henry K. Holsman, architect; Miss A. J. Samuel, of Liverpool, England; Allan C. Wil 

liams, jr., secretary Metropolitan Housing Council; Sir Raymond Unwin, of London, England; 

Henry Wright, New York architect; Charles E. White, architect: Miss Elizabeth W ood, “execu 

tive director of the council; Ernst Kahn, of Frankfurt, Germany; Rabbi J. J. Gusfield; W. W. 
DeBerard. publisher 


from the Metropolitan Housing Council, 520 
North Michigan Avenue. Those in position to 
know told the AMERICAN LUMBERMAN that the 
aims and hopes and beliefs expressed at this 
conference are quite typical of the thought and 
attitude of housing enthusiasts throughout the 
country, and a good index as to what these in- 
terests are seeking. 


Opposed to Use of Lumber 


Assuming that this is true, it may be stated 
that the general attitude of exponents of low- 
cost housing, Federal Government financed, is 
not favorable to lumber. This is partly due, 
the writer judged by the general appearance of 
things, to clever publicity which has tended to 
make it “smart” to think in terms of much- 
heralded “modern” materials. In the main, 
however, these men and women are sincere in 
the belief that wood has little or no place in 
the construction of a dwelling to sell at low 


wood floors. But we can overcome this by edu- 
cation, propaganda and examples.” 


In this same session Mr. Kahn had already 
explained that in Germany buildings are not 
amortized over thirty or thirty-five years, as 
in America, but over sixty, eighty or even a 
hundred years. In England sixty-year amor- 
tization is quite usual. To do this, Mr. Kahn 
continued, it is necessary that the structure be 
built to last, and with low maintenance cost, 
so they build solid walls of brick or other 
masonry and they “stay put.” 


Here the writer interposed a question as to 
what can be done about obsolescence when walls 
are so solid—what about keeping them in tune 
with progress and the inventions which - in- 
crease convenience and decrease cost. Mr. 
Kahn‘s answer to this was that Germany and 
England and Holland are much older countries 
and the people are more set in their ways, and 
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that America is older now, too, and people will 
not be so disposed to demand progress. (Sir 
Raymond Unwin, later questioned privately 
about the European attitude toward obsoles- 
cence, also said that the Englishman is less in- 
clined “to be in a hurry” to get the latest 
modern convenience. ) 


A Challenge to Lumber 


There was quite a little chorus of chuckles 
in the room when this question was asked, 
and its attendant question, “What if a building 
had been put up with these solid walls thirty 
years ago, and amortized over sixty years, so 
the styles and equipment of thirty years ago 
would have to compete with the houses of today 
and the next thirty years?” This seems to be 
somewhat of a stickler, so far as building for 
Americans is concerned, and continued ques- 
tioning in private disclosed that the Chicagoans 
really like the warmth and ease of moderniza- 
tion of wood, but have not been convinced that 
it will stand up for long wear at low cost—or 
maybe have been convinced by somebody it will 
yot stand up as needed for this type of building. 
Their challenge was definite and inescapable : 

“If lumber can do this, lumber will have to 
show us!” 

Mr. Holsman, who personally has developed 
a type of brick wall, reinforced with steel, that 
has strength advantages over certain other 
types of walls, said that to his surprise the 
brick manufacturers have become quite enthu- 
siastic about the new wall, even though it uses 
less brick than a solid brick wall, for it opens 
up new possibilities for more brick walls than 
heretofore. ‘““They agreed with me,” he said, 
“that it was better to stop trying to get more 
brick in each building, and get some brick in 
more buildings.” 

Then he added,‘ And lumber must do the same 
thing. It would be foolish for the lumber in- 
dustry to insist upon having all houses built 
entirely of wood. What you should do in the 
lumber industry is to find new ways to use 
wood in better, stronger construction, then try 
to get lumber in more houses, instead of in- 
sisting only on more lumber in each house.” 

Charles E. White, of White & Weber, archi- 
tectural firm which for several years has been 
concentrating on slum clearance and low-cost 
housing, seemed to be of about the same opin- 
ion and said specifically that the lumber indus- 
try should develop a wood floor that will not 
squeak, and which is low in cost. “In these 
projects,” he said, “it is practically certain 
that rooms will be uniform in size—kitchens all 
the same size, bedrooms the same size in dif- 
ferent flats, and so on—and the lumber indus- 
try should develop a good floor that is fab- 
ricated at the mill and laid down in sections, 
instead of each board being laid separately on 
the job by a carpenter.” This, carrying Mr. 
Holsman’s thought through to labor, would re- 
sult in less carpenter labor for each room, but 
the use of carpenter labor for more rooms. 

Another architect claimed that he had al- 
ways had difficulty in getting well seasoned 
lumber in the lower grades. “If we want lum- 
ber that is well seasoned,” he told the writer, 
“we have to buy a grade that is better than 
the job really needs, and that brings up the 
cost of lumber on the job. When the lumber 
cost mounts beyond a certain point, that makes 
us look around for some other material.’’ 

These significant paragraphs, it is hoped, will 
reveal the low-cost housing planners’ attitude 
toward wood construction, and will point out 
to the lumber industry some lines of technical, 
manufacturing and merchandising endeavor that 
might prove wise. But there is one other sig- 
nificant paragraph which surely should be added 
before the subject is dropped: 

Chicago has scores of lumbermen, large and 
small, manufacturers, wholesalers, commission 
men, retailers, sash and door manufacturers 
and other fabricators, but not one of these 
attended any part of the sessions. The indus- 
try's only representative in the conference was 
the member of the AMERICAN LUMBERMAN 
staff who attended. He was received cordially, 
but with surprise, and numerous conferees 


AMERICAN 


seemed astonished that anyone connected with 
the lumber industry could be interested, or could 
find any hope, in a discussion of low-cost hous- 
ing. 


See American Building Boom Imminent 


Optimism was the general tone of the con- 
ference, and the men and women seemed thor- 
oughly imbued with confidence that great activ- 
ity in low-cost housing and in building gen- 
erally will be under way in the next few 
months. Part of this confidence was caused by 
Sir Raymond Unwin and Mr. Kahn, who were 
tremendously impressed with the absolute cer- 
tainty of this building, and who strongly urged 
the American housing interests, and especially 
the construction industry, to get busy immedi- 
ately and do something about the situation or 
a big boom in speculative, wildcat building 
will accompany this surge of building and buy- 
ing. 

This already has been the experience of the 
British, for although that nation has built 800,- 
000 houses since the war, there still is an acute 
shortage and there is now more speculative 
building than at any time since the war, Sir 





The group shown in the other illustration had just been looking at this f J 
scene, which is at 14th Street and 14th Place, a block east of Halsted {°:,, °"“ 


Street. 


Raymond said. If America waits until it is 
hard for a family to find a house, the existing 
shortage will be apparent to everybody and 
there will be much building of the usual boom 
variety, but what the Government should do, 
Sir Raymond said, is to start some of the 
needed building now, and let private building 
get under way in a more orderly, satisfactory 
manner. This Government building activity 
would also result in starting up other lines of 
business, he said, and added: 

In*starting the wheels of commerce rolling 
there is very little it is possible for the Gov- 
ernment to do that is so effective and so safe 
as a good system of house building. It is 
not creating a public debt, but is simply 
changing idle credit into revenue-earning 
assets. Other lines of work are not like 
that; a road, for example, unless it is a toll 
road does not even earn its own interest. 


He quickly disposed of the statistician who 
claims that the housing market in this country 


is declining because the population is not in- 
creasing so rapidly as formerly, for Sir Ray- 
mond explained that although this is true of 
the population as a whole, it is not true of the 
number of families. 
population in America increased only 6 per- 
cent,” he said, “but the number of your fam- 
ilies increased 23 percent. And you _ build 
houses for families, not for individuals. 
is a very big future in house building in Amer- 
ica.” 

Mr. Kahn thoroughly agreed with this, and 
he offered the construction industry a word 
of advice, also. “In housing we have been 
making a great mistake, in building for the ‘av- 
erage family,” he said, “But the average fam- 
ily does not exist, except on paper. We must 
build for types of families--the large family, 
the small one, the family with no children, 
the widow and her children, the motherless 
family—and we must build in locations where 
those types of families would want to live, the 
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The building in the left background, Rabbi Gusfield said, 


formerly was one of the finest Jewish synagogues in Chicago 


“From 1920 to 1930 your 


There 


23 


kinds of houses they would want to use.” 


Both of these men stressed the importance, 


in low-cost heusing, of obtaining a low rate 
of interest, and Mr. Kahn said that it should 
be not more than 4 percent—3'% to 334 percent 
is common in England. 
to “criticize conditions in a country in which 


Although hesitating 


I am a guest,” Mr. Kahn said America’s mort- 


gage system is “very poor,” but expressed hope 
that operation of the National Housing Act 


would result in a reform of this system. As to 
the best plan for Government financing of 
low-cost housing, Mr. Kahn suggested that phil- 
anthropic individuals or limited dividend cor- 
porations should undertake this work. This 
corporation, according to his plan, would have 
a 20-percent equity in the enterprise, and the 
Government would advance the remaining 80 
percent at the necessary low rate of interest, 
provided that the corporation’s plans for loca- 
tion, construction and management were ap- 
proved by the Government. 


Management an Important Factor 


The importance of management was given 
strong emphasis by all the visiting experts, and 
Miss Samuel particu- 

larly told of the bene- 


fits of good manage- 
ment. The _ excellent 
results of her own ef- 


forts, described in a pre- 
vious paragraph, she at- 
tributed to the fact that 
her rent collectors are 
also case - workers and 
know the complete fam- 
ily history and economic 
situation of each tenant, 
and to the fact that the 
buildings are always 
kept in good condition, 
even in regard to so- 
called “minor repairs,” 
said, “if the 
landlord takes an inter- 
est in the building, and 
shows that he cares 
about its condition and 
upkeep, the tenant is likely to care, too.” By this 
system of continuous and careful maintenance 
the buildings she manages are prevented from 
having the terribly rundown appearance of so 
many of the hovels Miss Samuel saw during 
her two tours in Chicago. 

“Don’t you ever use any paint in this town?” 
she asked. She agreed with the other two 
Europeans that most of the decrepit buildings 
they saw are capable of being made into pleasant 
habitations for low-rent tenants, for there is 
usually ample air and light. In fact many of 
these buildings are good enough, they said,. 
that it would be a shame and a mistake to 
tear them down—they should be reconditioned. 
Needless to say, if this is done there will be a 
tremendous market for lumber for this purpose, 
and of course an immense market for paint, and 
other building materials. To those who have 
been thinking these buildings may not be worth 
repair this recommendation of the experts came 
as a great surprise, as did their further state- 
ment that Chicago does not have any real slums. 
“You have a few small areas that might be 
considered slummy,” they said, “but not areas 
of blocks and blocks. Wonderful things could 
be done in this city if you would just get busy 
and repair the buildings you now have.” 


A Program for Housing 


Obviously there are certain areas in the city 
where such reconditioning would not be feasible 
or worth while, and the experts thought that 
such areas should be demolished. The object 
then would be to house the occupants in better 
buildings, located for their economic conveni- 
ence. This might mean single-family dwellings 
in another part of town, or it might mean 
multi-family dwellings in a more central por- 
tion—more likely both types. The visitors de- 
clined to recommend the wholesale demolition of 
whole areas and the replacement by huge blocks: 


(Continued on page 55) 
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Banks and Dealers Co-operate in 


(Continued from front page) 
ments reproduced and others received, which 
sufficiently indicate their tenor : 
We endorse this project and are ready to 
loan you money for this purpose (moderniza- 
tion).—First NaTtionat Bank, Sidney, N. Y. 


We are prepared to consider loans of from 
$100 to $2,000 to responsible property owners 
with regular income from assured sources.— 
NATIONAL BANK oF WATERVILLE, Waterville, 


Money is available to any property owner 
with an assured income and a good credit 
record, for repairs, alterations and improve- 
ments.—AMERICAN STATE Savincs Bank, Lans- 
ing, Mich. 

National Housing Loans. This bank is pre- 
pared to co-operate in the efforts being made 
to interest citizens in modernizing and other- 
wise improving their property.—SuULLIVAN 
County Trust Co., Monticello, N. Y. 

Repair and modernize your property. Let 
the First National help you take advantage of 
the Federal Housing Administration’s new 
financial plan. Prepare your home or property 
now while the weather and other conditions 
are so favorable. Come to the central offices 


of this bank or any of its branches for full 
information.—First Natronat BANK, Seattle, 
Wash. 


Loans for renovization and modernization 
of property. This bank will receive applica- 
tions for loans for modernization of property 
in accordance with regulations of the Federal 
Housing Administration.— Lorain County 
Savincs & Trust Co., Amherst, Ohio. 


Home Owners! Get the facts about the new 
National Housing Act, which is a plan designed 
to enable enterprising home owners to make 
the necessary improvements that they could not 
otherwise afford. If you own a home, don’t 
fail to consult us——CeENTRAL ILtinots Trust 
& Savincs Bank, Mattoon, IIl. 


List—today—the property improvements that 
will bring your building up to the standard 
of the times. The money is ready, the work- 
men are ready—the time is ripe to act.—Na- 
TIONAL BANK oF Appian, Adrian, Mich. 

Long time loans to responsible people are 
now available at this bank for the purpose of 
repairing and improving property.—HAastiINcs 
NATIONAL Bank, Hastings, Neb. 

This bank is co-operating with the Govern- 
ment under the National Housing Act. Loans 
limited in amounts will be made to applicants 





First Modernizing Loan for City Made 


_ Tursa, Oxxa,, Sept. 10.—The first modern- 
izing loan to be completed in Tulsa under the 
provisions of the National Housing Act has 
been closed, through the joint instrumentalities 
of the Hanna Lumber Co. and one of the local 
banks. The accompany- 
ing illustration, repro- 
duced by courtesy of the 
Tulsa World, in which 
it originally appeared, 





Getting the 
modernizing loan in 
Tulsa, Okla. which 
also established a speed 
record, only three days 
elapsing from time ap- 
plication was made un- 
til loan was closed, 
material delivered, and % 
workmen on the job: 
Picture shows Rev. and 
Mrs. O. M. Stallings in 
service department of ' 
Hanna Lumber Co., ! 
where estimates were 
made on modernization 
of the Stallings home, 
preliminary to securing 
a loan for $500 from a 
local bank 


first FHA & 





shows the Rev. O. M. 
Stallings, pastor of 
the Immanuel Baptist 
Church, receiving the 
lecessary papers and in- 
structions from H. H. Poarch, manager of the 
service department of the Hanna Lumber Co., 
which enabled the first named gentleman to ob- 
tain the first loan made in Tulsa County. 

H. E. Hanna, president of the Hanna Lumber 
Co., is proud of the fact that his service de- 
partment was the first to assist a home owner 
in closing a remodeling loan under the new 
Act. The amount involved was $500, and the 
improvements to be made include removing 
some partitions in the house, adding a stairway 
and doing some painting and decorating. 

A short time ago, Mrs. Stallings decided on 
certain improvements that she wanted made in 


their home. The first step was a call on the 
service department of the Hanna Lumber Co., 
outlining the work she wanted done. After fur- 
ther conference with Mr. and Mrs. Stallings, 
Mr. Poarch figured the materials 


necessary 










and cost. A trip was made to the bank for the 
necessary application for loan, which was 
quickly filled out, and the bank representative 
was then taken to the home by Mr. Poarch, 
where the improvements were explained in de- 
tail. The following day the application was ap- 
proved by the bank and the work was started 
immediately. 

Mr. Hanna thinks that perhaps a record was 
established with this first loan deal, inasmuch as 
only three days elapsed from the time the ap- 
plication was made until the loan was closed, 
the material delivered and workmen were on the 
job. All parties are much pleased. 


who can qualify under the requirement 
of the Act.—Natignat Uxster County Bayx 
or Kincston, Kingston, N. Y. 

We are ready with a financing plan to help 
you repair and modernize your property, |, 
co-operation with the Federal Housing Aq. 
ministration we will make loans to property 
owners according to rules of the FHA.—Firgy 
NaTIONAL BANK, Berlin, Wis. 


The First National Bank has signed a cop. 
tract with the Federal Housing Administration 
to lend money with partial Government back. 
ing for the modernization and improvement of 
homes. Loans can be made under the regula. 
tions for painting, plumbing, building addi. 
tions, ete.—First NationaAL Bank, Richfield 
Springs, N. Y. 

We have ample funds for loans on the mod. 
ernization of homes on the new Federal Say. 
ings and Loan plan.—Peoptes Butpinc & 
Loan Association, Parsons, Kan. 

Loans for remodeling —easily obtained 
through the Federal housing plan.—Jackson. 
VILLE (ItL.) Savincs & Loan ASSOCIATION. 

Exclusive of the modernizing-loan advertise- 
ments of banks reproduced in facsimile in this 
issue, many others similar in tenor have been 
received this week by the AMERICAN LUMpER- 
MAN. As these are too numerous to reproduce, 
or even to quote, let it suffice simply to list the 
names of these banks, with commendation of 
the splendid spirit of co-operation which they 
evidence. Many of the advertisements convey 
definite information for guidance of applicants, 
and all of them show a desire to serve their 
communities which is highly praiseworthy. The 
names and locations of these co-operating banks 
are: 


First National Bank, Grand Rapids, 
Minn. 

3yram National 3ank, East Port 
Chester, Conn. 
First National Bank & Trust Co., Port 
Chester, N. Y. 

Mutual Trust Co. of Westchester 


County, Port Chester, N. Y. 
Farmers State Bank, Scribner, Neb. 
Continental National 3ank, Lincoln, 
Neb. 
Northern National Bank, Bemidji, Minn. 
First National Bank, Bemidji, Minn. 
Citizens Bank, Hutchinson, Minn. 
Yonkers National Bank, Yonkers, N. Y. 
3Zayonne Trust Co., Bayonne, N. J. 
Hudson County National Bank, Bayonne, 
N. J. 
Mechanics National Bank, Bayonne, N. J. 
Northwestern National Bank, Minne- 
apolis, Minn. 
Old Kent Bank, Grand Rapids, Mich. 
State Bank of New London, New Lon- 
don, Minn. 


Security National Bank, Faribault, 
Minn. 

First National Bank, Canton, N. Y. 

National Bank of Summers, Hinton, 
W. Va. 


Fleetwood 
Jefferson 
Jefferson 
Peoria, Ill. 
The foregoing “honor list” is by no means 
complete, as more bank advertisements are being 
received in every mail. 
In addition, many Building and Loan associa- 
tions also are advertising !oans for moderniz- 
ing under the Federal Better Housing program. 
Clippings of the advertisements of the following 
institutions of that character have been re 
ceived : 
First Federal Savings & Loan Associa- 
tion, Elk City, Okla. 
Shawnee Building & 
Topeka, Kan. 
Bankers Home Building & Loan Asso- 
ciation, Galveston, Tex. 
Capitol Building & 
Topeka, Kan. 
Mesa Federal Savings & Loan Associa- 
tion, Grand Junction, Colo. 


Bank, Mount Vernon, N. Y. 
Banking Co., Jefferson, Ohio. 
Trust & Savings sank, 


Loan Association, 


Loan Association, 
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Promoting Home Modernization 


A number of interesting letters, discussing 
various aspects of the FHA modernizing-loan 
proposition, have been received from dealers, 
some excerpts from which follow : 


R. S. Brown, secretary-treasurer Western Re- 
tail Lumbermen’s Association, Spokane, Wash. : 
We have read your Aug. 18 issue with a great 
deal of interest and wish to commend the staff 
of the AMERICAN LUMBERMAN for the elaborate 
and thorough manner in which you are pub- 
licizing the Housing Act. From comments we 
have heard we know that a great many dealers 
out here are following developments as unfolded 
in your publication. 


W. L. Wuiracre, The Doddington Co., Col- 
umbus, Ohio: Three of our local banks are 
actually making an effort to make loans, not 


so much because they feel that they can make 
any money at the 5 percent discount, but largely 


because they feel that the huge amount in their 
vaults will not be needed for general use for 
at least another yvear. and that the 5 percent 
is better than nothing. Our company has en- 
tered into this campaign with a vim, and is 
meeting with marked success. We believe that 


the modernizing business will grow as soon as 
the general uncertainty as to Government pol- 
icies is ended. Objection to the FHA moderniz- 
ing loan plan seems to come from four classes: 


Partisan politicians, building and loan com- 
panies, home-owners who can not qualify, and 
banks that have not made application or been 


approved as lending institutions. Our company 
has arranged to aid its customers in such ways 


many 
have 


notes are signed, 
(at their re- 


instances, after their 
assumed the responsibility 


quest) of handling the job for them; in which 
case the bank immediately makes out a check 
direct to us for the amount borrowed and we 


handle the payment of the different bills result- 


ing 


from the remodeling job. We believe the 


National Housing Act, with its modernizing loan 





The AMERICAN LUM- 
BERMAN has published a 
plan book of attractive 
small homes. Any dealer 
who has not received a 
copy of "Your New Home" 
may secure a free sample 
upon request. 





provisions, is a fine and constructive move, 
which when properly understood will result in 
much good to the retailers. 

toscoe C. BricGcs, president Briggs Lumber 


Co. 


(Ine.), Oneonta, N. Y.: The banks here are 


which, however, would have been accepted in 
the regular course of business. None of our 
customers as yet have secured loans under the 
Act. Frankly, we do not expect that there will 
be any appreciable results from the loan pro- 
vision of the National Housing Act in our ter- 


ritory. Three reasons on which we base our 
opinion are: (1) Our building and loan asso- 
ciation and both banks have so much money 


they don’t know what to do with it, and have 
for the last two years been trying to make 
loans where they were safe. (2) The income 
of our people is very low; they are of a con- 
servative type, and do not propose to tie them- 
selves up for something if they can possibly get 
along without it. (3) If anyone in our territory 


wants to modernize, has a job, and is finan- 
cially responsible, we would be very glad to 
furnish’ them the material on a payment plan 


would be more satisfactory to 
them than to borrow through Government ar- 
rangements. We appreciate that the above is 
not on the popular side, yet it makes sense in 
our territory. 

L. T. Metz, Poplar Bluff, Mo.: I talked with 
the bank here about making loans under the 
new Housing Act, but at that time they did not 
think they cared to go into the proposition. Il 
am going to see them again, and it may be that 
they have changed their minds. 


which we think 


L. H. Taggart, of the Taggart Lumber Co., 
Lake Geneva, Wis., while keenly interested, 
sees “a fly in the ointment,” in the narrow 
margin between income and absolute necessi- 
ties of most wage earners of his community, 








to filling out applications, securing bids, getting very friendly toward the loans. Our own bank without taking account of sickness or other 
their applications through the bank, and in has had two requests and made one loan— emergencies, so that bankers are chary of 
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Above are reproduced suggested forms for Pledge Card and Information Card to be used in Community Campaigns for Modernizing and 
Repair jobs, as outlined in a special bulletin now being distributed to building material dealers, contractors, architects and others by the Fed- 
eral Housing Administration. This booklet should be studied carefully by lumber dealers and all others interested in promoting the organiza- 
It contains instructions and suggestions for “selling” the Better Housing program; how to answer 
the questions asked by home owners; in short, how to put over a successful modernizing campaign. Copies of the booklet, which is intended 
specially for quidance of building material dealers, architects and contractors, may be had by addressing the Federal Housing Administration, 


Washington, D. C. 
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of unforeseen 
Nevertheless, he is circularizing 
for modernizing, informing them 
about the Act and how to proceed in making 


extending credit for fear 
tingencies. 


“suspects” 


con- 


application for loans. He believes that in 
larger places, where incomes are more lib- 
eral, the plan may work better. 

J. C. Simpson LumBeErR Co., Galesburg, Ill.: We 


find that the bank here has qualified to 
Federal housing loans, and 
to co-operate in any way. 


make 
is perfectly willing 


PorRTAGE LuMBER & BvILpING Co., Akron, 
Ohio: We are up to our necks in modernizing 
campaign committee work, doing all in our 


Latest News About FHA 


Lumber's Representatives Hear 
About FHA Campaign Plans 


WASHINGTON, D, ( 
tives every sec- 
tion of the country, met here today with officials 
of the Federal Housing Administration to re- 
ceive definite information as to the manner in 
which industry could co-operate with the Ad- 
ministration in acquainting the public with the 
advantages of the Housing act and to stimulate 


Sept. 9. 


Representa- 
otf many key industries, from 


interest in home modernization and repair. 
Ward M. Canaday, FHA Director of Pub- 

lic Relations, described the various means de- 

vised by the Administration to reach the pub- 


lic. 
Roger Steffan, FHA Director of Moderniza- 


tion Credits and formerly in charge of 
the Small -Loan department of the WNa- 
tional City Bank of New York, stated 
that modernization loans insured by the 


FHA are actually being made in 38 States, al- 
though reports on the specific volume of loans 
have not been tabulated and are not expected 
for a week or ten days. He said that many of 
the banks were not accustomed to this type of 
loan, but that usually in a community having 
two or more banks it would be found possible 
to interest at least one financial institution. He 
added that there were a number of national 
finance companies planning to buy moderniza 
tion notes on a country-wide scale and that in 
the event of the financial institutions of any 
community failing to extend accommodation te 
prospective home modernizers the Administra- 
tion would be glad to furnish the names of 
finance companies willing to buy insured paper. 

W. D. Flanders, FHA Director of Field Or- 
ganization, described the method by which it 
was planned to organize local housing commit- 
tees in every community in the country. It was 
found that such committees are already func- 
tioning in 480 different communities, and that 
several thousand of them will be ready to start 
local campaigns within the next 30 days. The 
plan provides for a campaign general manager, 
supported by various committees and by volun- 
teer field workers who will make a house-to- 
house canvass, explaining to home owners how 
funds can be obtained to improve their prop- 
erties. 

H. D. Newson of the FHA. described the 
manner in which a number of newspapers had 
successfully published special sections on better 
housing and cited this as one illustration of the 
manner in which the movement would start a 
ripple of new business, for the increased volume 
of advertising had already given additional em- 
ployment to printers throughout the country. 

Jas. A. Moffett, head of the FHA. made a 
brief talk on “The Better Housing Program 
A Challenge to Industry,” and Albert L. Deane, 
Deputy Administrator, spoke on “Financial As- 
pects of the Better Housing Program.” 

The meeting concluded with conferences be- 
tween delegates and their various industry ad- 
visors. Lumbermen met with H. R. Northup 
of the National Lumber Manufacturers Asso- 
ciation, who has been designated by the FHA 
as its lumber advisor. 

Interested trade associations were urged to 
act quickly in order to tie in with the general 
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power to put the program over. We have 
nothing but good reports to give in relation to 
the attitude of the bankers; although there of 
course are problems that have to be ironed out. 
As stated, our company is doing everything 
possible to help the program along, and feels 
that it has great possibilities if we can so con- 
trol our entrance into the picture as to permit 
us to do the maximum amount of merchandising. 


R. J. McKay, J. H. McKay & Son, Estherville, 
Iowa: I have taken up the matter of remodel- 
ing loans with the Emmet County State Bank, 
and they say they are anxious to make loans 
of this type at whatever rate of interest the 


campaign and also with the multitude of local 
campaigns which soon will be in progress in 
communities throughout the country. 

In addition to Mr. Northup, the lumber and 
timber manufacturing industries were repre- 
sented at the meeting by the following: 

G. C. Wathen and L. N. Erickson, 
tional Lumber Manufacturers 
Washington, D. C.; 
Douglas Fir 
tion; H. B. 
las Fir 


Na- 
Association, 
E'vans, New York, 
Door Manufacturers Associa- 
Wiscomb, Tacoma, Wash., Doug- 
Plywood Association: H. C. Bercekes 
and W. H. O’Brien, New Orleans, La., E. L. 
Kurth, Keltys, Tex., Southern Pine Associa- 
tion; Ed. R. Linn, Memphis, Tenn., Hardwood 
Manufacturers Institute; W. W. Woodbridge, 
Seattle, Wash., and R. T. Titus, New York, 
ted Cedar Shingle Bureau; J. F. Wigginton, 
Jacksonville, Fla., Southern Cypress Manu- 
facturers Association; Thomas R. Kerr, Osh- 
kosh, Wis., Northern Hemlock and Hard- 
wood Manufacturers Association; M. W. 
Stark, Chicago, National Woodwork Associa- 
tion; and Harrison N. Hiles, American Veneer 
Package Association. 


George 


The retailers were represented by Frank 
Carnahan, Washington, D. C.; L. P. Lewin, 
Cincinnati, Ohio; and G. W. La Pointe, jr., 


National Retail Lumber Dealers Association. 


Canvass Results In Many Pledges 


NEW QOrRLeANS, La., Sept. 
weeks’ house-to-house canvassing by workers 
of the FERA under the administration of a 
general citizens’ committee has resulted in ob- 
taining 9,654 pledges for repair work, totaling 
$4,760,495, not including $505,000 in work 
pledged by the municipal authorities. This rep- 
resents a completed canvass of 125,961  resi- 
dences, of which 21,191 were reported in good 
order; 66,794 obviously in need of repairs: 
and, 2,780 unfit for use and calling for demoli- 
tion. Work referred to contractors upon which 
financing could be arranged, totaled $2,021,609. 

In addition to the direct pledges for repair 
work, the canvassers obtained agreements from 
tenants to purchase household accessories and 
furnishings amounting to $405,216. 

The canvass developed 345 prospects inter- 
ested in building or acquiring homes. 


10.—Fourteen 


Survey Shows Housing Needs 


Gary, Inp., Sept. 10.—The need for a cam- 
paign for repair and modernizing of homes in 
this city is shown by report of Federal Real 
Property Inventory recently released, which in 
dicated that of the 15,628 residences here, 2,516 
fequire major structural repairs, and 7,054 
minor repairs, while 748 are considered unfit 
for habitation. 

The canvass which uncovered these and other 
facts was a part of the general housing survey 
under the auspices of the Department of Com- 
merce, covering 64 cities throughout the coun- 
try. In the local campaign, the Gary Commer- 
cial Club, and its president, Capt. H. S. Norton, 
co-operated actively, lending valuable aid. 

Inaugurated as a Federal relief measure, and 
financed mainly by the CWA, the Real Prop- 
erty Inventory has furnished considerable local 
employment in the 64 cities covered, of which 
Gary was one. 
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Government specifies. This bank has $300,009 
available right now, so it looks as though jt jg 
up to us to persuade the people to use it, 

SaGInAw LuMBER Co., Saginaw, Mich: Thy, 
writer and other officials of our company wer 
very much interested in the article on the new 
Federal financing bill appearing in Aug. 18 iggy, 
of the AMERICAN LUMBERMAN. 


W. G. SMITH, general manager, Lyman. 
Hawkins Lumber Co., Akron, Ohio: Your ay. | 
ticles covering the National Housing Act ar 
certainly clear and answer 


most questions, | 
am sorry to advise that thus far we have not 
felt any results, but are still hoping. 


Modernizing | 


Civic Groups Plan Triple Moderniz. 
ing Demonstration 


MitwavckeEE, Wis., Sept. 10.—Three houses 
have been selected for a modernizing demon. 
stration, one on the west side, another on the 
south, and a third on the north side, of Milwau- 
kee. Home owners will be given the oppor- 
tunity to see the houses before remodeling work 
starts, while in progress, and after they are 
modernized. 

In this project the Milwaukee Journal is co- 
operating with four civic groups in backing 
the federal housing administration’s campaign 
to revive the building industry, and to give 
Milwaukee home owners a practical demonstra 
tion of what can be done to increase comfort 
and convenience, prevent depreciation and im- 
prove values. 

Joining hands with The Journal are the Mil- 
waukee Building & Loan League, the Milwau- 
kee Real Estate Board, the Building Con- 
gress of Wisconsin, and the Milwaukee dis- 
trict of the State Association of Wisconsin 
Architects. : 

Each of the four groups will have a specific 
task, and all will work with the idea of showing 
home owners how they can help each other and 
the community by helping themselves. The 
Suilding & Loan League will provide the houses 
to be modernized; architects will survey the 
houses, and determine what should be done to 
them, and draw the plans. The Real Estate 
3oard will appraise the value of the properties 
before the work starts, put a market value on 
them after the work has been completed and 
handle the sale. The Building Congress, 
through affiliated associations embracing every 
phase of construction, will do the remodeling. 





Organize to Push Modernizing 


MitwavKkee, Wis., Sept. 10.—An estimated 
$10,000,000 worth of remodeling and recondi- 
tioning work in Milwaukee county will be this 
community’s part in the National Housing pro- 
gram, according to plans outlined and approved 
at a meeting of more than 100 representatives 
of 20 affiliated building trades. The campaign 
will be directed by William F. Eichfeld, former 
president of the Milwaukee Association of Com- 
merce. 

Final steps in organization of the Milwaukee 
Better Homes campaign were completed with 
the announcement by Mr. Ejichfeld of an 
advisory council of 136 members. Included on 
the council’s building supplies committee are 
Don S. Montgomery, secretary of the Wisconsit 
Retail Lumbermen’s Association, and George 
Olsen, executive secretary of the Building Sup- 
ply Asociation. The building industries repre- 
sentatives include John W. Diercksmeier, Mill- 


work Association; Walter Zervas, Builders 
Congress; Edward W. Fromm and Richard 
Ferge, Carpenter Contractors. 

Milwaukee’s program is to extend over 4 


period of six months, and approximately $3,500 
is being raised to meet the cost of the campaign 
to acquaint property owners with benefits offer 
them by the federal housing law. Support has 
been pledged by practically every allied building 
organization in the city and county. 
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It was pointed out at the organization meeting 
that if only 25 percent of the 168,864 buildings in 
Milwaukee were to undergo repairs averaging 
$500, approximately the full sum contemplated 
by the program would be spent within the next 
six months. 


Almost Ten Percent of Families 
Living Doubled Up" 


The ‘percentage of families now living dou- 
bled with other families is the most striking 
single feature of the findings of the Federal 
Real Property Inventory so far released, com- 
ments the National Association of Real Estate 
Boards in a cumulative study which it is making 
of the inventory reports for individual cities that 
are being made public by the Department of 
Commerce. 

in the 63 cities for which figures are now 
released (only Cleveland is still to come) the 
inventory shows a total of 1,701,350 families. 
Of these, 162,770 families were found doubled 
up with other families. This is an average of 
9.5 percent of all families enumerated. 

The 63 cities have a combined population of 
6,804,620 persons. If they are a iair sampling 
of the urban population of the United States, 
totaling 69,954,623 persons, then at the time the 
inventory taken (early months of 1934) 
there would appear to have been in the country 
approximately 1,649,000 doubled families. 

Most significant of all, the number of doubled 
families in the 63 cities (162,770) is almost as 
large as the total number of existing vacant 
residential units (177,197) found by the inven- 
tory in these same cities. 


Was 


2 
Modernizing Is On Increase 

SPOKANE, WaAsuH., Sept. 8.—The Federal 
modernizing and housing campaign was intro- 
duced to Spokane during the past week by J. E. 
Bradford, of Seattle, State director for the 
Federal Housing Administration, who spoke be- 
fore the Spokane Chamber of Commerce on the 
subject and then appointed the Spokane com- 
mittee. under J. I. Kinman as chairman. The 
building industry is represented on the commit- 
tee by IX. E. Saunders, and general industry by 
Henry Georg, contractor of this city. 

It is felt that this campaign will be timely 
in Spokane because of the fact that this city 
is facing a definite shortage of houses and trend 
of rents is upward. Real estate men report that 
people are coming to Spokane in the largest 
number of any time in 15 years, partly due to 
the Coulee dam, and a modernization program 
will be necessary in order to prevent a housing 
shortage. 

The Exchange Lumber & Mfg. Co., of this 
city, indicates by its report that business is 
already beginning to pick up because of this 
activity. 

[his report is confirmed by Mr. Schumacher, 
of the Monroe Street Lumber Co., who said that 
his firm was feeling a fair increase as a result 
of the publishing of the National Housing Act. 
the business consisting mostly of remodeling 
and modernizing. 


Delinquent Taxes Not a Bar 
To Loans 


A dealer located in Minot, N. D., writes the 
AMERICAN LUMBERMAN as follows in part: 
“The National Housing Act should be 
amended so that the borrower could pay up 
his past due taxes. On account of requirement 
that all taxes must be paid, very few can qualify 
in this city, and the plan will be little used.” 
This dealer, as well as others encountering 
the same objection, are advised that “Regulation 
No. 9” (Bulletin No. 2), providing that “The 
Property to be improved must not have out- 
standing against it delinquent taxes or assess- 
ments,” has been modified by a ruling of the 
Federal Housing Administration as follows: 
Hereafter it is not a requirement that ‘“‘the 
Property to be improved must not have out- 
Standing against it delinquent taxes or 
a8sessments,” and Regulation No. 9 is so 
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amended. Therefore, financial institutions 
may use their own judgment as to whether 
or not credit should be extended, regardless 
of the status of taxes or assessments. Al- 
though the information regarding these 
items continues to be important on the Prop- 
erty Owner’s Credit Statement, the nature of 
the information will not affect the insur- 
ability of a note. The widely different laws 
and conditions in the various States cause a 
situation which is best met by allowing each 
financial institution complete latitude to 
decide if the status of taxes or assessments 
should affect the approval of a loan. 


° 

Organize for FHA Campaign 

SEATTLE, WASH., Sept. 8.—Ninety-eight per-- 
cent of the commercial banks of Washington 
now are lined up to make loans under the Na- 
tional Housing Act, local headquarters of the 
Federal Housing Administration announces. 
I-ffort is now being concentrated on savings and 
loan associations, insurance companies, mutual 
banks and similar financial groups where se- 
curity is required and it is expected that nearly 
all of these will be ready to make loans by 
Sept. 15. Meanwhile organization of chairmen 
and committees in the various cities is pro- 
ceeding rapidly. A committee organized here to 
expedite matters in the Pacific Northwest is 





APPRECIATES EFFORTS OF 
AMERICAN LUMBERMAN 


We note the splendid manner in 
which you are backing up the Na- 
tional Housing Act. We believe this 
measure will succeed if all in the 
industry support it to the limit. Your 
intelligent backing of this program is 
going to do a lot of good. If the 
manufacturers, dealers and others 
will come through in the same way, 
we won't have much to worry about 
in the way of business in the indus- 
try when the momentum gets built 
up.—C. L. QUISNO, Weyerhaeuser 
Sales Co., St. Paul, Minn. 





composed of the following lumbermen: Carl 
Blackstock, president Blackstock Lumber Co.: 
Nick Brace, Brace Lumber Co.; George Rich, 
president Rich Lumber Co.: Fred Higgens, 
president North Grove Lumber Co.; and Otto 
A. Conner, president Fairview Lumber Co. 


Loans for Wells and Other Farm 
Improvements 


WaAsHINGTON, D. C., Sept. 10.—How to get 
money to dig new wells or deepen old ones 
leads all the questions asked of the FHA by 
farmers. Another question being asked by 
thousands of inquirers is how to get money 
to build dams for ponds and small lakes. 

The answer to both questions is for the 
farmer, or anyone else living in a rural com- 
munity, to apply for the necessary loan at the 
lecal bank or other lending institution. Mod- 
ernization loans for the purpose of deepening 
old wells or digging new ones are authorized 
by the FHA, as well as ponds needed to con- 
serve the water supply. 

Other new construction permissible for mod- 
ernization loans and of special value in rural 
districts includes fences, gates, garages, poultry 
houses, smoke houses and any similar construc- 
tion—always provided the proposed improve- 
ments meet with the approval of the bank or 
other lending institution to which the applica- 
tion for the loan is made. Also, the amount 
applied for must not exceed $2,000, although 
the project may cost as much more as the 
farmer is able to pay for without borrowing. 

Included also in the modernization program 
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are ordinary improvements to the farm dwell- 
ing, barn or other large farm buildings, such 
as lightning and fire protection, insulation, re- 
construction of faulty chimneys, strengthening 
of foundations, additions of new rooms and 
porches, installation of plumbing, heating sys- 
tems, wiring and similar operations. 

For many farmers who need wells, other 
things also are wanted. They state in their 
inquiries to the FHA that they need windmills, 
pumps, tanks, cisterns, piping, troughs and other 
things in order to get the greatest use from the 
wells they hope to dig with their moderniza- 
tion loans. 

All these improvements are eligible under the 
regulations governing modernization loans, ac- 
cording to FHA officials. 


Bank Makes FHA Loans at Rate 
of Forty Per Day 

New York, Sept. 11--The National City 
Rank today announced that home improvement 
loans, under the federal housing act, were being 
granted at the rate of 40 a day. Thus far a 
total of 541 loans for an average amount of 
$575 have been granted. The loans are for an 
average term of twenty months. Purposes for 
which the loans are to be used, according to a 
percentage breakdown, show: Inside painting 
and redecorating, 19 percent; heating, 13 per- 
cent; pl:mbing, 13 percent; roofing, 9 percent ; 
exterior repairs, 9 percent; general remodeling, 
9 percent; outside painting, 8 percent; interior 
repairs, 7 percent; cementing, 5 percent; light- 
ing, 3 percent; bath room remodeling, 3 per- 
cent; building additional rooms, 2 percent. 





Expects Many Heating Jobs 


New York, Sept. 10.—Material results from 
ihe Government-aided drive to stimulate home 
repair and modernization were seen in the esti- 
mate of A. R. Herske, vice president and gen- 
eral manager of sales of the American Radiator 
Co., that the company expects to handle 3,000 
applications for modern radiator heating during 
September. 

The est'mate is conservative. We believe 
that it is warranted by the fact that in the 
four days between Aug. 24, when our financing 
plan was placed in actual operation, and 
Aug. 28, applications came in at a rate of 
more than 150 a day. We received 700 in the 
four days. The reports on which this esti- 
mate is based cover all our sales territories 
except the Pacific Coast. 

The American Radiator Co., through its 
affiliated company, Heating & Plumbing 
Finance Corporation, recorded the first in- 
sured loan under the Federal Housing Ad- 
ministration’s modernization insurance con- 
travt. We are co-operating in every possible 
way with the Federal Housing Administra- 
tion, looking toward the ultimate success of 
its program. Our national advertising cam- 
paign is designed to tie in with the FHA 
effort and with local advertising and mod- 
ernization campaigns in cities all over the 
country. 


Campaign Committee Is Formed 


HoLLtanp, Micu., Sept 10.—Local lumber 
dealers and building contractors are uniting to 
participate in the national campaign for mod- 
ernization, repairing and renovation of homes, 
starting Sept. 14. A committee of leading citi- 
zens has been formed. 

Holland’s three banks have qualified for in- 
sured loans, and are receiving numerous re- 
quests for information. 





Some Prefer Hand-made 
; Barrels 


_Loutsvitte, Ky., Sept. 10.—The Ferguson 
Lumber Co., of Louisville, through its branch 
operation at Campbellsville, Ky., has been turn- 
ing out a considerable number of almost totally 
hand-made barrels, to supply rural distillers of 
the State, many of whom show a preference for 
hand-made packages. 
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Lumber Co., 
has a handsome 


The Maysville 
Maysville, Ky.., 


and efficient retailing plant lo- 
cated on the banks of the Ohio 
River. J. W. MeNeill, of this 
company, tells us that where 
limestone Creek empties into 
the Ohio, just back of the plant, 
is the place where Simon Ken- 
ton, one of the famous Kentucky 


frontiersmen, first landed on 


Kentucky soil. 


The business had been shel- 


tered until 1929-30 in a building 
put up for a different purpose; 
a livery stable, if we remember 
correctly. It served the purpose, 
but not very efficiently; and Mr. 
McNeill says that he and his 
helpers got tired of bumping 


their heads on low joists and of 
losing stock in dark corners. So 


they made a clean sweep and 
built the carefully designed 
warehouse where the company 


now is doing business. Mr. Mc- 
Neill has had a long experience 
in lumber retailing, 
angle or another. 
of years he 
salesman and 
many States in 
was struck by 
those 


For a number 
was a wholesale 
traveled through 
the East. He 
the fact that in 
days many dealers were 
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From this archway en- 
trance to the J. A. 
Dossett Lumber Co., 
of Paducah, Ky., one 
door opens into the 
office and the other 
into the sales room, 
while on the glassed 
panel between the 
doors there are many 
articles displayed 





willing to store valuable stock 
out of doors and without shelter. 
“In these times,” he stated, “any- 
thing that is worth merchandis- 
ing is worth sheltering.” It 
might be mentioned also that 
for some time Mr. McNeill was 
empleyed by the Long-Bell com- 
pany and was well acquainted 
with Mr. Martin, the builder of 
the great mill at Longview. 


Now Stocks Handsome West- 
ern Flooring— The company sells 
a certain amount of cypress; 
and this stock and other slow- 
moving items are stored on the 
third deck of the big warehouse. 
It carries western wood, such as 
fir finish and redwood siding. 
The newest item is Weyer- 
haeuser edge grain, end-matched 
hemlock flooring; beautiful stock 
of fine manufacture. This floor- 
ing is getting local customer 
attention. 

While 
have a 


does not 
planing mill, 


the company 
full-blown 





The warehouse of the J. A. Dossett 

Lumber Co., of Paducah, Ky., is 

painted in aluminum, which furnishes 

a good background for its lettering 
and signs 


LUMBERMAN 





September 15, 193; 


REALM OF THE 


RETAILER’ 


Mr. McNeill does find it useful 
to have a few machines. The 
number of power tools is deliber- 
etelv kept small. A planer, added 
rather recently, is a highly effi- 
cient apparatus that gives excel- 
lent service. A ripsaw and a 
universal woodworker belong to 
the roster; and (while they’re 
not so good, says the chief, due 
to long service) they do their 
stuff and will be replaced by new 
apparatus as soon as the volume 
of trade makes a purchase rea- 
sonable. At the end of the ware- 
house is a carpenter shop where 
the yard men and contractors 
and carpenters can prepare and 
put together items of finish or 
portable buildings; and on top of 
the shop is the glazing room. A 





Efficient, modern office equipment is 
used in this attractive office of the 
J. A. Dossett Lumber Co., 


E 


Paducah 


first-rate plant, managed by 
friendly and efficient merchants 


A Dealer Who Does General 


Contracting— Steve Roemer, of 
Roemer Bros., located in Bowl- 
ing Green, Ky., told us that at 
the time of our visit the sales 
over the counter were running 
at least 50 percent ahead of the 


corresponding period of last 
year, and that four new houses 
were going up. Repair and 


small remodeling made up the 
largest item, as it seems to do 
every where. 

Mr. Roemer had some com- 
ments on contracting by lumber 
dealers; a subject that seems to 
be getting a good deal of thought, 
even though many lumbermen 
are not yet following their 
opinions into changed policies. 
The Roemer yard has gone into 
contracting, as the chief ex- 


pressed it, by force of circum. 
stances. Some contractors haye 
lost part or all of their working 
capital; and, while they have 
their old skill, they need capita) 
to make them contractors. 4 
carpenter without capital who 
calls himself a contractor js 
ignoring one of the important 
functions of that business; and 
if he gets by it is by virtue of | 
inducing someone else to per. 
form that financing function. fp 
addition to being without the 
money to buy materials and to 
pay labor, he is not in a posi- 
tion to stand responsible for his 
work. Many of these men, the 
country over, will in time acev- 
mulate capital, through earnings 
as mechanics and by construet- 
ing small buildings which the 
owners are willing to finance 
through the construction stage. 
But in the meantime there isa 








gap in the chain of lumber mer 
chandising. Naturally some men 
calling themselves contractors 
are, in knowledge and experi 
ence, little beyond the point of 
being fairly competent building 
trades mechanics. 
“Last spring,” Mr. 
marked, “we took the contract 
for a house; and that experi- 
ence will explain largely why we 
have gone into the building busi 
ness. We sub-let all the job— 
labor, plumbing, wiring and 80 
on. We collected no money from 
the owner until the job was fit 
ished, and in the meantime we'd 
paid all the bills as they came 
in. The owner had_ watched 
some of his friends struggling 
through with similar jobs and 
knew that they were constantly 
asked to advance money to pay 
wages or to buy special mate 
rials. So he was surprised as 


Roemer re 
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Retailing Across Kentucky 


AMERICAN LUMBERMAN 


ANYTHING WORTH MERCHANDISING 

IS WORTH SHELTERING — UNIFIED 

SERVICE OF A RETAIL LINE — MORE 

ABOUT CONTRACTING — REMODEL-: 
ING OF RIVER BOATS 


well as pleased that this did not 
happen to him, and I know he 
told the story to a good many 
people. We find that we don’t 
have the intense price competi- 
tion that we otherwise would 
have, for people have the feeling 
that since don’t have io 
scratch and scrape money to- 
gether to keep a job going, we'll 
deliver the house exactly accord- 
ing to specification. It’s worth 
something not to have the an- 
noyance of paying constantly, of 
keeping accounts and of being 
sure the final settlement is ac- 


we 


Hardware gets a big display at the 
plant of the J. A. Dossett Lumber 
Co., Paducah, Ky. 





curate. Our customers know 
what the total cost will be, and 
they settle at one time. Con- 
tracting involves some _ extra 
knowledge and work, but we’d 
rather do it and thus smooth out 
that part of the general job of 
getting houses built.” 


_ Diversified Agriculture—This 
is Mr. Roemer’s experience, and 
he has shaped his policy accord- 





























J. W. 
McNeill, of 
the Mays- 
ville Lumber 
Co., Padu- 
cah, Ky., 
has a hand- 
some and 
efficient 
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ing to local conditions. We have 
mentioned other cities visited on 
this trip where other conditions 
prevail and where other policies 
are followed. This is an agricul- 
tural area with widely diversi- 
fied crops—corn, tobacco, fruit 
and so on. The Roemer yard oper- 
ates a rather extensive planing 
mill; something that fits in well 
with the company’s collateral 
line of contracting. 

In Hopkinsville we visited an 
unusual company. Bass & Co., 
of which Oscar Bass is the chief, 
operates a number of yards and 





is working toward a carefully 
located line that will have a 
“mother yard,” probably the one 
at Hopkinsville, with one plan- 
ing mill to care for all the spe- 
cial millwork needs, and with 
surplus stock carried in storage 
there. This plan is in the mak- 
ing. The first of the yards to 
be organized on the new basis, 
though not the only branch yard, 
is at Bowling Green. This yard 
has a down-town location that 
Mr. Bass describes as being 
built and managed like a jewelry 
store. It has carefully planned 
storage and a perpetual inven- 
tory which keeps local stock ex- 
actly at the figure which expe- 
rience has shown to be the right 
one for meeting local sales. 


Merchandising More Impor- 
tant Than Transportation— “I 
don’t have any interest in a loca- 
tion on the railroad,’ Mr. Bass 
said. “It might happen that such 
a location would suit my needs, 
but that wouldn’t happen often. 
The railroad is usually cluttered 
up with coal and with ware- 
houses that may be useful but 
are not good looking; and what 
I want in a sales location is one 


The Maysville Lumber Co., of Paducah, 

Ky., built this fine new plant in 1929- 

1930. The long experience of J. W. 

McNeill was drawn upon for its effi- 
cient designing 





where people will come natur- 
ally to buy. Women don’t like to 
go down into coal yards or a 
warehouse district, and I want to 
attract them to my sales rooms. 
A person who has made up his 
mind to buy will go where things 
are sold. But a lumber yard 
ought to do more than this; it 
ought to be where people will 
see it and its displays, and in 
this way help get them into the 
buying frame of mind. Mer- 
chandising is much more impor- 
tant in my plan of business than 
transportation. For twenty years 
I’ve used the slogan, “Build a 
House First”; and as you know, 
it’s been widely copied. 

“The depression hasn’t really 
hurt me. It’s true that so far as 
net profits go, 1932 just about 
broke even, but it happened that 
in that year I made some heavy 
investments in stock. I have 
four yards now, and I have it in 
mind eventually to increase that 
number to ten or twelve. Natur- 
ally we’re not going to do this 
all at once, nor are we going to 
rebuild all our present yards im- 
mediately to fit our ideas of mer- 
chandising. But we’re not going 
to drag behind the recovery, 
either. We’ll have the new set-up 
just as fast as conditions war- 
rant it.” 

The Bass plant in Hopkins- 
ville is a big concern and carries 





This is one of the power 
tools that the Maysville 
Lumber Co. finds useful; 
and it has plans, as have 
many retailers, for adding 


other similar uptodate 
equipment as _ business 
picks up 











It handles much 


a heavy stock. 
native hardwood, especially pop- 
lar. The mill makes screens for 
all the yards and makes some 


doors. But in addition to lum- 
ber, the company handles many 
other things, such as plumbing, 
heating, electric refrigerators, 
heavy hardware and the like. It 
jobs all this material as well as 
selling it at retail. Mr. Bass 
centers his interest in building 
materials; meaning by that any- 
thing commonly used in con- 
struction. “Why  shouldn’t I 
handle all these things?” he 
asked. “If a customer is going 
to build a home, the plumbing 
and heating are just as impor- 
tant in his desires and in his 
objective as joists or siding.” 

This company formerly did 
much special millwork, such as 
church furniture, and doubtless 
will do so again; though at the 
moment churches and similar 
public buildings, except such as 
the Government builds, are 
rather out of the market. Mr. 
Bass does not expect any large 
amount of new construction this 
year, partly because loans are 
not easy. There are three good 
building and loan concerns in 
the city, but they are cautious. 
Borrowers have to be about as 
good as a triple-A bond to do 
business with them. 


A Land Flowing With Paint 
and Repair— C. E. Goodrum, of 
the Ambrose Lumber Co., Hop- 
kinsville, was putting in a big 
order for paint over the ’phone, 
and he told us that this com- 
modity was a big seller. 


Paint 
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and repair were the chief items 
of business. Mr. Goodrum told 
us cheerfully that °33 had been 
better than ‘32, and that up to 
the date of my call, °34 had been 
well ahead of the corresponding 
period of °33. This is an attrac- 
tive and well-kept plant. 

Paducah is a famous old river 
city in its own right, and it has 
gained additional fame from the 
work of one of its native sons: 
Irvin S. Cobb. They’re proud of 
this widely-known writer; and 
they've named a handsome hotel 
for him. 

The J. A. Dossett yard has put 
in some attractive sales rooms: 
with showcases for hardware 
and paint stock, displays 
of finish and the like. It has an 
interesting entrance; a recess 
under an arch, two doors leading 
into the show rooms and office, 
and a glassed panel between the 
display of many 
small articles. There’s no ques- 
tion but that the customers meet 
the “silent 


tools, 


doors for the 


salesman” even b2- 


fore they enter the _ building. 
Young Mr. Dossett. of the sec- 
ond generation, tells us that 


business has been picking up no- 
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There are extensive display rooms at this plant of the King Mill & Lumber 
Co., Paducah, Ky. 


being refitted. All of which tells 
a cheering tale of increased 
freight tonnage. 


A B & L Association Inter- 
ested in Remodeling— Luke 
Kussell, vice president and gen- 
eral manager of the Sherrill- 
Russell Lumber Co. and a widely 
known Kentucky lumberman, 
told us that the volume of trade 
is steadily increasing over last 
year; but he added with a smile 


that it would take a sizable per- 
centage increase over ’33 to ex- 
cite anybody. As we’ve heard 
practically everywhere, this new 
business is largely repair work; 
something that is hard to predict 
in advance. 

“Farming has taken a forward 
step,” he said. “They tell me a 
good many farms have been 
changing hands at rather better 
prices. Some land has been sold 
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people live and raise fruit and 
vegetables in their spare tim, 
But dairying has been on th 
increase. A processing plant ha 
been established which take 
large quantities of milk: and 
this means that farmers cap do 
their day’s work in a reasonab} 
time and don’t have to run th 
risk of collecting from lop 
strings of customers. The dairy 


farmers make more money with § 


less risk and labor. 

“The local building and loan jg 
in good condition. It’s true tha 
not many loans are 
new construction, but I think 
you can understand why that is 
These executives have the re 
sponsibility of protecting the 
money deposited with them; ané 


they’d rather make four loans, § 
each of $500 for repair and ry 


modeling, than to make one loan 
of $2,000 for a new house. They 
have more security back of the 
loans, and the risks are divided 
Four men are working to pay of 
the loans instead of one. Banks 
will not loan on real estate 
largely because examiners ge! 
rough with them.” 


made for By 





ticeably this year. The war 
house next the office is painted 
with aluminum paint; a good 


background for lettering. 


The King Mill & Lumber Co 
is a long-established concern Fond 
that operates two plants in Pa- Sh | 
ducah. The retail office is o! a ore 
masonry finish and has exten- 


sive display rooms. O. A. Dickey 
told us he had literally sold most 
of the display out of the show 
rooms; and that’s something in 
these days. He mentioned also 


a kind of repair work that we 
heard about in other Paducah 
yards, but that isn’t so usual. 


This is the reconditioning of 
river boats. These boats haven't 
had so much to do for a few 
years, but they’re finding more 
work this year; hence they are 


poe 
mit” 
Fl | = 


' 
Lf puss 
gues 


for acreages, 


bay 





The office, mil and warehouse of Roemer Bros., Bowling Green, Ky. Its 
planing mill facilities are a big help to it in its venture into building homes 
complete for customers 


upon which 


city The department found none 
the principals at the Rogers 
Scott Lumber Co. Painters and 
carpenters were at work, putting 
the plant in condition. 

The Langstaff-Orm Lumbe 
Co. is located on the Ohio Rive! 
right next the ways where boats 
are repaired. S. H. Langstaf 
told us that the boat business 


vear: though this trade ist! 
what it was in the great days 
of river traffic. However, he 
said trade was at least 90 per 
cent ahead of the similar periot 
of 1933. Paducah has shifted 
from river to rail; for the Illi- 
nois Central has big shops there 
In fact, Paducah is by way © 
becoming the big shop point 02 
that railroad. This yard sell 
all kinds of building material 





Construction Starts on 
Coulee Dam 


SPOKANE, Wasu., Sept. 8.—The first work 
by the Silas Mason Co., which was awarded 
the contract for the construction of the gigantic 
Grand Coulee dam on the Columbia River 100 
miles west of Spokane, started the morning of 


Aug. 14. “We will open offices in Spokane 
immediately, said R. V. Slocum, general 
superintendent, “and later on will maintain 


offices also at the site of the dam.” The Silas 
Mason Co. contract with the Reclamation Serv- 
ice for the building of the dam totals $29,000, - 
000, and the remainder of $63,000,000 appro- 
priated is to be expended for material and sup- 
plies. 

The first shovelful of earth was turned Aug. 
14 on the site of the townsite which the Silas 
Mason Co. will build on the east side of the 
Columbia. Foundations of the first houses in 
the town will be laid within two weeks, it was 
reported, and complete sewage and water sys- 
tems will be installed and streets will be laid. 
The new town will include five types of houses 
designed by Joan Hargrove, architect at work 


here for the Silas Mason Co. for the past four 
weeks. 

Plans already completed for the dam include 
those for the contractors’ town, construction of 
a steel bridge across the Columbia River this 
fall, and general plant layout. 


Other Contracts to Be Awarded 


The Government will call for bids in the near 
future on seven other major pieces of construc- 
tion, according to Frank A. Banks,Reclamation 
Service engineer. These include: Surfacing of 
the highway, surfacing of the streets in the 
town, laying of the sidewalks and curbs: con- 
struction of an office building, construction of 
schools, dormitories and a number of better 
class residences. Mr. Banks reports that some 
of the smaller houses in the town will be ready 
for occupancy in sixty days. 

It is reported that the Blackwell Lumber Co., 
of Coeur d’Alene, Idaho, is considering Coulee 
City, which will be the rail head for the big 
Grand Coulee Dam on the Columbia River, as 
a location for a lumber yard. The Blackwell! 
company is reported to be in negotiations with 
the Johnson Realty Co., developer of the sub- 
division at Coulee City. 


Wisconsin Starts First 
Rehabilitation Farm 


RHINELANDER, Wis., Sept. 10.—The fits 
subsistence homestead project in the cut-over 
timber area of the United States has bees 
started near here. FERA labor is being use 
to clear a part of the 80-acre county-ownel 
tract, and FERA workers are erecting a log- 
walled farm house, barn and root cellar. The 
project here is being financed by the Wiscot- 
sin Rural Rehabilitation Corporation. It * 
planned to have the farm ready by Sept. 18 
when Federal and State authorities will makt 
an inspection. If approved, similar farms wi! 
be established in the cut-over area. 

Because it was the first in the United State 
to adopt a rural zoning ordinance, making po 
sible the relocation of impoverished settlers now 
occupying lands considered unprofitable, Oneid 
County was chosen for the start of the home 
stead program. No farmer has as yet bee! 
named to occupy the farm, earnings from whit! 
will be supplemented by Federal part time et 
ployment. 


has been rather important this 
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Going to the Prospect a 
Factor in Selling 


Retailers are discovering once more the use- 
fulness of going to the prospect, if the prospect 
neglects to come to the retailer. And _ since 
women are said to do much of the buying, it is 
not surprising that a woman should have made 
this principle of selling to the customer at the 
latter's home produce rather remarkable returns. 

Mrs. B. M. Norton, of the Chas. O. Foulke 
Lumber Co., Macomb, Ill., has been in business 
some 35 years. Most of this time she has spent 
selling lumber. For a short period she al- 
lowed herself to be persuaded to manage local 
relief; but the personal relief she felt came to 
her when she got back into the lumber busi- 
ness. She is now, and has been for some time, 
the manager of the Foulke company. 

During last year Mrs. Norton sold thirteet 
cars of shingles; some wood, some manufac- 
tured. She has been carrying approximately 
the same relative volume of roofing sales into 
year. Practically all of these sales, she 
says, were made at the customer’s home, or at 
jeast somewhere else than in the Jumber office. 

Mrs. Norton’s method is not that of the door- 
ringer. Her long residence and business 
experience in the city have made her acquainted 
with many people, both in the city and in the 
neighboring f country. When she goes to 


‘ 
I 


this 


ell 


farm 
make a sale it is with much information about 
the people as well as about their needs. Her 
mission isn’t a shot in the dark. 

“T admit,” she said, “that I don’t really like 
to solicit sales. 
But especially in these times I’ve discovered 
that if I wait in the office for customers to come 
in and buy, I'll wait a long time. In fact, 
there'll be practically no sales. But since a 
sale that is properly made is an advantage both 
to buyer and to seller, I can feel that if I do 
my part correctly I’m offering something of 
distinct value to the prospect. 

“Since I’ve found, in 35 years, something of 
the amount of experience needed in management, 
I rather marvel at the New Deal. How can 
these bright young men know so exactly what 
tules and regulations to set up for occupations 
they've never followed? It must be that the 
new generations are smarter than the old. Or 
isn’t that the right word? Anyway, I’ve found 
that making a business go in these days takes 
much time and work and experience; and one 


It has its unpleasant aspects. 


of the useful practices is taking sales to the 
customer. It can be done the wrong way or 
the right way. Finding and following the right 
way seems to involve knowing something about 
the prospect and what he really needs.” 





Speeds Handling of Wall Board 
and Moldings 


Yard arrangement at the East Denver 
Lumber Co., Denver, Colo., makes it pos- 
sible to reach molding and wall board from 
the alley. Thus it is not necessary to enter 
a warehouse and drag out these materials 
when loading for delivery, and the work of 
reaching them is speeded up considerably. 

Wall board is kept in a closet which has 
been constructed in one corner of the sheds. 
The closet is the width of the board and 
has a door which opens on the alley. In- 
side the closet are placed shelves, each hold- 
ing a different size and kind of board. The 
front of each shelf bears a plainly marked 
card indicating the item which it holds. 


“This is the best way for keeping wall 
board that we have ever seen,” says Man- 
ager Charles Metz. “The closet idea is a 


whole lot neater than stacking this stuff up 
in the warehouse, and it also means that 
the yard man does not waste time hunting 
around among piles for just the piece he 
wants.” 

Molding also is kept under cover in the 
sheds by the use of doors which swing up- 
ward on pulleys. They are let down when 
material is not being taken from the mold- 
ing racks. These doors are made of light 
wallboard, and to the bottom of each is at- 
tached a light rope which is run up through 
a pulley to the top of the shed, and has a 
weight attached to the other end. When 
the doors are raised the weight counter- 
balances the doors and holds them up to 
the top of the shed. Molding is kept on 
various shelves built in the sheds. 

Space for this material is utilized in a 
corner of the yard, so that molding is pro- 


tected from the weather on three sides by 
the door, the back wall of the sheds and 
the side wall. Lumber on the other side 


of the molding protects it from the weather 
yet allows enough air to enter to prevent 
sweating. 
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The Kerry & Way 
Lumber Company, (di- 
vision of the Saginaw 
Lumber Co.), Saginaw, 
Mich., operates a yard 
on one of the principal 
streets crossing the 
Saginaw River from the 
east to the west side of 


‘ a” Fo the city. Taking advan- 
a tage of the opportunity 
neuen to display its products, 

me o the company has built 
a aF - pan: s built a 
oe ae large rack in the park- 

§ PRA KY é‘ ' 

Sia! lemons way beside the yard, 
Soe ee - upon which are dis- 


played the various kinds 
of Johns-Manville shin- 
gles handled. 








Shows His Customers 


The accompanying picture, recently snapped 
by a traveling representative of the AMERICAN 
LUMBERMAN, shows E, J. Smith, of the Belsay 
Lumber Co., Flint, Mich., holding a panel made 
By 


up of 1%-inch red gum flooring, finished. 


E. J. Smith, Belsay Lumber Co., Flint, Mich., 
holding panel of red gum flooring, in front of 


his office 


means of this panel Mr. Smith is able to dem- 
onstrate to customers what a finished floor of 
this material looks like. The Belsay Lumber 
Co. handles gum flooring manufactured by the 
Bradley Lumber Co. of Arkansas, Warren, Ark. 





Plywood for Tennis Table Tops 


The E. K. Wood Lumber Co., Long Beach, 
Calif., has sold a large number of panels of ply- 
wood for tennis table tops, according to 
Howard Curran, proprietor, by simply placing 
a 5 by 9 foot panel in a display window with 
a card announcing that it is good for that pur- 
pose and naming the price—$4.77. 

“Display is the thing,” says Mr. Curran. 
Hundreds of persons who would like to play the 
game in their own homes are deterred by the 
fact that they have no table suitable for the 
purpose, and they fear that it would cost too 
much to buy one. When they see that they can 
get a fine, standard-sized table top for less than 
$5 they buy. 

Theoretically, the plywood panel may be 
placed on top of a dining room table, but many 
of the customers later decide to fit legs to the 
panels; so additional sales of lumber are made. 

Eee 


Aids In Renovizing Drive 


A timely booklet, aimed at owners of homes 
and other properties, just issued by the Pitts- 
burgh Plate Glass Co., is entitled “Your Stake 
In The National Housing Act.” It hammers 
home the advantages of keeping buildings in a 
good state of modernization and repair; em- 
phasizing the part that good paint plays therein, 
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while also suggesting other modernization fea- 
tures. It also gives a brief resume of the Na- 
tional Housing Act, telling the home owner just 
how he must proceed in applying for moderniz- 
ing loans, or for financing a new building. It 
is interesting to note that 25,000 copies of this 
useful booklet were mailed out on the very day 
that the rules and regulations governing the 
granting of FHA loans were released, showing 
that the glass company’s publicity department 
was (and is) “on its toes” to help dealers sell 
modernizing jobs, by cultivating the ground and 
educating home owners as to what the Act 
offers them. 


Dealer Applies "5-and-10" Idea 


“Since we adopted the ‘Woolworth’ idea of 
merchandising small items in our hardware 
department. we have enjoyed an increase in 
their sales,” remarked a representative of the 
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Showing how the floor display turns customers 
to one side or the other past compartment- 
topped tables displaying paint and hardware 


Hayward Lumber & Investment Co., Riverside, 
Calif. “Hence we have arranged floor and 
other ‘displays so as to force more visitors into 
the hardware department. The extra merchan- 
dise they buy requires no selling effort on our 
part. There have been times when the extra 
sales—items that the visitors saw and that re- 
minded them of needs—equalled in value the 
merchandise that they came in to purchase.” 

The sales counter of the hardware depart- 
ment, which is just to the right of the incom- 
ing visitor, as illustrated in the accompanying 
sketch, is fitted with a top in which are com- 
partments 10x12x3 inches. On a_ counter 
8142% feet are 24 compartments, each con- 
taining an item of hardware selling up to 25 
cents. Price cards are clipped to the edges of 
the compartments. 

The sales counter in the paint department, 
on the incoming visitor’s left, has a similar top 
to display small paint sundries. Even without 
the compartment top the counter displays in 
the paint department are getting more attention 
than formerly because the floor displays that 
have been set up force visitors to one side or 
the other as they progress from the front door 
to the main sales counter across the rear of the 
sales room. 

The accompanying sketch illustrates the plan. 
The floor display, which is set up in the very 
center of the room and directly in front of the 
door, consists of such itemgsas rolls of screen 
wire, netting, roofing; and Gertain small items 
of built-in furniture, such as medicine cabinets. 
The position of the display forces the incoming 
visitor (X) to turn either to the left or the 
right and pass between the floor display and 
the compartment-top counter displays on one 
side or the other. 

The majority of the visitors turn to the right 


and follow the direction indicated by the heavy 
dotted line. This leads them along the hard- 
ware display, which is just what the manage- 
ment wants, inasmuch ‘as hardware items sell 
iaster and are rather more appealing to the eye 
than paint items. 

The floor display consists for the most part 
of seasonable items but not of reduced price 
items, except where they may be of a line that 
is being closed out. 





Practical Selling Plan Outlined 


Rightly emphasizing the fact that “the dealer 
is the pivot on which success or failure of the 
Federal repair and modernizing campaign de- 
pends,” the United States Gypsum Co., 300 
West Adams Street, Chicago, has issued a most 
comprehensive and attractive booklet entitled 
“How Dealers Sell Repairs and Remodeling to 
National Housing Act Prospects,” which de- 
scribes and illustrates “a simple, workable plan 
to help dealers cash in on the repair and. re- 
modeling section of the new Federal housing 
legislation.” As might be expected of this com- 
pany, the booklet is admirably “done” from the 
standpoint of both text and typography. The 
first three pages present a summary of the Na- 
tional Housing Act from the dealer’s point of 
view. Then follows a detailed, step-by-step 
selling plan for the dealer, amply illustrated; a 
very practical feature being specimens of adver- 
tisements and sales letters specially prepared 
from the FHA modernizing angle. This book- 
let will help the dealer sell modernizing jobs if 
he will carefully study and apply the sugges- 
tions made therein. 





Abe's’ Ad Though Over Forty 
Years Old Is Still Good 


That installment selling, recognition of the 
woman as the purchasing power in the house- 
hold, the necessity of 
prompt payment of ob- 
ligations, discounts for 
such prompt payment, 
and honesty in business 
transactions are not 
new phases of mer- 
chandising, although 
very much to the fore- 
front in the discus- 
sions at all conven- 
tions, particularly of 
lumbermen, is indicated 
in a circular printed 
and distributed 40 vears 
ago, that has been 
brought to the attention 
of the AMERICAN LuM- 
BERMAN, The late W. B. 
3razelton, Waco, Tex.. 
one of the old guard in 
the retail lumber busi- 
ness of Texas and an 
outstanding figure in 
that husiness, present- 
el to Joe Lane, of 
the Long-Bell Lumber 
Co., Kansas City, copy 


name, you 
satins from 


and $2 a week. 


money. 


of a circular distrib- 
uted 40 vears ago in 
Marlin, Tex., by a 


pack peddler, who was 
a familiar figure to 
most of the household- 
evs in that section. Mr. 
Brazelton had carefully 
preserved this circular 
and through the cour- 
tesy of Mr. Lane the 
AMERICAN LUM BER- 
MAN is permitted to re- 
produce it. The circu- 
lar is reproduced here 
because of its human 
interest and its frank 
avowal of _ successful 
business principles. 


Who's the boss of the house? The Womai! 


She’s the one pays the debts, she’s the one I got confi- 
dence in. She can lose all the money, but she mustnt 
lose her name. Mr. Bykowsky say a good name is 
more valuable than gold, because you got a good 


a. 


ykowsky with a good name. 


Who is the best salesman in Marlin? 


Who's the best man to trade with? Who comes to your house 
and brings you the goods, and sell you 
on credit, and won't tell youa lie? a 


He will sell a woman $50 on credit. You must pay him $10 down and 
$12 a month, or $3 a week. If you buy $25 goods you must pay $5 down 
He don’t look for one dollar, but two dollars a week. 
When you pay up that $50 he will give you a present, a $4 dress. When 
you pay that $25 he will give you $2 in merchandise. He don’t give 


Remember Mr. Bykowsky is God's chosen people, and 
you don’t dodge him, but must pay him if 
you go to heaven. 
Abe Bykowsky is No. 1. He is the only one. He is a perfectly gentle- 
man. When he comes to your house he can stay all night and not bother 


anybody. You ean trust him all around. He is a straight, honest man. 
He’s all over your friend, but wants you to pay him. 


Who got the best name in Marlin all over the world? 


He got a good credit because he pay his debts. Who teach me to have 
a good name? My father and my mother. They say, ‘‘ Abe, you wants 
to live right, you wants to die right, you wants to go to heaven.’’ Any 
customer what buys goods from Mr. Bykowsky and pays their honest 
debts will go to heaven. Who teach me that? A Rabbi from Jerusa- 
lem. He told me everybody must pay honest debts. 
first, pray next. 


Remember, merchandise is getting scarce, and higher 
and higher. Goods is going to be mighty hard to get. 


Remember this is a strictly straight contract. When I sell the goods 
they are sold. I don’t take them back. When you go off leave the money 
with a neighbor, and if I don’t come in 3 days-don’t spend that money; 
save it till I come. 
a whole week to make it, and they are getting mighty high. 


Yours truly friend, ABE BYKOWSKY, No. 1 


THE STRAIGHT, HONEST MAN, THE ONLY ONE. 
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For Added Protection When 
. 2 
Using Shiplap 

Greater than usual protection is offered by 
shiplap when nailed according to a metho; 
which has become quite common in the vicinip 
of Manhattan, Kan., where the dry climate 
exposes lumber to cspecially great Shrinkage 
In addition the method has a definite decors. 
tive value, for it gives much 
.he eect, in appearance, of 
beveled siding. 

As the sketch shows, the sid- 
ing is double lapped instead of 
being applied in the usual man- 
ner. In this way there is still 
plenty of lap, and _ therefore 
plenty of protection, even after 
twenty or thirty years, when 
perhaps the shrinkage has re- 

uced the width ot the board 
by more than the width of the 
matching, as it sometimes does 
in Kansas. 

This method requires 1/6, 1/8 
and 1/10, respectively, more 
shiplap when using 6- 8- and 
10-inch boards. The sheds of 
the E. E. Griffith Coal and 
Lumber Co. are sided in this 
manner, and James A. Norrich, 
who had become familiar with 
the system at Manhattan, intro- 
duced the idea at Fairmont, 
Minn., by siding the G. D. Mc- NM 
Kisson Lumber Co.’s_ planing 
mill similarly. It was an idea originated by 
the engineering department of the Kansas State 
College, at Manhattan. 














New Price Book Issued 


Announcement is made by the Milcor Steel 
Co., Milwaukee, Wis., of issuance of the new 
1934. Milcor Dealers’ Price Book. Between 
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its covers are 128 pages of the latest price in- 
formation, selling data and illustrations of the 
Milcor line of sheet metal building materials 
and accessories. The several new products 
added to the Milcor line during the last few 
months are included in the book. — The most 
vital change in this year’s book is price arrange- 
ment. Heretofore the Milcor dealers price set- 
up has been a “confidential net price book.” 
From the prices given in the current book the 
dealer receives a discount, hence the book can 
be utilized in selling customers. In this way it 
becomes doubly useful to the dealer as a price 
book and as a sales manual. 


A Guide tar the Would-Be 
"Handy Man" 


Any lumber dealer who is actively interested 
jn repair and modernization business, either for 
the profit in this business itself or for the 
friendly contact it gives with home owners, and 
especially those lumber dealers who maintain a 
library of useful information for their custo- 
mers, will be immeasurably benefited by adding 
to his private library “First Aid for the Ailing 
House,” a splendid book by Roger B. Whitman, 
who conducts a column by that name in a New 
York daily newspaper. It can be supplied by 
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the AMERICAN LUMBERMAN at the publisher's 
price of $2 a copy. 

“First Aid” is a good title, but inadequate, 
for in addition this book contains much-of the 
“How to keep well” element as applied to a 
house; besides the descriptions of how to make 
repairs on almost anything, there is a wealth of 
intormation on how to run a home so the re- 
pairs will not be needed. And one chapter is 
given over to a tabulation of “Suggestions for 
Possible Repairs and Improvements in the 
House and Its Equipment” as prepared by the 
U. S. Department of Commerce. As this indi- 
cated, Mr. Whitman does not claim to be the 
original source of all the information contained 
in the book, but he has done a wonderful piece 
of work in learning what the everyday prob- 
lems of home owners are (as revealed in ques- 
tions received for his newspaper department) 
and in collecting and arranging the authorita- 
tive, practical, workable answers to those prob- 
lems. Clean printing and well-selected illustra- 
tions help to make the intormation easily under- 
standable. 

Much of this same information is contained 
in the Department of Commerce publication 
“Care and Repair of the House,” by Vincent B. 
Phelan, which sells for 20-cents a copy, but Mr. 
Whitman’s book is larger, more complete, the 
printing is easier to read, and the illustrations 
in most cases seem easier for the average reader 
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to grasp. Also Mr. Whitman, not being a 
Government employee, is not restricted to a 
public-support neutrality, but is free to discuss 
the relative merits of various materials, which 
adds much to the value of his work. Yet he is 
reserved in his use of this, and “First Aid for 
the Ailing House” is singularly free from empty 
and unwarranted condemnations of one material 
as compared with another. 


FHA Loans om New Roofs 


Fall is here and the National Housing Act, 
providing for loans for modernizing, is in effect. 
These two facts should turn the thought of both 
dealers and home owners to the subject of roof- 
ing. It is poor policy to go into the winter 
with roofs in bad repair; moreover it is unnec- 
essary to do so, because home owners now can 
secure FHA loans for renewing roofs that have 
served their day. Right in line with these 
thoughts there comes to the retail editor’s desk 
an assortment of very attractive sales litera- 
ture, issued by the Barrett Co., 40 Rector Street, 
New York, picturing and describing various 
shingles made by that well-known company. 
Many of these small folders are brand new, 
and illustrate the newest colors being offered. 
These folders, judiciously used with roofing 
prospects, will help the dealer “land the job.” 





Dealer’s Personalized Ads Get Business 


Now that the national modern- 





izing and repair program, under 
the auspices of the Federal Hous- 
ing Administration, with its attrac- 
tive insured-loan 
provisions, is 
swinging into ac- 
tion, the public 
naturally is look- 
ing to the lumber 
and material 
dealer for advice 


and information 
regarding its re- 
modeling pro b- 


lems. The time, 
therefore, is par- 
ticularly o p por- 
tune for effective 
advertising, based 
on the theme 
of modernizing, and tying to the 
national drive. Everybody now is 
talking and thinking modernizing, 
and the dealer should help, by ad- 
vertising and personal contacts, to 
crystallize this talking and think- 
ing into definite action. 

Advertising of some kind is 
necessary to win new business and 
to keep old customers sold. It is 
an axiom that trade goes where 
it is invited and stays where it is 
well treated. The lumber dealer 
who does not advertise at least 
occasionally during the year may 
expect to see old customers drifting 
away, and can not expect to see 
new names added to his list. 

You can increase your business 
only by inviting people to patronize 
you through the newspapers, by 
direct mail, or by door-to-door cir- 
cularizing. And when you adver- 
tise, you must convince people that 
it is to their advantage to come to 
you. Satisfied customers are won- 
derful boosters for your business, 
but the average lumber yard can 
not rely solely upon that means 
of business building. For a steady 
growth it needs a constant influx 
of new patronage. 

These are only some of the rea- 
sons which cause J. Frank Kelly, 





“Mr. Jack” 


successful Washington (D. C.) re- 
tailer, to keep his establishment 
constantly in the public eye by 
year-around advertising, using 
space two columns by 100 lines. 


-And recently he has branched out 


into “individual service advertis- 
ing.” 

Getting the small orders as well 
as the large ones, by means of ad- 
vertising which pulls, is his objec- 
tive and method. At this time he 
is cashing in on the modernization 


idea popularized by the Govern- 
ment. 

That is why, when you pick up 
the most widely circulated daily 
paper in the city, you will find run- 
ning therein a series of unique ads 
of J. Frank Kelly (Inc.), which 
make the lumber yard as personal 
and individual a factor as one’s 
barber, or the housewife’s corner 
grocer. 

In fact, Mr. Kelly calls his place 
“The Family Lumber Yard,” and 


lf You’re Going to Build or Remodel 
CALL MR. JACK FOR 


LUMBER—MILLWORK 


Everything that’s needed in 
building, remodeling or repair- 
ing can be purchased here, All 
materials have been tested un- 
der actual conditions and found 
to give the best results. Our 
Mr. Jack can take care of your 
requirements in lumber and 
millwork. Whether you need 
one board or a thousand, talk 
— Mr, Jack now... NOrth 
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Prompt Attention to Even the Smallest 
Order ... FREE DELIVERY 


Regardless of the size of your order, there is never a charge for 


delivery. 
and Millwork. 


Phone* Mr. Jack right now for anything you need in Lumber 


Ask About Our Helpful Finance Plan 


Lumber 
Millwork 


Paint (233) ere ey 


J. Frank Kelly, Inc. 





NOrth I 341 Cement 





Timely advertisement (reduced) of a Washington (D. C.) retailer 


in his advertising he caters particu- 
larly to small orders. The idea is 
to get people to come to him for 
their lumber needs, and in his ad- 
vertising he introduces “Mr. Jack,” 
as the one who will personally take 
care of such needs and give indi- 
vidual attention to all orders. 


“Mr. Jack is here to give you 
personal attention, whether you 
phone or drop in. Call him now 
for any lumber or millwork you 
need. We cater particularly to 
small orders, and if we don’t have 
what you want in stock we'll cut 
it for you,” is the way one ad reads. 


Another part of the copy an- 
nounces: “If you plan remodeling, 
Mr. Jack will send you a reliable 
carpenter to give you an estimate 
of the complete work. You can 
finance the bill over a period of 
months.” 

Mr. Kelly also delivers lumber in 
any amount and tells the public 
that they can buy any of the fol- 
lowing items from him for their 
remodeling or building jobs: Lum- 
ber, millwork, paint, hardware, 
sand, gravel, and cement. The tele- 
phone number is always given in 
the advertisements. 

Each contains an appropriate 
illustration, such as a house par- 
tially built, or being remodeled, or 
a picture of Mr. Jack in action, 
with the statement: 


“Everything that’s needed in 
building, remodeling or repairing 
can be purchased here. All mate- 
rials have been tested under actual 
conditions and found to give the 
best results. Whether you need one 
board or a thousand, talk with Mr. 
Jack now....North 1341.” 

By this personalizing his adver- 
tising, Mr. Kelly has created a lot 
of interest among home owners and 
prospective builders of homes, as 
well as those who wish to remodel 
their houses. 

People naturally call up and ask 
for “Mr. Jack”—who happens to be 
Mr. Kelly’s son. 
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tional Recovery Administration announced a 
stay of provisions of Administrative Order 
X-48, which apply to or affect the quotation of 
prices or terms of sale to governmental agen- 
cies on less than carload quantities of lumber 
and timber products by parties subject to the 
Code of Fair Competition for the Retail Lum- 
ber, Lumber Products, Building Materials and 
Building Specialties Trade. This stay order, 
signed by Hugh S. Johnson, Administrator, is 
as follows: 


Complaint having been made to me that the 
provisions of Subsection (a) of Administra- 
tive Order No. X-48, dated June 12, 1934, 
insofar as it applies to the quotation of prices 
and terms of sale on less than carload quan- 
tities of lumber and timber products which 
are sold or offered for sale by parties sub- 
ject to the Code of Fair Competition for the 
Retail Lumber, Lumber Products, Building 
Materials and Building Specialties Trade, are 
tending to create a condition which threatens 
to demoralize and seriously jeopardize the 
continued existence of said parties subject to 
the Code of Fair Competition for the Retail 
Lumber, Lumber Products, Building Mate- 
rials and Building Specialties Trade, in that 
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said subsection permits manufacturers and 
wholesalers of lumber and timber products 
to quote to Governmental agencies, as de- 
fined in said Administrative Order No. X-48, 
wholesale prices on less than carload quan- 
tities of lumber and timber products which 
are sold or offered for sale by parties subject 
to the Code of Fair Competition for the Re- 
tail Lumber, Lumber Products, Building Ma- 
terials and Building Specialties Trade, thereby 
tending to eliminate parties subject to said 
Code from competitive bidding upon such 
quantities of such products, and the deputy 
administrator having reported and it appear- 
ing to my satisfaction that a stay of the 
provisions of Subsection (a) of Administra- 
tive Order No. X-48, dated June 12, 1934, 
insofar as it applies to the quotation of prices 
and terms of sale on less than carload quan- 
tities of lumber and timber prodicts which 
are sold or offered for sale by parties subject 
to the Code of Fair Competition for the Re- 
tail Lumber, Lumber Products, Building Ma- 
terials and Building Specialties Trade, is 
necessary to prevent serious and widespread 
disruption of the aforesaid Retail Lumber 
Trade. ; 

Now, Therefore, I, Hugh S. Johnson, admin- 
istrator for industrial recovery, pursuant to 
authority vested in me by Executive Orders 
of the President, including Executive Order 
No. 6543-A, dated December 30, 1933, and 
otherwise, do hereby order that the provi- 
sions of Subsection (a) of said Administra- 
tive Order No. X-48, dated June 12, 1934, be 


Court Action Against Violators 


Violators Indicted in Federal Court 


BrrMINGHAM, ALA., Sept. 10.—Indictments, 
charging violation of the minimum wage and 
maximum hour provisions of the Lumber Code, 
have been returned by the Federal grand jury 
here against W. E. Belcher, operator of a pine 
sawmill at Centerville, Ala.. W. E. Belcher 
and W. A. Belcher jointly, and F. J. Burroughs 
and W. T. Harrison, owners of the Rainbow 
Sawmill, cutting hardwoods and pine near 
Melbourne, Ala. The Belchers have been re- 
leased under bond, and warrant has been is- 
sued for Burroughs and Harrison. The case 
against the two latter was presented by the 
Hardwood Manufacturers’ Institute, in conjunc- 
tion with the Southern Pine Association. 


Charge Three With Code Violation 


Greensporo, N. C., Sept. 10.—J. G. Shelton, 
president; G. M. Shelton, sales manager; and 
O. J. McCoy, superintendent of tthe States- 
ville Plywood & Veneer Co., of Statesville, 
N. C., have been arrested on a sworn infor- 
mation warrant and released under bond of 
$1,000 each for appearance before a Federal 
grand jury in the western district of North 
Carolina, E. W. Wells, State compliance direc- 
tor for NRA, announced Sept. 8. He said these 
defendants are charged with 43 violations of the 
wage provisions of the Lumber Code. 


Asks Punishment for Code Violators 


WASHINGTON, Sept. 10.—Asking that the 
commission sales firms be deprived of the right 
to receive commissions, and that the wholesale 
firm be deprived of the right to receive whole- 
sale discounts in the future, Lumber Code Au- 
thority has submitted to NRA complaints by 
the Washington & Oregon Shingle Association 
against M. M. Kassell & Co., Forth Worth, 
Tex., and Cates & Farley, Houston, Tex., com- 
mission lumber sales firms, and the J. G. Ken- 
nedy Lumber Co., Seattle, Wash., a wholesale 
concern. In the complaints, the commission 
sales firms are charged with offering to sell 
red cedar shingles to retailers allowing them 
wholesale discounts, contrary to the require- 
ments of Article 9 (b) of the Lumber Code, 


and the wholesale firm is charged with offering 
to sell shingles to other wholesalers below es- 
tablished minimum cost-protection prices, less 
the approved minimum wholesale discount. 


Permanent Injunction Issued 


WASHINGTON, Sept. 10.—Judge James A. 
Donohoe, of the United States district court, 
District of Nebraska, has issued a permanent 
injunction against the Canfield Lumber Co., 
of Omaha, enjoining it from violating the modal 
price provision of the builders’ supply trade 
code. A temporary restraining order was en- 
tered on June 4, to continue until such time 
as the court could pass on the merits of the 
case. At present another suit is pending against 
this same company in Kansas City, Kan., where 
another branch of the company is located, for 
violation of the same provision. United States 
District Attorney Charles E. Sandall, assisted 
by Robert W. Strange, assistant counsel, litiga- 
tion division of the NRA, handled the case. 


Federal Arrests Made in Wisconsin 


Green Bay, Wis., Sept. 10.—While attend- 
ing a cheese-box makers’ conference here Aug. 
27, four men were taken into custody by a 
deputy United States marshal for alleged viola- 
tions of the NRA Lumber Code. Those named 
were Stephen S. Kons, Kons Box & Lumber 
Co., Appleton; Albert Dufeck, Dufeck Manu- 
facturing Co., Denmark, Wis.; Thomas Finn, 
Ingalls Box & Lumber Co., Ingalls, Mich.; and 
Wallace Johnson, Kiel Wooden Ware Co., Kiel, 
Wis. The complaints, signed by L. Hugo Kel- 
ler, assistant U. S. attorney, charge the men 
with violation of Article 9, Title 1, of the 
Lumber Code, by selling cheese boxes at a 
price lower than fixed by the Code. Mr. Finn, 
who it was alleged made a sale in Marinette 
County, pleaded guilty and was bound over to 
the October term of Federal court; Messrs. Du- 
feck and Johnson pleaded not guilty of such 
sales in Brown and Calumet counties, respec- 
tively. 

These are the first cases of alleged Code 
violation to be brought by the Federal Gov- 
ernment in this region. All three men were 
allowed to sign their own bonds for $500 each. 
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News Notes About the Codes 


Stay Order Will Help Retail Lumber 
Dealer 


As reported briefly by wire in the Sept. 1 
issue of the AMERICAN LUMBERMAN, the Na- 


and they hereby are stayed insofar as they 
apply ‘o or affect the quotation of prices or 
terms of sale to such Governmental agencies 
on less than carload quantities of those lum. 
ber and timber products which are sold o; 
offered for sale by parties subject to the 
Code of Fair Competition for the Retail] Lum. 
ber, Lumber Products, Building Materials 
and Building Specialties Trade. 

It is hereby further ordered that this 
order shall be subject to termination or; 
modification by my further order on goog 
cause shown by any interested party or by 
my further investigation in the premises, 


Millwork Manufacturers Not Entitled 
To Wholesale Discounts 


PorTLAND, OreE., Sept. 8.—At a meeting of 
the executive committee of the Western Pine 
Association, on Sept. 5, the following motion 
was unanimously passed: 

That this committee confirm the Western 
Pine Division staff action in defining sash 
and door, or other millwork manufacturers 
as “industrial,” and as such not entitled to 
wholesale discounts of any amount; and fur- 
ther, that all persons shall be so notified by 
special bulletin; and further, that all persons 
who have sold or offered for sale any prod- 
ucts in violation of Section 5 of Schedule B 
shall be required to cancel forthwith such 
sales or offers for sale. 


The Western Pine Association in a recent 
bulletin advised all persons in the Division of 
its adherence to the definition of “wholesaler” as 
outlined in a memorandum from the Lumber 
Code Authority as follows: 

While the definition of “wholesaler” con- 
tained in Section 1 (c) of Schedule B is not 
as complete as we would like to have it, it 
does contain the word “principally,” and 
“principally” can not be defined as less than 
half. No person or firm whose wholesale 
business is less than half his total business 
can qualify as a wholesaler under this defini- 
tion. Section 4 (b) provides that no manu- 
facturer shall give discounts to others than 
wholesalers, and this means wholesalers as 
defined in Section 1 (c). Such manufacturers 
as have allowed wholesale discounts to those 
not qualified under Section 1 (c) to receive 
them, have violated the Code, and appro- 
priate action should be taken by Division and 
Subdivisions with respect to them. 


Sounding Out the Industry 
on the Code 


WASHINGTON, Sept. 10.—Through question- 
naires emanating from the office of Lumber 
Code Authority, and being sent out through 
the various Divisions, members of the lumber 
industry are being given an opportunity to ex- 
press themselves upon the result and the fu- 
ture of the Lumber Code. In addition to a re- 
quest for a report on the total shipments from 
Sept. 1, 1933, to Sept. 1, 1934, and for the two 
previous calendar years, the following questions 
are being asked: 


1. Do you favor continuation beyond June 
16, 1935, of the present Code of Fair Compe- 
tition for the Lumber and Timber Products 
Industries, assuming that pending amend- 
ments relating to wholesalers’ definition, 
wholesale trade, and transfer of allotments 
are approved? 

2. Do you favor continuation of the Code 
as above, if cost-protection prices are elimi- 
nated? ’ 

3. Do you favor continuation of the Code 
as in (1) if production control is eliminated? 

4. Do you favor continuation of the Code 
as in (1) if both cost-protection prices and 
production control are eliminated? 

5. Do you favor continuation of the Code 
containing only minimum wage and maxi- 
mum hour provisions? 


Lumber Code Authority is asking that. all 
questionnaires be returned not later than Sept. 
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49, In connection with this questionnaire, the 
Lumber Code Authority says: 

A full year has elapsed since the approval 
of our Code by the President, It seems an 
appropriate time to make a general survey 
of the attitude of the industries toward it, 
and to attempt to gauge in a general way the 
progress which has been made under it. Other 
considerations, including certain hearings be- 
fore the National Recovery Administration, 
frequent charges that substantial portions of 
the industries are not supporting the Code, 
and the necessity of planning for the future, 
make it desirable that this information be- 
secured rather promptly. 


Hearing Set for "Lowest Cost" 
Lumber Prices 


WASHINGTON, Sept. 10.—The Code Author- 
ity for the furniture manufacturing industry 
having filed a request for hearing on the lowest 
reasonable costs set by the administrator, July 
16, to cover a declared emergency in the lumber 
and timber products industry, notice has been 
given by NRA that a public hearing will be 
conducted by Deputy Administrator A. C, 
Dixon, beginning at 10 a. m., Wednesday, Sept. 
19, in the Patio Room of the Carlton Hotel, 
Washington, to determine the necessity of 
making any modifications, amendments or ad- 
ditions to the minimum lumber prices as es- 
tablished. 


Mark-up Proposal Still Under 
Consideration 


Battrmore, Mp., Sept. 10.—The elastic price 
mark-up plan proposed by Bruce Helfrich, of 
George Helfrich & Sons, (Inc.), reported in 
Sept. 1 issue of AMERICAN LUMBERMAN, and 
which received almost unanimous approval of 
the Forest Products Association of Maryland 
here Aug. 23, is now before the authorities at 
Washington, but just what action they will 
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take has not developed. The Middle Atlantic 
States Code Authority, meeting in Philadel- 
phia on Aug. 24, neither disapproved nor ap- 
proved the draft, but sent it on to Washington 
following extensive discussion. It is said that 
illness of the Washington official who would 
ordinarily be called upon to pass upon the 
proposal, has delayed consideration, but that this 
will be forthcoming shortly. 


River Contractors Not Government 
Buying Agents 
WASHINGTON, Sept. 10.—At a recent hear- 
ing in St. Louis, conducted by the State com- 
pliance director, which resulted in cancellation of 
a contract for mattress lumber to be used in 
the Government revetment work on the Mis- 
sissippi River and replacing the contract with 
other concerns at Code prices, it was shown 
that contractors are not considered agents of 
the Government as defined in Executive Order 
X-48, and hence are not entitled to wholesale 

discounts thereunder. 


Reaffirm Adherence to Cost- 
Protection Prices 


SEATTLE, WASH., Sept. 8—At a meeting of 
trustees of the West Coast Lumbermen’s As- 
sociation on Aug. 29, there was a thorough dis- 
cussion of the situation in respect to minimum 
code prices. Several petitions and letters were 
presented, urging that minimum prices be with- 
drawn. Other letters and speakers empha- 
sized the necessity of maintaining cost-protec- 
tion prices, in order to hold the production con- 
trol and labor provisions of the Code, and to 
protect the industry from serious collapse. At 
the conclusion of a thorough discussion of the 
whole question, the board passed the following 
resolution : 

That we reaffirm our adherence to cost- 
protection prices under the Lumber Code, and 
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that the legal department and president and 
secretary of the association be instructed 
to take promptly the most effective and 
vigorous action possible to enforce price ob- 
servance. 


Reduce Overhead Costs on Building 
Supplies 


WASHINGTON, Sept. 10.—Through an order 
issued by NRA Administrator Johnson on Aug. 
31, a drop averaging 7 percent in overhead sales 
and delivery costs on less-than-carload ship- 
ments of builders’ supply materials was author- 
ized. This order was requested by the Code 
Authority for the trade to aid the home build- 
ing and home modernization program of Pres- 
ident Roosevelt. Materials affected by the order 
are as follows: 

Brick mortars, casement and steel sash, 
cement and cement products, cement pipe, 
ceramic tile, clay roof tile, common brick, cut 
stone, dampers and fireplace accessories, 
drain tile, face brick, fire brick and clay, 
glazed structural tile, gypsum products, hol- 
low tile, lime and lime products, mesh-rein- 
forcement, metal lath and kindred products, 
mineral aggregates, mortar and cement col- 
ors, molding plasters, roof and flooring 
slates, sewer pipe, flue lining and other clay 
products, structural terra cotta and water~ 
proofing compounds. 

Under provisions of the administrative order, 
the minimum overhead costs on builders sup- 
plies sold in carload, bargeload, or less-than- 
carload quantities, f. o. b. siding or dock, where 
no trucking is involved, is now set at 12% per- 
cent of the cost of such merchandise. On Port- 
land cement the charge allotted is 7% per- 
cent of the cost; and on all other cement, 10 
percent. 

Where trucking is involved, the order pro- 
vides a sliding scale of percentages for the 
industry’s nine geographical districts, ranging 
from 25 percent in District No. 1, embracing 
the northeastern Atlantic States; to 34 percent 








other dealers. 


unsurpassed. 


Let Mumby Solve 
Your Buying Worries 


We know that mixed cars of Mumby "Sustained Quality" Fir, Cedar, Hem- 
lock and Red Cedar Shingles will please you—just as they are pleasing many 


In one car, for example, we can include Douglas Fir dimension, flooring, drop 
siding, ceiling, finish, mouldings, etc.; West Coast Hemlock dimension, flooring, 
finish lumber, etc.; Red Cedar siding, Red Cedar shingles. 


Put your buying needs up to us—and you can go after business free from 
worries about quality or delivery—and with the knowledge that your values are 


Just telephone our nearest representative or 
drop him a card for immediate attention. 











ILLINOIS: Chicago Territory: 
Fraser-DeSale Lbr. Co., 11 
So. La Salle St., Chicago; P. 
Paddock, Springfield; A. W 
Pearsall, Peoria. 

SOUTHERN ILLINOIS and St. 
Louis Territory: Hopkins 
Lumber Co., 7823 Greens- 
felder Rd., St. Louis, Mo, 

NORTHWESTERN IOWA and 
Sioux City Territory: Thos. 
Mould Lbr. Co., Sioux City. 

MICHIGAN: Claude G. Wirick 
Lumber Co., 402 Hanselman 
Bldg., Kalamazoo; Roy ° 
Hagerman, 617 Belmont Ave., 
Flint. 

MINNESOTA: P. H,. Betzer, 
300 Wilmac Blidg., Minne 
apolis. 

NORTH DAKOTA and North- 
western Minnesota: Murfin 
& Trace, Fargo. 


SALES REPRESENTATIVES 





COLORADO, WYOMING and 
UTAH — Henshaw, Ell- 
wanger-McCaddon, 1301 Wa- 
zee St., Denver, Colo. 

TEXAS: W. F. Nelson, Dallas; 
Guy M. Chisolm, Amarillo, 
Northwest Texas and East- 
ern New Mexico. 

INDIANA: Houghton Lumber 
Co., Indianapolis, Ind. 

NORTHERN INDIANA: Claude 
G. Wirick Lbr. Co., 402 


Hanselman Bidg., Kalama- 
zoo, Mich. 
NEBRASKA: Prestegaard 


Lumber C., Lincoln. 
SO. DAKOTA: L. W. 
Sioux Falls. 
IOWA, MISSOURI, KANSAS, 
OKLAHOMA: Gunter Lum- 
ber Co., Kansas City, Mo. 
WISCONSIN: A. F. Krapfel, 
Madison; W. A. Schneider, 
Plankinton Bidg., Milwaukee. 


Armin, 











MIXED CA 


FIR, CEDAR, 
HEMLOCK, 
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Mumby Lumber & Shingle Co. 


General Sales Office: BORDEAUX, WASH. 


Mill A—Bordeaux, Wash. 


Mill B—Malone, Wash. 
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in District No. 3, including Pennsylvania, Ohio, 
West Virginia, Indiana and Illinois. 


How the Code Is Evaded 


BaLTIMoRE, Sept. 8—The many friends of 
Max L. Pease, who represents the Brooklyn 
Cooperage Co. in this territory, will be grati- 
fied to learn that he is slowly recovering from 
a stroke which he sustained recently. While 
he is convalescing, his son is looking after 
the territory. The younger Mr. Pease, when 
in Baltimore last week told of conditions in 
sections of High Point, N. C., where he said 
he found much dissatisfaction among hardwood 
manufacturers, as well as buyers, not because 
they objected to minimum wages and some 
other provisions in the Code, but for the rea- 
son that prices are subject to constant changes, 
leaving the situation greatly confused. Much 
chiseling is reported in the hardwood field, as 
in others, so that a distributor who wants to 
live up to the Code finds himself beset with all 
sorts of complications. As an illustration of 
the expedients resorted to by sellers to dis- 
pose of lumber, it is related of one such solici- 
tor that he offered a prospective customer $75 
for a calendar, paying this amount in cash and 
then billing the lumber shipment at regular 
Code prices. This left the record of the trans- 
action clear, for the purchase of the calendar 
naturally was not entered in connection with 
the deal. 


Wisconsin Building Supply Code 
Is in Effect 


MILWAUKEE, WIs., Sept. 10.—Following ap- 
proval and signature of Gov. A. G. Schmede- 
man, the State code for the Wisconsin building 
supply industry, previously approved by L. C. 
Whittet, State administrator, became effective 
Sept. 7, after its publication the previous day 
in the official State newspaper. 

The State Code was sponsored by the Build- 
ers’ Supply Dealers’ Association of Wisconsin, 
and will be administered by a Code Authority 
of seven members. The board of directors of 
the association will select five, and the two 
others will represent labor and the public. to 
be selected by the State administrator. Elimina- 
tion of unfair trade practices, the improvement 
of standards of labor, increasing employment, 
including co-operation between employees and 
employer and promotion of interests of the gen- 
eral public, are provided for in the State code. 


Retailers’ Federation Actively 
Functioning 


SPOKANE, WASH., Sept. 8—To conduct the 
affairs of the Federated Western Retail Lumber 
Associations, recently organized in Denver, 
Colo., at a conference of representatives of 
various western associations, as reported in the 
Sept. 1 issue of the AMERICAN LUMBERMAN, 
R. S. Grier, of the Grier Lumber Co., Cheyenne, 
Wyo., was elected president, and Roy S. Brown, 
secretary of the Western Retail Lumbermen’s 
Association, was elected secretary, with head- 
quarters in Spokane. The affiliated associations 
comprising the federations are as follows: 

California Retail Lumbermen’s Association, 
representing California. 

Illinois Lumber & Material Dealers’ Asso- 
ciation, representing Illinois. 

Lumbermen’s Club of Arizona, represent- 
ing Arizona. 

Lumbermen’s Association of Texas, repre- 
senting Texas. 

Mountain States Lumber Dealers’ Associa- 


tion, representing Colorado, Wyoming and 
New Mexico. 
Nebraska Lumber Merchants’ Association, 


representing Nebraska. 
Northwestern Lumbermen’s 
(representing Minnesota, 
South Dakota and Iowa). 
Southwestern Lumbermen’s Association 
(representing Missouri, Arkansas, Oklahoma 
and Kansas). 
Utah Lumber Dealers’ Association 
senting Utah). 
Western Retail 


Association 
North Dakota, 


(repre- 


Lumbermen’'s Association 


AMERICAN LUMBERMAN 


(representing Idaho, Montana, Nevada, Ore- 
gon and Washington). 


The resolution passed at the Denver meet- 
ing, containing a distribution statement ap- 
proved by the retail lumber and building ma- 
terial dealers, which was printed in full in the 
Sept. 1 issue of the AMERICAN LUMBERMAN, is 
being sent by Secretary Brown to the Presi- 
dent of the United States, the National Recov- 
ery Administrator, heads of various boards con- 
nected with NRA, the control committee of the 
Lumber Code Authority, the Retail Lumber 
Code Authority, the National Retail Lumber 
Dealers’ Association, all retail lumber associa- 
tion secretaries, all associations representing 
lumber manufacturers, all representatives at- 
tending the Denver meeting, and to all trade 
papers. 

The special committee on distribution which 
prepared the resolution and the distribution 
statement at the Denver meeting was composed 
of the following: 

H. A. Ortmeyer, chairman, Wichita, Kan.; 
Cc. W. Gamble, Boise, Idaho; D. C. Essley, San 
Francisco, Calif.; J. V. Dobson, Minneapolis, 
Minn.; G. E. Melliff, Houston, Tex.; G. E. 
DeNike, Jersey City, N. J. 

In the letter being sent out by Secretary 
Brown with the resolution and distribution 
statement, he says: 

The Federation represents a_ concerted 
effort on the part of retail lumber associa- 
tions covering the entire western and mid- 
western area of the United States, to estab- 
lish standards of distribution and merchan- 
dising practice, not inconsistent with public 
interest which will tend to correct abuses 
now becoming so widespread and disastrous 
in their effect that complete disintegration 
of the retail lumber industry is threatened. 

The Federation directors, composed of 
dealer representatives from each Division, and 
association secretaries will convene periodi- 
cally for the purpose of co-ordinating 
regional activities. n 


West Coast Allotment 30 Hours 
a Week 


SEATTLE, WASH., Sept. 8.—At a recent meet- 
ing of the production control committee of the 
West Coast Lumber Division, the committee 
ordered that a September allocation be 
made to registered and eligible mills of 30 
hours of operation per week, or a total allo- 
cation for the third quarter of 1934, thirteen 
weeks, of -336 hours of allowable operation. The 
committee adopted a recommendation to the 
board of trustees of the West Coast Lum- 
bermen’s Association, that a lumber quota for 
the fourth quarter of 1934 be requested from 
Lumber Code Authority of 1,100,000,000 board 
feet. This recommendation was based on esti- 
mates of 465,000,000 feet of orders. for the Di- 
vision in August, five weeks; 549,000,000 feet 
of shipments, and 417,000,000 feet of unfilled 
orders as of Sept. 1. 


Indiana Dealers Have Reduced 
Prices 


INDIANAPOLIS, INpD., Sept. 10—At a recent 
meeting here of secretaries of the thirteen divi- 
sions of the Retail Lumber Dealer’s Asso- 
ciation of Indiana, in their capacity as admin- 
istrators of the Retail Lumber Code, these 
secretaries were told by Max Critchfield, sec- 
retary of the Indiana Code Authority, that no 
profiteering in the retail lumber industry will 
result from the Federal Housing Act. The 
lumber industry, he said, wants the volume of 
business that the Housing Act will generate, 
and prices will come down to assist in stimu- 
lation of sales. 

John Suelzer, Jr., of Fort Wayne, chairman 
of the Indiana Code Authority, said Indiana 
dealers already had made voluntary price re- 
duction, in accordance with the request of 
President -Roosevelt. 

Other speakers at the meeting were T. J. 
Callahan, of Richmond, acting chairman; C. D. 
Root, of Crown Point; R. S. Foster, J. R. Goet- 
cheus and John F, Kinnaman, of Indianapolis. 
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Paper Technologists Visit 
Woods Operations 


[Special telegram to AMERICAN LUMBERMaAN] 


PorTLAND, ORE., Sept. 12.—Latest develop. 
ments in the manufacture of pulp and Paper 
were 2xplained and demonstrated by engineers 
chemists and other experts at the national cop. 
vention of the Technical Association of Pulp & 
Paper Industries, held Sept. 10 to 13 inclusiye 
at the Multnomah Hotel here. The convention 
was attended by approximately five hundred 
pulp and paper manufacturers from all parts 
of the United States; delegates from Canada 
Australia and Japan also were present. One of 
the features of the convention was a trip to 
Longview, where the delegates inspected the 
logging operations of the Weyerhaeuser Timber 
Co. The sessions were presided over by C. ¢ 
Heritage, president, of Rumford, Me. This js 
the first time a convention of TAPPI has been 
held on the Pacific Coast. 





Rail Rate Increase Would 
Oppose Recovery 


Wasuincton, D. C., Sept. 10.—Moving ener- 
getically to combat the effort of the railroads 
to secure authorization from the Interstate Com- 
merce Commission for a general increase of 10 
percent in freight rates, the National Lumber 
Manufacturers’ Association has called a meeting 
of. legal counsel and traffic experts of the 
regional lumber manufacturing associations of 
the country to be held in Washington, Sept. 17, 
to decide on the precise position of the indus- 
try and a method of opposition to increased 
rates. The association consistently has favored 
reduction of freight rates on all commodities, 
rather than an increase, as a step toward the 
recovery of prosperity. In 1932 it joined with 
the farm organizations and others in initiating 
a movement for lower transportation costs in 
basic commodities. 

While the railroads claim that an increase of 
10 percent in railway freight rates would be 
in line with the economic policy of the Admin- 
istration to restore the general price level of 
1926, the National Lumber Manufacturers’ 
Association takes the position that lumber 
tariffs have not been reduced. On the basis 
of total ton-mile revenues, effective railway 
tariffs are 9.6 percent less than they were in 
1926, but this reduction is due almost entirely 
to. changes in tariffs made from time to time 
to meet motor truck or local water competition. 
As the average lumber haul is about 800 miles, 
these short-haul reductions have had little or 
no effect on lumber. 

The lumber industry feels that an increase in 
freight rates at this time would be counter to 
Government policy as indicated in Section 511 
of the National Housing Act, which specifically 
amended the Interstate Commerce Act to give 
the I. C. C. authority to reduce freight rates 
on building materials “with or without a hear- 
ing.” 

The railways have petitioned for a general 
increase of 10 percent in freight rates, but lim- 
ited to 3 cents per 100 pounds for lumber. This 
would mean the addition of about $1 a thousand 
feet to the cost of lumber to retail yards, equiva- 
lent, under the rules of the Retailers’ Code, to 
an increase in the retail price of $1.31 to $1.41, 
varying with localities. 

In response to representations of the Federal 
Housing Administration and NRA, that price 
reductions would stimulate housing and tend to 
increase the volume of lumber consumption, the 
minimum mill prices of lumber used in building 
operations were reduced by the Lumber Code 
Authority approximately 10 percent in the lat- 
ter part of June. If now, it is explained, lum- 
ber freight rates are increased 10 percent, there 
is no promise of benefit to the public, to the 
housing campaign, or to the lumber industry 
from its voluntary reduction of prices of its 
product. 
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FLOORING 
RAFTERS 
TIMBERS 
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CALCASIEU— 
BEST 
OF THE 
BETTER 
LONGLEAF 
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Sell Longleaf Where 
Longleaf Excels 


The tough, sturdy, enduring fibres of Longleaf give it definite su- 
periority for all framing purposes and flooring. Hence, we say, sell 
Longleaf where Longleaf excels—for sills, studs, joists, rafters, flooring, 
timbers, etc. 


No builder can fail to recognize the logic in using time-tested Longleaf 
where it should rightfully be used to make his building a thoroughly sound 
investment—and no Longleaf is better than our famous Calcasieu Longleaf. 


One thing is sure: When you sell Longleaf, as it comes from our mills, 
you have real value to sell. It helps you get your just profit on your in- 
vestment and your service. 


Make no mistake, it pays to sell Longleaf where Longleaf excels. Con- 
sult us about your needs. You can d2pend on us to serve you well. 


The Crowell & Spencer Lumber Co., Ltd. 
Frank Hortig, Sales’'Manager. LONG LEAF, LA. 
Meridian Lumber Company, Ltd. 


E. H.‘‘Pap’’ Williamson, Sales Manager. ALCO, LA. 
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KNEELAND - McLURG 


‘**“KORRECT BRAND” 





ZZ 


HARD MAPLE 


AND BiRcH FLOORING 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain “‘Korrect Brand” reputa- 
tion guarantees this superiority. 


Try a car now and always be 
a "Korrect Brand" customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
TLL LLL LLL LLL LLL LLL 


TLL LLL LLL, 


CLL LLL LLL LLL LLL, 
Y/ 


n/ 








| Northern Hardwo ods 


ae 








Ovary timber, mod- 
ern facilities and 
careful manufacture — all 
Northern Hardwoods, 
Hemlock and some Cedar 
—let us quote on your 


requirements. Mixed or | | 


straight cars. 
}\NEIDMAN LUMBER COMPANY | 














TROUT CREEK, MICH § 








17| Your Requirements For 17 


HarRD MapLe — Birch — BaAsswoop 
Sort ELm—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


CAN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 
VON PLATEN - FOX COMPANY 
AT 
17| IRON MOUNAIN, MICHIGAN 17 

















Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure aoe 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

linds, door and window 


ls, doors, b 
Frames etc., Ce for circ containing 
Pocket Size (414 x 64"") $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 





_ 
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Sept. 20-22—American 
utives, Hotel 
Annual. 


Sept. 25—National Wholesale Lumber Distributing 
Yards Association, Netherland-Plaza Hotel, 
Cincinnati, Ohio. Annual. 

Sept. 27-28—National Hardwood Lumber Associa- 
tion, Netherland-Plaza Hotel, Cincinnati, Ohio. 
Annual. 

Oct. 18-19—Georgia Retail Lumber & Building Sup- 

ply Association, Piedmont Hotel, Atlanta, Ga. 
Annual. 


Oct. 


Association Exec- 
Washington, D. 4 


19-20—Florida Lumber & Millwork Associa- 
tion, Floridan Hotel, Tampa, Fla. Semiannual. 


Oct. 25-27— Pacific Logging Congress, Seattle, 
Wash. Annual, 





Hardwood Association Plans for Im- 
portant Meeting 


A meeting of great importance to the hard- 
wood industry is expected to draw a large 
attendance at the thirty-seventh annual con- 
vention of the National Hardwood Lumber As- 
sociation, to be held at the Netherland-Plaza 
Hotel in Cincinnati, Ohio, on Sept. 27-28. On 
Sept. 26 the board of directors will meet, and 
that day also will mark the big lumbermen’s 
golf tournament being planned by the Cin- 
cinnati lumbermen. On the preceding day the 
National Wholesale Lumber Distributing Yards 
Association, a hardwood group as now organ- 
ized, will hold its first annual meeting. 

John W. McClure, of Chicago, secretary- 
treasurer of the National Hardwood association, 
in commenting upon the convention directed 
special attention to the association’s long rec- 
ord of accomplishment in standardizing grades 
and inspection, and to the importance of getting 
together in convention. He said: 

The National Hardwood conventions pro- 
vide the only opportunity of nationwide 
scope for consideration and discussion of the 
broader problems affecting all phases of the 
hardwood industry. Made up of a member- 
ship including mill operators, distributing 
yards, wholesalers and industrial consumers 
of hardwoods, with an important Canadian 
membership, the association is truly repre- 
sentative of the industry in a national sense. 

After the reports of President Wilson H. 
Lear, of Philadelphia, and Secretary McClure, 
which will occupy the opening session on the 
27th, the afternoon session will be devoted to 
a thorough discussion of the operation of the 
Lumber Code and a forecast as accurate as 
possible concerning what may be expected in 
the future. Leading this will be an address by 
C. C. Sheppard, of Clarks, La., president of 
the National Lumber Manufacturers’ Associa- 
tion, whom Mr. McClure describes as “a lumber 
statesman with a national view of the industry, 
having a background of experience in the pro- 
duction and marketing of both hardwoods and 
softwoods.” Another speaker of this session 
will be Maj. David T. Mason, executive officer 
of the Lumber Code Authority. Representatives 
of hardwood consumers, whose names have not 
been announced, will also speak. 

A nationally known speaker, whose identity 
has not been disclosed, will discuss present 
conditions from the standpoint of business gen- 
erally at the morning session Sept. 27. 

As usual the annual banquet will take place 
on the evening of the first day; there will be 
no speeches, but plenty of good food and en- 
tertainment, it is promised. 

On the second day the morning session will 
consider the report of the inspection rules com- 
mittee, which this year has some important 
changes to recommend, and it is probable that 
this will result in both a large attendance and 
lively discussion. The committee’s proposals 
have been described in an earlier issue of the 
AMERICAN LUMBERMAN. A presentation of 
the National Housing Act will feature the lat- 
ter part of the session, and the lumbermen will 
have an opportunity to learn what this legis- 
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What the Associations Are 
Planning and Doing 


Trade 
Shoreham, 


lation can do for them. Other important mat. 
ters in the afternoon will culminate in election 
of officers. 





Georgia Retailers Announce Annual 


ATLANTA, GA., Sept. 10.—Secretary R. ¢ 
Morrison has announced that the annual meet. 
ing of the Georgia Retail Lumber & Building 
Supply Association will be held at the Piedmont 
Hotel, in Atlanta, on Oct. 18 and 19. While 
complete details of the program for the annual 
meeting have not yet been worked out, it js 
believed that this will be one of the most impor. 
tant gatherings of retail lumber and _ building 
material dealers ever held in this State. 


Battimore, Mp., Sept. 10.—The program for 
the first annual meeting of the National Whole. 
sale Lumber Distributing Yards Association, to 
be held at the Netherland-Plaza Hotel in Cin- 
cinnati, Ohio, Sept. 25, has been announced by 
President D. C. McLea and Secretary J. J. 
Kidd, both of Baltimore. 

The first session will be for members only, and 
will be devoted to a review of the accomplish- 
ments during the first year, a frank discussion 
of the present status of the distributing yard 
operator, and consideration of plans for making 
the organization permanent, including the pos- 
sibility of inviting softwood distributing yard 
operators to join. Participating in heading the 
discussions of this part of the program will be 
Mr. McLea, Mr. Kidd, J. Gibson Mcllvain, of 
Philadelphia, chairman of the executive com- 
mittee, Stuart Black, of Philadelphia, chairman 
of the membership committee, and Fred Christ- 
mann, of St. Louis, chairman of the code com- 
mittee. 

The afternoon session will be an open meet- 
ing at which the first speaker will be Daniel 
R. Forbes, association counsel, who will give 
his opinions on code matters, offering a thor- 
ough discussion of the subject especially in re- 
gard to wholesale definition, distribution state- 
ment, status of concentration yards etc. W. W. 
Schupner, of New York City, secretary of the 
National-American Wholesale Lumber Asso- 
ciation, will describe the developments to date 
in the projected formation of a wholesale divi- 
sion of the Lumber Code. Don Wallace, ot 
Detroit, Mich., chairman of the yard associa- 
tion’s committee on research and planning, will 
describe the plans made at the closed session 
earlier in the day, for perpetuation of the asso- 
ciation and its engaging in activities outside the 
realm of the codes. 





Oak Flooring Association Elects 


Mempuis, TENN., Sept. 10—At the annual 
meeting of the National Oak Flooring Manu- 
facturers’ Association, held on Sept. 7, officers 
and directors were elected as follows: 

President—Allen Harris. 

Vice presidents—C. C. Fulbright and W. J. 
Wright. 

Directors—R. W. Fullerton, R. G. Bruce, W. 
W. Miller, B. A. Mayhew, J. W. Willis, P. B. 
Lanham, and J. R. Neece. 


W. L. Claffey was re-elected secretary-treas- 
urer, with V. A. Sells as acting code adminis- 
trator. 


Standing committees to serve for one year 
ending Sept. 30, 1935, were appointed as fol- 
lows: 

Labor, Cost & Price—C. C. Fulbright, 
chairman; O. E. Gardner, E. F. Paulus and 
W. W. Miller. 

Grading & Milling—R. W. Fullerton, chair- 
man; W. R. Reid and O. E. Gardner. 

Production, Quota & Allotment — R. G. 
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pruce, chairman; W. J. Wright and L. J. 
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A. Sells, secretary; W. J. Wright, and J. W. 
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Find Eastern Box Demand Dull 


PHILADELPHIA, Pa., Sept. 10.—An air of un- 
certainty as to the future course of business was 
evident at the meeting of the East Central Divi- 
sion of the National Wooden Box Manufactur- 
ers’ Association, held Friday at Newcastle, Pa. 
The members of District 3, comprising the 
Philadelphia territory, participated in the con- 
ference. It was the consensus that while the 
first half of 1934 had been better than the corre- 
sponding period of the preceding year, orders 
for wooden boxes have been steadily declining 
since June. No one semed to know just wherein 
the trouble was, since this season of the year is 
usually a busy period. Delegates were present 
from Cleveland, Pittsburgh, Rochester, N. Y., 
Philadelphia and Newcastle. After the business 
session, the delegates were entertained by Presi- 
dent Post, of the National organization, at 
Newcastle Field Club and at Ward’s Ranch. 





Wisconsin Supply Annual to 
Discuss Code Problems 


MitwavkKeeE, Wis., Sept. 10—The Builders 
Supply Dealers’ Association of Wisconsin will 
hold its annual meeting at the Plankinton Hotel 
in Milwaukee on Monday, Sept. 17, according 
to George A. Olsen, executive secretary. Speak- 
ers on the program will include L. I. MacQueen, 
secretary-treasurer of the national Code Au- 
thority, and Carl Marsh, attorney for the Wis- 
Code prob- 
lems will be the principal matters for discus- 
sion at the convention, and a feature will be a 
question box for members to deposit questions, 
without signature. Officers will be elected. The 
annual banquet in the evening will be open to 
manufacturers and wholesalers of building sup- 
plies. 





Northwest Missourians Discuss 
Code; Elect Officers 


St. JosepH, Mo., Sept. 10—At the annual 
convention of the Northwest Missouri Lumber- 
men’s Association, held here Aug. 31 in con- 
junction with a general meeting of dealers 
called for discussion of the Lumber Code and 
the Federal Housing Act, J. L. Brown, of Mays- 
ville, Mo., was elected president; Arthur W. 
Castle, of St. Joseph, vice president; and Paul 
Gorsuch, Barnard, Mo. _ secretary-treasurer. 
There were approximately 175 dealers present. 
Discussion of prices and NRA compliance was 
led by Dudley Willis, St. Joseph, chairman of 
the NRA Code Authority for nineteen north- 
west Missouri counties. It was brought out 
that retail prices on lumber and building mate- 
rials have been reduced from 10 to 12 percent 
by St. Joseph dealers, and it was confidently 
expected that prices throughout this district 
generally would be on the lower basis. 

—_—__—_—_- 


Hoo-Hoo About to Enter 44th Year 


MINNEAPOLIS, MINN., Sept. 10.—The reor- 
ganization committee of Hoo-Hoo announces 
that the Big Black Cat is to be kept alive. 

The membership this year was made up of 
lumbermen in every branch of the industry from 
nearly every State in the Union, Canada, and 
other countries. 

Donating their services and keeping office 
expenses at a minimum, the committee applied 
over 40 cents of every dollar received from 
contributions toward reducing the debts of the 
Order. They promise: 

To continue their efforts; 

To keep expenses at a minimum; 


To pay every cent possible on the old obli- 
gations; 

To keep alive the oldest industrial frater- 
nal order in the world for the benefit of the 
lumber industry. 
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LIGNASAN. 


REG. U.S. PAT. OFF. 


IS NOW SOLD AND DISTRIBUTED BY 
THE GRASSELLI 
CHEMICAL COMPANY 


CLEVELAND, OHIO 


A SUBSIDIARY OF 
E. I. DU PONT DE NEMOURS & CO., Ine. 


WILMINGTON, DELAWARE ‘ 


* LIGNASAN PREVENTS SAP STAIN 
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KEEPS LUMBER BRIGHT 








They ask the co-operation of all lumbermen 
in the promotion of “co-operation and service” 
that “health and happiness and long life” may 
prevail. 

The office will be continued at No. 742 Lum- 
ber Exchange, Minneapolis. 





Michigan Dealers Enjoy Outing 


Detroit, Micu., Sept. 10.—Saturday, Sept. 8, 
was Michigan. Lumbermen’s Holiday. About 
200 dealers, buyers and salesmen hied them- 
selves to Frankenmuth, between Flint and Sagi- 
naw, where Herman Fisher’s famous outing 
facilities and chicken dinners were enjoyed. 
Baseball games, horseshoe throwing, and cards 
featured the sports, augmented by music and 
song. This outing was held under the auspices 


of the Michigan Association of Traveling Lum- 
ber, Sash & Door salesmen. 


Elected Carolina Retail Directors 


CnHartottTe, N. C., Sept. 10.—The headquar- 
ters here of the Carolina Retail Lumber & 
Building Supply Dealers’ Association has just 
announced the election of two new directors: 
George J. Henritzy, of Asheville, and C. J. 
Becker, of Wilimington. 





On May 1, 1934, the “modified accredited 
counties” in the United States—counties com- 
paratively free from bovine tuberculosis—num- 
bered 1,784, approximately 58 percent of the 
total, the U. S. Department of Agriculture has 
announced. 
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Depend on us for virgin 
Longleaf of superior qual- 
ity—all house bill items 
and special cutting par- 
ticularly. 





Our timber is choice 
Mississippi Longleaf— 
equipment complete and 
our manufacturing stan- 
dards time-tested. Prompt 
service and careful load- 
ing. We invite your in- ff 
quiries. ) 
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BURDETTE LUMBER COMPANY | 
CUT-TO-ORDER TIMBERS & HEAVY JOIST 
STEAM K D FINISH--BRIGHT DRY 
SHIPLAP FLOORING AND BOARDS 
HIGH GRADE DIMENSION 
| Mitts ATEDWARDs,Miss.& CANTON, Miss. 


| SALES OFFICE 


| MERIDIAN, MISS. 
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BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 














The Largest Stock in the 
Entire Industry 
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of this community are convinced that only 
through community self-help can real progress 
against depression be made, is indicated in the 
fact that members of the local commercial and 
civic association have signed an agreement to 
devote their best efforts to a program of this 
kind. At a recent meeting, an interesting talk 
on “Self-Help” was made by H. B. Hench, of 
Hinsdale, after which the following agreement 
was circulated and generally signed: 

Thoroughly convinced that leaning on any 
government—national, State, or local—is un- 
American and economically disastrous, we 
citizens of Hinsdale hereby agree to a pro- 
gram of self-help which we hope will aid us 
in conquering the local depression and pre- 
serving our birthright, mastery of govern- 
ment, from the avid clutches of a rapidly 
growing bureaucracy. 

We have found out that the all too preva- 
lent policy of appealing—yes, begging, for 
Government aid is taking the power of deci- 
sion away from us, and giving it into the 
care of Government employees who should 
be our servants only, and must never be al- 
lowed to be our masters. Therefore it is 
our intention to endeavor to break the de- 
pression and stop, so far as possible, the 
fearful drain on our resources that taxing 
bodies of all kinds tend to perpetuate. 

In carrying out this intention, we shall 
make a modest start by making a survey of 
Hinsdale to find out where self-help will aid 
in business recovery. 

Among the various things which need at- 
tention now are the following: 

Lighting—It is probable that a scientific 
survey will show that our illumination is 
actually so far out of date that it is not 
meeting the needs of the people as we now 
know them. Attention to the _ scientific 
lighting of stores, homes and offices based 
on Eoneering*® is indicated. 

*Defined below. 

Attention must be paid to faulty stairs, 
loose boards, unsafe ladders, dirty flues, un- 
safe wiring, waste paper, oily rags and 
debris, dry grass and weeds, and other fire 
hazards. 

A survey of homes and buildings will 
show many repairs are needed. Information 
as to the best manner in which these may be 
supplied will be given free to those request- 
ing it. This applies to the interior as well 
as to the exterior of the homes, and to the 
grounds as well. 

Weeds and Canada thistles are an ever in- 
creasing menace to the health and comfort 
of the village. Their eradication by neighborly 
co-operation, rather than by bureaucracy, is 
indicated. 

Grade crossing maintenance, possibly the 
conversion of right-of-way property into 
needed auto parking space, and even a sub- 
way, might be worked out advantageously, 
both to the railroad and the village, by a mu- 
tual understanding between the road and the 
citizens. 

We believe we can get the very best advice 
on these problems right in Hinsdale itself. 
We also believe there is enough brain power 
in this village to solve all our problems if 
we concentrate on the job, instead of look- 
ing outside to State or nation. 

At any rate, a survey will show us many 
things to be done which we have the ability 
to do now, without outside help or increas- 
ing the taxes. 

To this program of self-help we, the under- 
signed, agree to devote our best efforts. 
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Community to Help Self 


HInspALE, Itt., Sept. 10.—That the people 


People Can Master Environment 


H. B. Hench, whose address inspired the 
citi..ens of this community to undertake this Pro- 
gram of self-help, is a native of Hinsdale a 
member of the National Board of Automotive 
Research, a student of history and the Sciences 
and the founder of Eoneering, described by § 
J. Duncan Clark, in the Chicago Daily News 
as “‘a synthesis of scientific knowledge designed 
to make man master of his mechanical ¢op. 
trivances.” Mr. Hench holds the degree of 
Master of Engineering from Purdue Univer. 
sity. In his talk to his Hinsdale neighbors 
Mr. Hench illustrated, through reference to 
past history, the perils to national life of ap 
increasing bureaucracy. Surrender of responsj- 
bility, degeneration of initiative, loss of inde. 
pendence on the part of the common people led 
to official betrayals, to collapse by disintegra- 
tion, revolt or conquest, he said. He also said 
there were doles in earlier civilization, and the 
development of dependent classes that became 
the tools of bureaucracy; and America, he 
feared, was in danger of traveling the same road 
if the old pioneer spirit of self-reliance was not 
revived. He urged his community to accept 
no more Government loans, no more allotment 
of public funds, and to assume the burden of 
caring for its own unemployed by creating, 
through private enterprise, the work that would 
provide them with jobs. Continuing, he said: 

By making the conservation of human 
energy, of health and safety, an objective in 
the homes and offices and industries of the 
community, there could be found enough to 
be done to make work for the jobless, trade 
for the merchants, and business opportuni- 
ties for all legitimate enterprise. 


Following the signing of this agreement by 
those present at this meeting, to adopt self-help 
in the community, volunteers are circulating 
copies of the agreement throughout the com- 
munity, and they are being signed generally by 
the citizens. Already, as a result of this move- 
ment, home owners are beginning to brighten 
up and improve their homes by the liberal use 
of paint and making necessary repairs. 

Negotiations are under way to set up in 
Hinsdale, with the co-operation of local banks, 
a revolving loan fund from which any reliable 
citizen may borrow the money necessary to 
carry on improvements. This is to be done 
without calling on the Government for assist- 
ance. 

Mr. Hench has been invited to address a 
community gathering in Park Ridge, IIl., on 
Sept. 19, where it is expected a similar move- 
ment of community self-help will be put under 
way. 





More Contracts Being Let for 
Coulee Dam 


SPOKANE, WAsH., Sept. 8.—Advertising for 
bids on four contracts in connection with the 
Grand Coulee dam project will begin shortly, 
according to Frank A. Banks, construction en- 
gineer. First bids to be called for will be on 
the schoolhouse, of four rooms and assembly 
hall, for the engineers’ model town. The second 
contract will be for another half dozen houses 
for the model city. 





Relation of Unfilled Orders to Stocks 


WasuincrTon, D. C., Sept. 10. 





Following is a statement for five groups of identical mills of 


the gross stock and unfilled order footages in thousand board feet, Aug. 4: 


Association— 


Hemlock 
Hardwood 


Northern Hemlock & Hardwood Manufacturers 
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No. of Gross Stocks Unfilled Orders 
Mills 1934 1933 1934 1933 
100 442,071 373,749 55,147 57,617 
130 1,051,676 907,890 288,098 226,973 
89 81 25 708,975 65,104 54,596 

5 42,740 46,169 1,025 2,028 

9 79,298 74,994 2,569 3,747 
230 817,698 734,654 96,716 83,225 
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National Production, Shipments and Orders 


Wasuincton, D. C., Sept. 10.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Sept. 1, and for 
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HARDWOODS 


houses [Special telegram to AMERICAN LUMBERMAN] 


PortLaAND, Ore., Sept. 12.—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended Sept. 8: 


Ils of Weekly average of identical mills, average 
number, 104: 


In one car we can include any required assortment of 


LONG LEAF PINE—Lumber and Dimension 
SHORT LEAF PINE—Finish, Trim and Mouldings 
All Standard Items in Pine and Yard Stock 





i 7 7 y OAK AND GUM—Trim and Mouldings 

ders Production (weekly average for. ssscee | RED and WHITE OAK and BEECH Flooring 
1933 oS Een Cera es ee a : CYPRESS AND SOUTHERN HARDWOODS 
57,617 Aver. per Week During White and Red Oak, Black Gum, Tupelo, Red Gum, Elm, 
26,973 -—Two Weeks Ended—, Beech and Hickory 
54,596 a me ee te ee Pee Industrial and Railroad Timbers a Specialty 

a 34,563, ,098, 

Shipments .......... 30,406,500 31,389,500 isi 

9 9 
2,028 On Sept. 8, On Sept. 9, 
378° 9 1933 
83/225 


19 
Unfilled order total.. 83,259,000 ‘89,499,000 
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INSURANCE 
With That Mutual 


Interest 


LUMBER Specialized Protection for 


MUTUALS the Lumber Industry, with 


a Cost-Reducing Dividend 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 














HIATT’S PIECE PRICER 


Is taking the country by storm 
Unexcelled for 
Speed—Accuracy— Simplicity 
An advance of $20 a M is an advance of 
only 16c on a 2x4—12. Seems much less, 
doesn’t it? Full information on request. 


L. W. HOLLEY & SONS CO. 
HOLLEY BLDG. DES MOINES, IOWA 


HIATTS 














Keep ’em Going — 
The “HOUSING ACT” has started 
things — Be ready with 
OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 

GEO. C. GRIFFITH STAVE CO. 

1750 Ry. Exch. Bidg. ST. LOUIS, MO. 











Cc... HOTELS 








DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and ; 
f 


Rendezvous of 
Lumbermen of 
the Northwest. 





dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 

















LOUIS M. DAVENPORT, President 
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Court Action Improves Financial 
Status 


Kansas City, Mo., Sept. 10.—Judge Merrill 
E. Otis in Federal court last week approved two 
measures expected to improve the financial 
status of the Long-Bell Lumber Co., an appli- 
cant for reorganization under the amendment to 
the Federal bankruptcy act. The first permitted 
abrogation of three timber purchase contracts. 
These were made several years ago with the 
Weyerhaeuser timber interests, with the timber 
land division of the Milwakee railroad, and with 
the Peavy-Byrnes Lumber Co. of Louisiana. 

The second measure approved by Judge Otis 
calls for use of the sinking fund, amounting to 
approximately $600,000, for retirement of the 
first n crtgage bonds of the company, on which 
it has defaulted interest payments. 





Heavy Duty Log Loader 


SoutH Mitwaukee, Wis., Sept. 10.—Loggers 
will be especially interested in a heavy-duty 
log-loader recently announced by the Bucyrus- 
Erie Co. at its headquarters here. It is known 
as the CT-50 Loadmaster Crane, and is powered 
with a Caterpillar 50 gasoline or diesel engine; 
it is mounted on modified Caterpillar tracks. 
With this well known manufacturer’s many 
years of experience be- 
hind its design and 
construction the new 
equipment should be 
good, and it is. 

It has exceptional 
mobility, ease of hand- 
ling, and fast crane- 
operating speed. The 
30-foot boom swings 
through an arc of 240 
degrees, with a lifting 
capacity of 3,900 
pounds at 12-foot rad- 
ius. On its Caterpillar 
treads, which are 20 
inches wide, the Load- 


master can_ travel 
swiftly over the 
ground, and then 


when “on location” the 
patented hydraulic 
stabilizers are adjusted 
so that the crane has 
maximum stability 
when operating over 
the side, even when 
the machine is stand- 
ing on sloping or un- 
even ground. The 
stabilizers are mounted between the equalizer 
beam and heavy brackets cast integral with the 
machinery frame. When the Loadmaster is 
traveling the equalizers are not set and the 
Caterpillar belts have their full oscillation. 

Compact, high-efficiency, high-capacity, flex- 
ible and mobile, this crane is particularly suit- 
able for log loading, and besides its high crane 
capacity, in relation to its weight, it offers the 
inherent economies of the crawler tractor, in 
the way of economical maintenance, rugged serv- 
ice and low fuel cost. The Bucyrus-Erie Co. 
will send a descriptive circular to AMERICAN 
LUMBERMAN readers on request. 





Forest Fire Losses of California 
Firm Exaggerated 


Quincy, CAtir., Sept. 8—Newspaper reports 
of losses suffered by the Quincy Lumber Co. in 
forest fires in this territory were greatly ex- 
aggerated, according to M. J. Ragley, manager 
of the company. Mr. Ragley says that the 
section around the plant of the company located 
at Sloat suffered a severe forest fire which 
could have been much more disastrous than it 
was. Fortunately, none of the logging equip- 
ment or any portion of the plant of the Quincy 
Lumber Co. was touched. Mr. Ragley says: 

The fire originated about ten miles west 
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of us, came over a very high ridge and dig 
not destroy nearly as much timber ag fe. 
ported. Most of the timber was above the 
6,000-foot level and was of little value. True 
it did jump over into a ridge where oy; 
timber was located (about four miles fo, 
the longest haul) and burned about 12,000,099 
feet of our timber. The remainder of goog 
tamber is Government owned and will amount 
to about 17,000,000 feet. 

The Sloat plant of the Quincy Lumber Co, 
has been operating this season, and Mr. Ragley 
Says arrangements have already been made to 
log and operate all of his company’s timber, as 
well as that owned by the Government in the 
fire area, before the timber deteriorates. He 
believes that his company will not have any loss, 





Canada Reduces Exemption 


from Sales Tax 


Toronto, ONnT., Sept. 10.—The Ontario Retail 
Lumber Dealers’ Association made representa- 
tions recently to the Department of National 
Revenue, Ottawa, that the exemption of saw- 
mills, producing less than $5,000 worth of lum- 
ber in a year, from paying the sales tax of § 
percent on the selling price of their product, 
was depriving the Government of a large source 
of revenue, and was virtually a 6 percent bonus 
on the products of these mills when they came 





A Bucyrus-Erie CT-50 “Loadmaster” crane loading logs in Idaho, where 
it is making records for economy and speed of operation 


on the market in competition with the products 
of larger mills. The Department was impressed 
with the presentation of the case, and recently 
reduced the exemption to apply only to mills 
with sales of less than $3,000 a year. The new 
regulation is already in effect, and the Depart- 
ment is vigorously at work collecting the tax. 





Province Reduces Timber Costs 
to Aid Employment 


Toronto, Onrt., Sept. 10.—A deputation of 
prominent lumber operators in Ontario today 
had an interview with Premier Hepburn and 
other members of his Cabinet, including Hon. 
Peter Heenan, minister of lands and forests, 
for the purpose of urging a reduction in Crown 
Timber dues and bonuses. On the understand- 
ing that the operators will employ at least 10,000 
men during the coming winter, the Govern- 
ment agreed to a 50 percent reduction in dues 
and bonuses. Speaking of the matter, Premier 
Hepburn said that the purpose was to “stimu- 
late the sawmill industry, which has been vir- 
tually at a standstill for a long time now.” 
Operators that are now in arrears to the Gov- 
ernment may, by tendering sufficient security, 
obtain a license to operate under the new ar- 
rangement. Operators will be required to pay 
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fair wages, make only reasonable charges to 
their workmen for supplies, and live up to the 
rigid camp requirements respecting health and 
sanitation that are prescribed by the department 
of health. In addition to giving employment 
to many bushmen, the Government has in mind 
that, with a larger number of men working in 
the bush, it will be harder for the Communists 
to disturb the relations between the men and 
the employers. 





Western Tannin Proves Superior 
Quality 


HoguiaM, WasH., Sept. 8.—For the second 
time in recent months, leather tanned with west- 
ern hemlock tannin has proved itself superior to 
that tanned with eastern tannin. In the opinion 
of many Grays Harbor lumbermen, the outcome 
of the tests may be worth thousands of dol- 
lars to the Grays Harbor lumber industry. 

Shoe soles, one of western hemlock tanned 
leather; one of eastern hemlock tanned were 
again tested on the shoes worn by a United 
States mail carrier, and the western tannin 
proved its superior qualities, as the leather 
tanned with it showed considerably less wear. 
Similar results were shown ‘by the first test 
several months ago. 

The tests were conducted under the direction 
of C. C. Smoot, of Washington, D. C., tech- 
nologist for the bureau of chemistry in the Fed- 
eral Department of Agriculture, who conducted 
the experiment to show whether western hem- 
lock bark, until now considered valueless, 
could be made to pay commercially. 

Before forwarding the shoes to Washington, 
D. C., the wearer of the shoes said the soles of 
western tanned leather wore better, were more 
resilient and offered better footing on wet pave- 
ment. 


A Light on the Rip Saw, to 
Reduce Accidents 


Accidents while using rip saws have presented 
a prevention problem for years, even though 
many of the saws involved have been equipped 
with guards. Because even the most efficient 
guard made will depend for its effectiveness on 
its proper use by the operator, R. C. Barr, of 
the Lumbermen’s Mutual Casualty Co., thinks 
that prevention efforts “have not gone deep 
enough into the human factor” which plays such 
a prominent part in all accidents. In writing 
from San Francisco, Calif., to the National 
Safety Council’s News Letter for the Wood- 
working and Lumber Manufacturing section 
he suggested a line of investigation which, 
he thought, “might present some merit but which 
will be better judged by experience.” He wrote: 

In a local textile plant, sewing machine needle 
punctures were comparatively frequent a few 
years ago. Small deep reflectors with suitable 
light in the socket and an adjustable arm so 
that the light could be placed to advantage, 
were installed on each machine, not for the 
prevention of injuries, but to prevent spoilage 
of product. It has been three years since this 
installation work was completed and there has 
been only one needle puncture in three years, 
which proves that the placement of this light 
solved a safety problem also. There was an 
increase in the number of sewing machines also. 

My suggestion is that this system be given 
&@ fair trial on saws and particularly on rip 
Saws, because if the light is placed properly 
it is only reasonable to believe that men with 
good eyesight, and even faulty eyesight, can 
see more clearly when their finger is in the 
danger zone. Everyone knows that teeth of a 
Saw in motion are hardly visible, but there is 
a reflection when light is concentrated on the 
danger zone. Let us see what News Letter 
readers think of the idea. 


[We might add to this, “let us see what 
AMERICAN LUMBERMAN readers think of the 
idea,” and if any operator by adopting Mr. 
Barr’s suggestion finds that it accomplishes 
something worth while in preventing rip-saw 
accidents, perhaps he will give us a description 
of the installation —Ep1tor. } 








AMERICAN LUMBERMAN 














The Bristles 
can’t come out 


Another 
new idea to 
help you sell 
WOOSTER 
BRUSHES.. 
this new WOOSTER 
BRUSH- KEEPER is 
all metal. It is simple. It 
works. The Foss-Set process 
leaves the natural oils in Wooster 
Brushes. The BRUSH - KEEPER 
preserves these oils and keeps paint 
from hardening on the brush, Makes 
thorough cleaning unnecessary ... The 
Wooster BRUSH-KEEPER is one more 
reason why it pays to handle 


WOOSTER BRUSHES 


THE WOOSTER BRUSH CO., 
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FOSSSET 


WOOSTER, OHIO 






A NEW PLASTER BASE 











by MILCOR- 


Features of STEELKRAFT 


1. Unequalled Plaster Grip. 

2. Insulation without impair- 
ing efficiency of metal 
lath. (No holes in paper.) 

3. Tough, waterproof paper 
—can be attached to any 
Milcor Lath. 

4. Saves Plaster. 

5. Automatic back plastering 

6. More rigid and easily 
worked. 

7. Steel’ reinforcing. 

8. Sound deadening. 

9. Crack prevention. 

10. Prevents lath or stud 
marks. 

11. Added structural value. 

12. Assures uniform thickness 
of plaster. 





Heavy, waterproof paper is used as standard for Steelkraft backing. 
paper, however, may be obtained for use in special projects. 


Other types of 





Ei . MADE WITH ANY 
A MILCOR METAL LATH 











For Crackfree Metal Lath 
Firesafe C O Corner Bead 
Plastered Walls LL ; Door and 


and Ceilings For further information write to Window Casing 


MILCOR STEEL COMPANY 


MILWAUKEE, WIS., 4150 W. Burnham St. CANTON, OHIO 
CHICAGO, ILL. KANSAS CITY, MO. LA CROSSE, WIS. 
Sales Offices in all Principal Cities. 
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Hardwood Price Maintenance Is 


Hotly Debated 


{ Legality Is Attacked, and Objections of Domestic and 
Foreign Buyers Cited 


— 


| Defense Is to the Point and Spirited, and Is Supported by 


Promises of Stricter Enforcement of Code Rules 


Mempuis, TENN., Sept. 10.—The directors of 
the Hardwood Manufacturers’ Institute, after 
two days of stormy debate last week, declined to 
recommend abolition of the cost-protection pro- 
vision of the Lumber Code, a provision that has 
created a wide schism in the industry and may 
lead to a Federal court fight over its legality. 
It was said that a petition to recommend such 
abolition was denied on the grounds that 
abandoning the minimum prices would wreck 
the entire Code provisions, causing the industry 
probably to revert to the former unregulated 
wages and hours. The poll of the twenty-five 
directors was not made public; however, it was 
learned that more than eighteen of them were 
in favor of retaining the cost-protection feature 
of the Code objected to by four hundred ninety- 
one lumbermen, members of the Institute. 

It is the intention of A. B. Knipmeyer, attor- 
ney for the protesting group, to remove fixed 
prices from the Code. He said, “the quickest 
way it can be done is the way we will do it,” 
declining to state whether he would use the 
Federal court or take an appeal to the Lumber 
Code Authority to contest its legality. 

The Institute recommended a cut in the run- 
ning time for October, November and Decem- 
ber to fifty hours a month. This compares 
with ninety hours a month during the present 
quarter. This curtailment was brought about 
no doubt by an overproduction of 66,000,000 feet 
in the Southern and Appalachian Divisions dur- 
ing the first seven months of the year, and a 
500,000,000 feet carry-over. 


Will Prosecute for Under-Code Pricing 


Capt. E. A. Selfridge, deputy NRA adminis- 
trator in charge of lumber, stated most emphatic- 
ally that the NRA was prepared to “crack down” 
on all lumbermen who attempt to evade price fix- 
ing so long as it was in the Code. This week the 
control committee of the Lumber Code Author- 
ity will meet in Washington to pass on the 
production quota recommendation of the Insti- 
tute. Ralph E. Hill, member of the cost division 
of the Authority, declared that prosecution of 
the sixty-two mill owners who were charged 
with selling the Fisher Body Co. a large con- 
signment below Code prices would shortly be 
under way. 

A meeting of the “insurgents.” who were 
opposing the price-fixing feature of the Code, 
was called shortly afterward to map out a plan 
of battle. 


Price Minimums, Output Hotly Debated 


The directors of the Institute went into execu- 
tive session shortly after 2 o’clock, Thursday 
afternoon, and conferred until well after 7 
o'clock before adjourning for supper. A second 
conference was called at 8:30 o'clock and lasted 
well into the night. Several spirited debates en- 
sued over the proper mill running time. It was 
the consensus among members that the sawing 
time should be sharply reduced for the last 
quarter; while a few urged that no running 
time whatever be allotted in November and 
December. Mills were allowed to run ninety 
hours a month during June, July and August. 

The open meeting of the Hardwood Manu- 
facturers’ Institute, which preceded the meeting 
of the board of directors, closed at noon Thurs- 
day after twelve to fifteen hours of heated ar- 
gument in reference to minimum cost-protection 


prices, and argument over hours of production. 
This meeting was presided over by C. Arthur 
Bruce, former director of the Hardwood Manu- 
facturers’ Institute and executive of the Lumber 
Code Authority, who was asked to preside by 
the board of directors of the Institute in the 
absence of Lee Robinson, president. 

Wednesday’s meeting was opened after the 
introduction of Capt. E. A. Selfridge, deputy 
NRA administrator from Washington, who was 
here to listen in on the proceedings. 


Says Price Fixing Unconstitutional 


Lowell Taylor, one of the attorneys em- 
ployed by the group of manufacturers who were 
protesting minimum prices, made the first ad- 
dress, reading a legal opinion to the effect that 
the minimum price feature of the Lumber Code 
was unconstitutional and therefore unenforce- 
able. In his opinion he reviewed the National In- 
dustrial Recovery Act, and pointed out that he 
could find absolutely no justification for price 
fixing, saying that the Federal Government can 
not control intrastate prices, and that, whatever 
powers it may have are conferred upon it solely 
through interstate commerce. In his resume 
he pointed out the definition which has been 
fixed for “fair” prices, and read many decisions, 
in which it was ruled that anyone could sell 
even below the cost of production. His speech 
was very technical and referred to many legal 
decisions and many laws. 

He was followed by A. B. Knipmeyer, co- 
counsel for the petitioners. opposing minimum 
prices, who stated that at that time 491 firms 
had authorized their names to be affixed to the 
petition presented to A. C. Dixon, deputy NRA 
administrator at Washington. He pointed out 
that the Lumber Code was made for the pur- 
pose of aiding lumbermen, and that if experi- 
ence showed a portion of it to be evil, it could 
be taken out of the Code without nullifying it. 
He, as had Mr. Taylor, praised the work of the 
NRA, and said that other features of the Lum- 
ber Code should be retained, and were acceptable 
to the petitioning group wnich he represents. 


Cites Objections of Hardwood Buyers 


He pointed out that provisions ot the mini- 
mum price section of the Lumber Code were 
really not even in effect until an order of July 
16, which amended the enforcing section, and 
yet he said that the lumbermen had not been 
advised that they were not in violation of the 
Code prior to that date. He went at length into 
the matter of a buyer’s strike, which he said 
existed because of the minimum price features 
of the Code, and said that this feature alone 
was demoralizing the industry. He read letters 
from A. B. Brown, of the Erwin Manufacturing 
Co., of Erwin, Tenn., and from Andrew Elliot 
& Co., Glasgow, Scotland, both of which letters 
said that minimum prices were unworkable and 
unfair. Mr. Knipmeyer also started to read a 
letter written by H. C. Berckes, of the South- 
ern Pine Association, but was stopped by 
Chairman Bruce, claiming that it was irrelevant 
and did not pertain to the subject of minimum 
prices. The crowd at this juncture became 
rather rebellious and “booed” Mr. Bruce, and 
many shouts of “read the letter, read it any- 
way,” burst from all parts of the room. Even 
over the protest of at least a good portion of 
those attending, Mr. Bruce insisted that the 
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letter not be read, and Mr. Knipmeyer retireq 
from the stage, announcing that those who de. 
sired could see the letter. This letter was saiq 
to have been directed to an officer of the South. 
ern Pine Association, and it urged that judges 
and district attorneys in all sections be ¢op. 
tacted in an effort to ascertain whether they 
vould be favorable to conviction under the 
minimum price section of the Lumber Code. 
Among those who spoke favoring the drop- 
ping of minimum Code prices were W. E. Hyde 
Hyde Lumber Co., Memphis; K. L. Emmons 
Mississippi Valley Hardwood Co., Memphis: 
J. I. Thomas, Woods Lumber Co., Memphis: 
J. E. O’Shaughnessy, Jones & O'Shaughnessy, 
Beaumont, Tex.; E. D. Humphreys, saw mill 
operator of Hohenwald, Tenn.; and J. H. West 
South Texas Hardwood Co., Houston, Tex. ’ 


Defend Setting of Code Minimums 


In defending the minimum price feature of 
the Code, C. C. Sheppard, of Clarks, La, 
member of the Code Authority, also of the In- 
stitute board, expressed the opinion that if the 
minimum price feature of the Code was aban- 
doned, the rest of the Code would fail, and 
urged retention of this feature in the Code, and 
further urged prompt enforcement. 

One of the main talks favoring the retention 
of minimum prices was made by Ralph E. Hill, 
director of the cost section of the Code, who 
took the ten main objections listed by those 
opposed to minimum prices, and gave what he 
termed to be facts and figures to show that 
those protesting were in error in their judg- 
ment. Mr. Hill’s review was very lengthy, and 
he gave many figures as to business conditions 
today under the Code, and prior to that time. 

W. E. Delaney, Kentucky Lumber Co., Co- 
lumbia, Miss., also defended the Code and 
minimum prices, and pointed out what he 
termed to be the plight of the “timber owning 
sawmill operators,’ who he says would be 
greatly harmed if the minimum price feature 
was abandoned. T. E. Sledge, of the T. E. 
Sledge Lumber Co., Memphis, answered this 
argument by pointing out that after all only a 
small percentage of the mill men in the hard- 
wood industry were actually timber owners. 


Promises Enforcement of Code 


At the close of argument late in the after- 
noon, Capt. E. A. Selfridge read a telegram 
from Washington, D. C., which stated that the 
lumbermen who accepted a recent order from 
the Fisher Body Co., a subsidiary of General 
Motors, below Code prices, would be prose- 
cuted, and that action would be started within 
a short time. He defended minimum Code 
prices, and assured those in attendance that 
strict enforcement was the aim of the Federal 
Government, as well as the NRA; and that to 
be against the minimum prices for lack of en- 
fortement would no longer be a fair argument. 

Prior to closing, Landon C. Bell and J. W. 
Mayhew, both of the W. M. Ritter Lumber Co., 
defended minimum prices. 

The Thursday morning session, open to all 
members, was given over first to discussion of 
allotment of running time for the next quarter. 
J. M. Card, chairman of the cost protection 
price committee, urged a further reduction in 
running time, suggesting a 40-hour month for 
the next three months. This suggestion was 
discussed pro and con by many members, but, 
of course, decision was left with the board of 
directors. 


A short discussion was heard as to the pres- 
ent status, under the Code of lumbermen operat- 
ing distribution yards, and it was urged that 
they be put under the same conditions as con- 
centration yards. 


The meeting, prior to adjournment at noon, 
was again thrown onen to discussion of mini- 
mum prices, and this time they were defended 
again by Capt. E. A. Selfridge, also Claude 
Sears, of the C. M. Sears Lumber Co., Mobile, 
Ala. 

More than five hundred manufacturers were 
in attendance at this meeting, 
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THE LUMBERMAN POET 








In a Lather 


The way we used to run a mill 

In them old days might run one still: 

We cut our lawgs in winter, hauled ’em 

To where the old Muskegon called ’em, 

Yes, piled the creakin’ bolsters full 

While there was winter roads to pull, 

Then, when the springtime weather thawed ’em, 
We drove our lawgs, that summer sawed ’em. 


The lumber business has spread out 

A lot since them old days, no doubt, 

For ev'ry day you git some word of 

Some place old-timers never heard of. 
We iced the ruts to move our loads; 
Then come along the lawggin’-roads 

Men made of steel, and faster movement, 
And many another new improvement. 


And take the mill: it didn’t git 

So big no bank could finance it. 

We never did call in a broker, 

Who always dealt himself the joker. 
And any fellah on the earth 

Could git a job, for what he’s worth. 
In these new times it all seems funny, 
And yet we made a little money. 


Then ev'ry sawmill in the town, 

Of course, in winter was shut down, 
And just imagine some new-comer 

Who run his lawggin’-camp in summer! 
The country grew, the business grew, 
And men reached out for regions new, 
The lumberman a great go-getter, 

And I don’t say not for the better. 


Yes, times has changed; we run all year, 
And pray to God we're in the clear. 

We rode the carriage, watched the nigger, 
But now we set inside and figger. 

I sometimes wonder if a man 

Could just go back where he began 

If he would do it, or would rather 

Live all his life all in a lather? 


We See b' the Papers 
This week was the Jewish New Year. 
no card from Hitler. Or to. 


Heaven sends us our relatives, but California, 
so it seems, sends us our friends. 


But 


The Administration is sending out a million 
dollars a day in corn-hog checks. 

We didn't raise a single hog, but, so far, no 
check. But we did raise a corn. 

This may be a good idea, but what about next 
summer, and the summer after that? 

Paradoxical as it may seem, the rich have 
been soaked until they are about dry. 

Lead has dropped a dollar a ton, and some- 
thing should be done about it, Mr. Morgenthau. 


Idea! Why not lead money? It would be too 
heavy to carry, so people would spend it, etc. 
Mars is reported to be a desert planet. And, 


if we don’t look out, Mars will make a desert 
of this one. 


Another reason for not going to Russia, is 
our tear of -being run over by the peasants’ and 
workers’ cars. 

“Rabbits should not be lifted by their ears,” 
debunks Prof. Furbay. Of course, no one with 
a heart ever did. 

_ And neither can men be lifted in that way. It 
is what a man reads and not what he hears that 
elevates him. 

It used to be more blessed to give than to 
receive, but now it is more blessed to be a re- 
ceiver. Or his attorney. 


Josiah Stamp wants to put a brake on in- 
ventions. Putting one on some of the automo- 
biles might be a good idea. 


The storm troopers have come to stay, says 
Hitler. And several Chicago people report the 
same regarding world’s fair visitors. 

“Encourage the child to think independently,” 
writes Gladys Huntington Evans. Wonder 
where Gladys has been all these years? 

Encouraging the closing of all the cotton 
mills while trying to raise the price of cotton 
—well, bring us a crossword puzzle; that’s 
easier. 


Between Trains 


Excersion Sprincs, Mo.—A few years be- 
fore the depression of 1928-32, the Missouri 
Bankers’ Association pried us away from our 
old oak desk and smell of sawdust to make 
a two weeks’ tour of this State to preach the 
gospel of thrift and industry. We called our 
talk “The Average Man.” Prof. Sumner had 
already coined the phrase “The Forgotten 
Man,” and explained that he meant by that 
the taxpayer, the fellow who always pays the 
bills in the last analysis. We went around 
Missouri saying that the backbone of the coun- 
try was “the man who is saving up a little 
money, and keeping up a little home.” 

Today the bankers had us back for their 
annual convention, and we were astonished to 
find that our ideas were still the same. Here 
we were, still preaching the same doctrine, in 
spite of the reams that have since been writ- 
ten to the contrary. We wonder if the fault 
for not changing is ours, or whether it is the 
truth that hasn’t changed? 

‘And we found a lot of the bankers with a 
lot of old-fashion notions, too—fellows who 
thought that character was the most importavt 
collateral, that the man who would pay back 
every cent he ever borrowed, even if it took 
a lifetime, because he always had, was a 
pretty good risk, and things like that, includ- 
ing the idea that the man who owns his home 
is a pretty good man for any town to have on 
its poll-list, or any bank on its books. 

These, of course, are old-fashion ideas. Too 
bad we didn’t have more old-fashion people in 
the country in 1926, and ’27, and ’28, and ’29. 
And now. 


The Great Necessity 


I never knew a bird but built a nest, 

A dog but backward looked when 
roam, 

Or knew a horse that did not do his best 
When trotting home. 

I never knew a cat but loved a fire, 
A sheep but came returning to the fold, 

A man who did not have the same desire 
As he grew old. 


told to 


But nests are builded in the days of spring, 
The pup makes certain of a good abode, 

The colt believes his barn a better thing 
Than any road. 

The playing kitten to some house returns, 
The lamb has learned the same and simple 

truth, 

No beast I know but that same lesson learns, 

And learns in youth. 


Atas, I can not say the same of man, 

Who thinks himself much wiser than 
beast; 

He who in youth the greatest thing might plan 
Selects the least. 

He envies all the luxuries of men, 
And thinks the great necessity can wait, 

Seeks shelter when the winter comés—but then 
May bé too late. 


the 
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WIER LONG LEAF LUMBER CO. 
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ire us for quotations on 


Southern Hardwoods 
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LUMBER COMPANY - MEMPHIS 





CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 
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William Schuette Company 


New York 
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imported Norway pine, air seasoned two 
years or longer. Your advice as to some 
firm dealing in this wood will be greatly 
appreciated.—Inquiry No. 3131. 


[The letterhead of this inquirer indicates that 
he is a manufacturer of fine bows and arrows. 
He is located in a southern State. To any 
reader in position to supply his requirements, 
the name of this inquirer will be given upon 
request.—EpITor. } 


Treating Red Oak Staves 


In a recent issue you had an article relat- 
ing to a new use for red oak in the manu- 
facture of whiskey barrels. Could you fur- 
nish us names of firms that would be inter- 
ested in source of supply for this stock?— 
Inquiry No. 3133. 


[The article referred to appeared in the 
issue of Feb. 17, page 54, and related to the 
treatment of not whiskey but beer barrels. There 
is no immediate demand for red oak for staves, 
only a few being used for experimental pur- 
poses by breweries co-operating with the Forest 
Products Laboratory. As there is now a wide 
differential between white and red oak stumpage 
and therefore between products of the two spe- 
cies, a wider market for red oak is expected to 
develop gradually; but the use of red oak would 
not effect a large saving in the cost of the fin- 
ished barrel, for it is calculated that only about 
10 percent of the cost of a beer barrel goes to 
pay for the stumpage or wood used in it. The 
experiments were not undertaken primarily to 
reduce cost of barrels, but to broaden the sup- 
ply of raw material; use of red oak would about 
double the supply. Their success, however, 
might be of importance to sellers of stave stock 
in meeting the keen competition from barrels 
of metal or other materials. Three points should 
be noted carefully: 1—The treatment is ap- 
plied not to staves but to barrels. 2—Experi- 
ments so far have dealt only with barrels made 
of red oak staves with white oak heading—al- 
though it is believed the treatment would be 
satisfactory on barrels with red oak headings. 
3—With operations on a commercial scale, the 
treatment could probably be simplified and ap- 
plied more economically. 

As many lumbermen would be interested in 
the success of this treatment, and might wish 
to encourage experiments with it, the technical 
details as developed by the Forest Products 
Laboratory are given here: 

The process consists of two steps: First, 
pitching with brewers’ pitch or flagging the 
croze at the time the barrel is manufactured; 
second, treating the barrel with brewers’ 
pitch under pressure to seal the pores or 
vessels. 

Pitching the Croze.—The croze is pitched 
after the barrel leaves the machine which 
cuts the croze and chime. While the truss 
hoops are still in place, the barrel is laid 
on its side, and pitch at about 350° F. is 
poured into the croze as the barrel is rotated. 
There is no danger of getting too much 
pitch, but there is danger of getting too 
little. The edges of the heads are then 
rotated in a pan of hot pitch just deep 
enough to cover the bevel, and they are 
then inserted in the usual manner. Pitch- 
ing the edge of the head may prove to be 
unnecessary, but is a precautionary meas- 
ure. The heads should be inserted as soon 
after pitching as practical, so that the pitch 
will not have time to harden. From this 
point the barrel continues through the regu- 
lar manufacturing practice. 


Sealing the Pores.—The pressure treat- 
ment can be given at any time after the 
barrel is finished. The pressure treatment 
consists in pouring about 3 gallons of pitch, 
or enough to cover the exposed end grain 
below the croze, at about 400° F., into the 
dry barrel, Water in the barrel, or a very 


‘ical instance of Chicago enter- 
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wet barrel, will cause the pitch to foam. 
Compressed air is then used to raise the 
pressure to 30 pounds per square inch. The 
barrel is then rotated two complete revolu- 
tions on the bilge, and the pressure dropped 
in 5-pound steps to 5 pounds, rotating the 
barrel between each drop in pressure. The 
air is then released and the excess pitch 
drained off, and the pitch given time to cool. 
The barrel is then filled with water and 
soaked for 7 days. The soaking is standard 
practice at breweries, and would not be done 
at the cooperage plant, but just before the 
barrel is placed in service. —Eprtor.] 


Want Forest Fire Manual? 


Can you tell me of a book that describes 
fire fighting in the forests?—INquiry No. 
3134. 


[An eastern forester makes this inquiry. He 
has been told that the only generally available 
book on the subject is “The Western Fire Fight- 
ers’ Manual,” a book published by the West- 
ern Forestry & Conservation Association, which 
can be reached at Henry Building, Seattle, 
Wash. This manual, however, is in process of 
revision, especially chapters V and VII; and it 
is uncertain when copies of the new edition can 
be secured. 

For the use of its own employees, the Forest 
Service, Regions 1, 4, 6 and 7, publishes man- 
uals suitable for the particular regions. The 
“Fire Control Manual” for Intermountain Re- 
gion 4, headquartered at Ogden, Utah, contains 
126 pages and covers every phase of prevention, 
supplies for fighters, organization of crews, 
safety, records, etc. It is in accordance with 
these Forest Service manuals that the work of 
the Civilian Conservation Corps is directed. 

“We have received numerous inquiries for in- 
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QUERY AND COMMENT 


Wants Air Seasoned Imported 
Norway Pine 


We wish to establish a source of genuine 


formation on fighting forest fires,” says Roy 
Headley, assistant forester, Forest Service 
Washington, D. C., “but very few of the per- 
sons making such requests are interested in the 
more technical phases as covered by this man. 
ual. However, if you have any information 
which would indicate a sufficient need, we would 
be glad to consider the publication of such 
manual for general distribution.” 

That puts the publication of such a manua| 
up to the lumbermen, now increasingly jnter- 
ested in forestry subjects. The AMERICAN Luy- 
BERMAN will be glad to hear from all who 
would find such a manual useful. 

Those specializing in forest fire work would 
find of interest the “Dictionary of Forest Fire 
Protection,” explaining terms used, by Page S. 
Bunker, Alabama State Forester, published 1999 
by the State Commission on Forestry, Mont- 
gomery, Ala.—EpiTor.] 


Western Buyer Wants Willow 


Will you kindly advise us of any concern 
that handles willow or can you give us a 
lead as to where we could procure this? We 
understand considerable willow is produced 
in the uplands of Ohio.—INquiry No. 3135. 


[To this inquirer, a prominent hardwood lum- 
ber concern located in California, have been 
given the names of a number of producers of 
willow lumber. The AMERICAN LUMBERMAN 
has had inquiries from time to time for willow 
to be used in the manufacture of artificial limbs, 
a purpose for which it seems to be especially 
well adapted. To any concern in position to 
supply its needs in willow lumber, the name of 
this inquirer will be given upon request— 
Ep1ror. ] 
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A Chicago Conquest—A typ- 


can Central road approached |50,000 inhabitants, and _pros- 
completion, Mr. Ayer saw the|pects of success are flattering. 


prise and pluck lies back of an 
announcement, in our news col- 
umns, of the incorporation of 
the Mexican Lumber Co. The 
company was organized with a 
capital of $150,000, and last 
week received its certificate of 
incorporation. The originator 
of the enterprise and president 
of the company is Ed. E. Ayer, 
of Chicago, who is well known 
here as an extensive operator 
in railway ties, cedar posts and 
telegraph poles. Mr. Ayer is 
owner of a sawmill at Flag- 
staff, Ariz., which last year cut 
36,000,000 feet of pine. Instead 
of Arizona being entirely a 
treeless waste, as was formerly 
supposed, there are heavy for- 
ests near the central part of 
the territory, and Mr. Ayer 
had the penetration to see the 
fortune awaiting a man who 
should step into that opening 
and the pluck to make the ven- 
ture. Of 1,000,000,000 feet of 
soft white pine of an excellent 
quality within 25 miles of Flag- 
staff, he acquired 400,000,000 
feet, and by the time the rail- 
road—the Atlantic & Pacific, 
the northern line of the South- 
ern Pacific system—was within 
90 miles of Flagstaff, he had 
his mill running. As the Mexi- 





opportunity offered to Ameri- 
can capital and brains, and in 
December last was along the 
line of the road looking over 
the ground. He formed his 
plans, and the completion of 
the Mexican Central and the 
ratification of the commercial 
treaty between the United 
States and Mexico was the sig- 
nal for his company to begin 
operation. The headquarters of 
the Mexican Lumber Co. will 
be at Aguas Calientes, about 
350 miles north of the City of 
Mexico. Here a mill for the 
manufacture of sash, doors and 
blinds, flooring and furniture 
will be established. The build- 
ings are now being erected, a 
complete outfit of machinery 
has been purchased in Chicago 
and will be shipped imme- 
diately, and Mr. Ayer leaves 
soon to superintend operations. 
The factory is expected to be 
running May 1. In connection 
with this part of the scheme, 
the company proposes to estab- 
lish lumber yards in every town 
of importance along the Mexi- 
can Central from Jacatecas to 
the City of Mexico. On this 
part of the line there are nearly 
20 cities having from 5,000 to 





The factory at Aguas Calientes, 
and the yards, are to be sup- 
plied with lumber from Mr. 
Ayer’s mill in Arizona to the 
limit of its capacity. It is this 
kind of energy that has placed 
Chicago lumbermen ahead of 
the world. 


Breaking Rollways — The 
many logs in the rollways will 
be the chief instruments of 
death for a while, in the lum- 
ber business. Breaking a roll- 
way is dangerous work, and 
ofttimes death stares the man 
close in the face who attempts 
it. Of necessity the men must 
work at the foot of the pile, 
where the key log prevents the 
mass of logs from tumbling 
into the river, and not unusu- 
ally, as soon as this log is 
loosened, no human dexterity 
or skill will enable the work- 
man to avoid being caught by 
the logs in their descent. All 
operators should understand by 
this time that too much care 
can not be used when doing this 
kind of work. If a log can be 
loosened by attaching a rope to 
it, it is a great deal safer than 
if done by the method that is 
so common, 
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Contracts Awarded for Two 
CCC Camps 


SpoKANE, WasH., Sept. 8—Contracts for 
furnishing materials for the construction of two 
winter CCC camps were awarded Tuesday at 
Fort George Wright, with Spokane firms shar- 
ing generously in the business. 

Materials for the construction of a winter 
camp at Growden, near Priest Lake, will be 
furnished as follows: Lumber, Fred Draper 
Lumber Co., Colville, $4,866.98; millwork, Ex- 
change Lumber Co., Spokane, $450,15; roofing, 
Standard Lumber Co., Spokane, $294,48. 

For the other camp, at Blow Down No. 2, 
also near Priest Lake, contracts were 
awarded as follows: Lumber, Panhandle 
Lumber Co., Spirit Lake, Idaho, $5,233.17; 
millwork, White Pine Sash Co., Spokane, 
$497,03; roofing, Potlatch Yards, Spokane, $298. 





Canadians Go After South 
Africa's Trade 


Vancouver, B. C., Sept. 8—J. H. McDon- 
ald, managing director of the B. C. Manufac- 
turing Co., has been named head of the British 
Columbia trade mission which will visit South 
Africa in an effort to secure a larger share of 
the lumber business from that unit of the Brit- 
ish Empire. The selection of Mr. McDonald, 
who has been actively engaged in the promotion 
of British Columbia lumber sales for years, to 
head the deputation, was recently announced at 
Victoria, B. C. A. T. Robson, of the Timber- 
land Lumber Co., has been tentatively chosen 
to accompany Mr. McDonald, and Robert 
Cherry, of the Sterling Lumber Co., Vancouver, 
has been proposed as the third member of the 
mission. P. Z. Caverhill, chief Provincial for- 
ester, will act as its secretary. The delegation 
is expected to leave between Sept. 15 and 20, 
and will proceed to South Africa by way of 
Ottawa and England. 
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South Africa imports about 200,000,000 feet 
of softwood annually. Details of the trade mis- 
sion which will endeavor to secure a greater 
proportion of that business were announced by 
Hon. A. Wells Gray, minister of lands, on 
behalf of the Provincial government, which has 
contributed $50,000 toward lumber sales pro- 
motion activities this year. British Columbia 
lumbermen have raised an additional $130,000 
for trade promotion projects, which will cover 
not only South Africa but also provide for pro- 
motion work in other countries importing lum- 
ber. 





Housing Administration and 


Lumbermen Confer 


Wasuincton, D. C., Sept. 12—A series of 
conferences, to cover three days, began here 
today between the Federal Housing Administra- 
tion and building material manufacturers, in- 
vitations having been sent to fifty-five prominent 
lumbermen. The conference was called by the 
Housing Administration, with a view to ac- 
quainting American industry with the methods 
to be used in pushing the housing campaign in 
every city, town and hamlet of the country. For 
the lumbermen, C. C. Sheppard, president of the 
National Lumber Manufacturers’ Association, 
accepted the invitation, and the national control 
committee of the Lumber Code Authority is at- 
tending the conference in a body. Representing 
the Administration on the program are Albert 
L. Deane, deputy housing administrator in 
charge of modernization loans; Roger Steffan, 
director of modernization; W. D. Flanders, in 
charge of field activities; Ward M. Canaday, 
director of public relations; Paul Fitzpatrick, 
expert on small loans. An address will be made, 
following a luncheon meeting, by James A. Mof- 
fett, Federal housing administrator. 

On the program the lumber industry is repre- 
sented by C. C. Sheppard, president, and Wilson 
Compton, secretary, of the National Lumber 
Manufacturers’ Association. 


49 


Erecting Electric Méill on 


Vancouver Island 


Vancouver, B. C., Sept. 8—The Cameron 
Lumber Co. (Ltd.), will erect in Victoria, 
B. C., an electrically operated plant, equipped 
with the most modern machinery for the cut- 
ting and finishing of lumber, according to re- 
cent announcement by J. O. Cameron, president 
of the company. The plant will replace the one 
which was destroyed by fire in 1931, and will 
be erected on the site of the old mill in Vic- 
toria’s upper harbor. The estimated total cost 
will be $150,000. 

The company has applied to the Dominion 
department of marine at Ottawa for permission 
to lease additional waterfrontage abutting on 
Selkirk water. This property is needed for the 
construction of trestle work for the operation of 
a traveling crane and for the provision of addi- 
tional wharfage for the storage of lumber. The 
crane trestle will be 400 feet long, and the 
extension to the wharf will run to 300 feet. 





Enlarges Shingle Capacity to 
Meet Better Demand 


Tacoma, WaAsH., Sept. 8.—The St. Paul & 
Tacoma Lumber Co. has just completed en- 
largement of the shingle plant at its mill here. 
The enlargement, according to A. H. Land- 
ram, sales manager, was necessary to take care 
of the increasing demand for cedar shingles. 
The capacity of the plant has been increased 
from 12 to 19 machines. This is the second en- 
largement of the shingle mill that has taken 
place since the NRA Shingle Code went into 
effect, as the shingle mill unit had only eight 
machines prior to enactment of the Shingle 
Code. The company found that, even with the 
addition of the four machines that brought its 
manufacturing units up to 12, it could not keep 
up with the demand, and so decision was reached 
to add seven more machines. 
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Small-mill operators who are interested in 
treating their lumber to prevent stain will find 
useful some hints on the construction of an effi- 
cient and inexpensive dipping vat, together with 
suggestions for its economical operation. 

Wood, on account of its greater economy, is 
to be preferred as vat construction material. A 
good many large mills have recently installed 
efficient vats of cypress or pine at a cost vary- 
ing from $150 to $250. It is not necessary to 
build a deep vat—a relatively shallow one not 
over 2 feet in depth, with a long drain board, 
is not only cheaper to build but more econom- 
ically operated. 

When lumber is dipped in Dowicide solu- 
tions, says A. Dale Chapman, secretary-treas- 
urer of the Chemical Treatments Co., New 
Orleans, La., it is only necessary that the wood 
surfaces become wet; immersion periods longer 
than 5 or 6 seconds do not add materially to 
the effectiveness of the treatment. 

When the arrangement is such that the con- 
veyor chains pass along the bottom of the vat, 
and are returned around the outside, as shown 
in the attached drawing. it is obvious that dip- 
ping can be accomplished with a relatively small 













These two drawings show con- 
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Right—This automatic dipping vat is in- 
stalled at the same small mill, being 
used, of course, for treatment of the 
usual run of sizes. 
Figs. | and 2, show the method of con- 
structing this automatic vat 
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installation of a timber 


prevent stain 


The diagrams below, 


amount of dip solution—from 300 to 500 gal- 
lons. Using it in small amounts tends to keep 
the solution fresher. The 10 or 12 foot drain 
board prevents excessive loss of solution, and 
further contributes to the efficiency of the vat. 

The vat should be provided with an outlet 
at each end, so that the solution can be drained 
out readily—as is sometimes necessary aiter 
oak has been dipped and the solution has be- 
come too discolored to use on white woods. 
It is best also to set up, at one end above the 
level of the vat, a mixing tank, built of wood 
or steel and holding from 300 to 500 gallons, 
in which the solution can be accurately pre- 
pared and let into the vat as needed. No steam 
coils or heat are necessary in the preparation 
and use of Dowicide solutions. 

In dipping of oak, particularly in the case of 
those operators using steel vats, some troubie 
may be encountered with the so called iron- 
tannate discoloration. Iron tannate is the inky 
black substance produced when tannic acid of 
the oak comes in contact with iron. Although 


strictly superficial in character, it is objection- 
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Stain Prevention Made Easy for 
Small Mills 


Left—Typical 
spray used by one of the smaller semi- 
permanent mills for treating timbers to 





able to some of the trade, and should be 
avoided. It can .be readily prevented in all cases 
by the addition of a small amount of soda; 
usually 1% to 2 pounds per 50 gallons of soly- 
tion is sufficient. 

Portable mill operators generally use the 
smaller type of vat shown in Fig. 3, in which 
the lumber is dipped by hand. The small drain 
board shown in the diagram is a feature _ that 
could be used to advantage, since it greatly 


HAND 























involves 
handling the lumber, this hand dipping vat 
is not recommended where there is volume 
enough for an automatic vat, but it does 
permit the operator of a portable mill to 
treat his output to prevent staining 


Because it more labor cost for 


reduces solution waste. At best, however, the 
hand dipping vat is more costly in the long 
run than an automatic vat, and many couicet- 
tration yard owners are installing a_ single 
automatic vat to take care of the combined 
output of their several small mills. Operators 
of small but semi-permanent mills find the use 
of a smaller sized automatic vat most eco- 
nuinical, 

An important point to bear in mind in con- 
nection with the treatment of lumber. cut at 
small mills, is that all green lumber should be 
dipped as soon as possible after cutting. If 
treatment is delayed longer than three days, 
stain infection may have progressed to the 
point where fully effective control can not be 
obtained. 





Reshipment Time 


LittLe Rock, Ark., Sept. 10.—The Arkansas 
Corporation Commission has extended for six 
months the period in which railroads may haul 
lumber products from Arkansas mills at a re- 
duced transit rate. The original order per- 
mitted shipment of products, within six months 
of the time logs reached the mills, at the transit 
rate, the period to end Dec. 31. The last order 
extends the time to the end of June. 


septemd 


Plan t 


BirMI} 
committe 
Products 
Friday t 
yelop the 
ture 0 
Alabama 
gathered 
chairmar 
and mea 
assembl1 
the adv 
intereste 
at the ¢ 
that wl 
industry 
the lum 
Gowin, 
R. F. 
Brewtor 


Cana 


Mon’ 
chases | 
have af 
with a 
year. 
Laurin 
markab 
the bui 
seasone 
cleaned 
oversee 
dition. 
but the 
heing 
and Or 


NEW 
E. Sn 
with t! 
ington 
an au 
has be 
perime 
Orleat 
Demn 
centra 
impor 
inary 
est E: 
to sot 
insect 
that, 
he w 
possil 


He 
is lit 
fore 
Pose 
up < 


ina 
ber | 
these 
chee: 
natic 
food 
etc, 
for 
will 
don’ 
big 
alth 
said 
now 








pros 





, 1934 








Id be 
| Cases 
soda; 
 solu- 


e the 
which 
drain 
that 
reatly 


for 
vat 
me 
Des 


r, the 

long 
NICeli- 
single 
ibined 
rators 
le use 

eco- 


- con- 
ut at 
ld be 
yr. If 
days, 
» the 
ot be 


ansas 
r six 

haul 
a re- 

per- 
onths 
‘ansit 
order 














September 15, 1934 


Plan to Develop Paper-Making 


BirMINGHAM, ALA., Sept. 10.—The executive 
committee of the Alabama Conference on Paper 
Products from Alabama met in Montgomery 
Friday to perfect plans for a campaign to de- 
velop the use Of southern pine in the manufac- 
ture of newsprint, and to establish plants in 
\Jabama. Fifteen members of the committee 
vathered upon the call of Thomas W. Martin, 
chairman, for the roundtable discussion of ways 
and means, as well as of, methods to be used in 
assembling the information necessary to place 
the advantages of using southern pine before 
interested parties. It is purposed to introduce 
at the coming session of the legislature a bill 
that would exempt from taxation a new paper 
industry for a specific number of years. Among 
the lumbermen present were Julian M. Mc- 
Gowin, Greenville; Coma Garrett, Grove Hill; 
R. F. Hudson, Cooper ; Thomas D. Neal, 
Brewton, and J. M. Holley, Wetumpka, Ala. 





Canada Exports Big Volume of 
Eastern Spruce 


MonTREAL, Que., Sept. 10.— British pur- 
chases of Canadian timber up to date this year 
have amounted to 290,728,000 feet, as compared 
with a total of 86,397,000 for the whole of last 
year. Arthur Campbell, of the Campbell Mc- 
Laurin Lumber Co., said that much of this re- 
markable export business was attributable to 
the building boom in Great Britain. All the 
seasoned spruce in eastern Canada has been 
cleaned up, and freshly cut spruce is being sent 
overseas just as soon as it is in shipping con- 
dition. Some white pine is going, he points out, 
but the main movement is in spruce, which is 
being shipped from the Maritime Provinces 
and Quebec. 





Forest Insect Specialist 
Assigned to South 


New Orveans, La., Sept. 10—Dr. Thomas 
E. Snyder, for the past few years connected 
with the U. S. Bureau of Entomology at Wash- 
ington, D. C., and recognized internationally as 
an authority on termites and termite control, 
has been assigned to the Southern Forest Ex- 
periment Station, with headquarters at New 
Orleans, according to announcement by E. L. 
Demmoa, station director. Dr. Snyder will con- 
centrate his investigations on insects of economic 
importance to southern forests. As a prelim- 
inary to Dr. Snyder’s studies, the Southern For- 
est Experiment Station has sent a questionnaire 
to southern lumber operators asking reports of 
insect attack, and additionally has announced 
that, in cases of severe outbreak of insect attack, 
he will visit the infested areas at the earliest 
possible moment. 


Builds Up Excellent Trade 
on Novelties 


_Hoguiam, Wasu., Sept. 8.—Although there 
is little market now for piano boards, hereto- 
lore one of the company’s chief products, the 
Posey Manufacturing Co., of this city, has built 
up an excellent business in wood novelties, 
H. O. Galloway, president of the company, said 
ina talk this week before the Hoquiam Cham- 
ber of Commerce. He displayed a variety of 
these novelties, including knife and fork trays, 
cheese boards made of spruce, alder and combi- 
nations of several other woods, beverage and 
lood trays, fruit and salad bowls, cigaret boxes 
etc. He said he felt there was excellent ground 
lor hope that business in the lumber districts 
will show a big improvement next spring. “I 
don’t expect the lumber industry to show any 
big gains during the remainder of the year, 
althopgh there may be some improvement,” he 
said. “The East will not take much lumber 
now, because winter is so near. There are good 
Prospects for next spring, however, and I am 
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hopeful that our plant can get up to a quarter 
million dollar payroll again. We are trying to 
carry on during the lull. I believe the outlook 


- for this district is good, because we may get 


a big influx of settlers from the drouth areas.” 
He said his company has operated with some 
profit during the last two years, although a 
slump in business since last May has been dis- 
couraging. 





Would Lower Log Rates 


SPpoKANE, Wasu., Sept. 8.—It is reported 
here that the Northern Pacific has petitioned 
the Interstate Commerce Commission to be al- 
lowed, on one day’s notice, to put into effect 
reduced rates of $2,76 per 1,000 feet on saw 
logs shipped from Heron and Noxon, Mont., 
to Coeur d’Alene, Idaho. The present rate is 
$3.44. The request is made at the suggestion of 
a Spokane match block company. 


Reached Agreement With 
Employees 


RAINELLE, W. Va., Sept. 10.—After confer- 
ences between representatives of the company 
and its employees, the Meadow River Lumber 
Co. has effected a settlement of the strike that 
recently brought a cessation of operations at 
the plant here. The demands of the employees, 
that resulted in a strike and a cessation of 
operations, included an increases in base rate 
wage from 28% cents to 50 cents per hour; 
recognition of the Union, implying recognition 
of the American Federation of Labor, and a 
number of other stipulations. The basis of 
settlement of the strike brought about by mutual 
agreement was the granting by the company of 
a 10 percent wage increase, making the base 
rate 32 cents instead of 2814 cents per hour, but 
no recognition of the Union or any other factor 
of importance entered into the settlement. 





ATKINS 


More and more mills 
are turning to 


ATKINS SILVER 
STEEL SAWS 


From coast to coast they 
are switching to ATKINS 
for definite savings in 
costs; for real efficiency 
in time and labor. 


Whatever your cutting 
job, there is an ATKINS 
SILVER STEEL SAW 
that belongs in the pic- 
ture. SILVER STEEL in- 
vites your toughest cut- 
ting problems. Day-by- 
day service with stamina 
to spare. And you can 
depend on precision accu- 
racy. Your best bet for 
greater production at 
lower cost! 


Take advantage of this 
opportunity to effect real 
waste elimination by us- 
ing ATKINS SILVER 
STEEL Mill Saws, Cross- 
Cuts, Machine Knives, 
Grinding Wheels, Swages 
and Shapers, Saw Tools 
and Files—known wher- 
ever saws and tools are 
used as “The Finest on 
Earth”! 


Send us 
NOW. 


your orders— 


BRANCHES: peep cn NEW YORK. N. Y 
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Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue freight, for the two weeks ended Sept. 1, 
1933, totaled 1,251,296 cars, as follows: Forest 
products, 43,230 cars (a decrease of 2,559 cars 
below the amount for the two weeks ended Aug. 
18); grain, 75,186 cars; ore, 54,784 cars; coal, 
221,088 cars; coke, 9,514 cars; livestock, 69,171 
cars; merchandise, 323,524 cars, and miscella- 
neous, 454,899 cars. The total loadings for the 
two weeks ended Sept. 1 show an increase of 


48,202 cars above the amount for the two 
weeks ended Aug. 18. 





. ° ia) e La) 
Building Costs Not "High 
(Continued from Page 21) 
paper over sub floor. Select oak 
floor 

2nd floor joist to be 2x10—16” centers 

Sub floor, 1x6 D&M 
red rosin paper over sub floor 

Select oak floor 

Outside studs to be 2x4 full length 
with single on bottom and double 
plate on top. All studs to be 16” 
centers. Inside studs to be 2x4 
with single bot. plate, and bearing 
partitions to be double top plates. 
Outside sheathing to be 1x8 ship- 
lap with waterproof paper and 
8” siding over. Roof to be cedar 
shingles. Inside trim to be a du- 
plicate of house at 238 Western 
Ave. Basement to have coal bin 
and cupboards for storage. 
tween 2nd floor ceiling joist apply 
Rockwool bats and cover with 
1x6 D&M flooring. Furnish dis- 
appearing stairs for attic. Plaster 


3e- 
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Seattle, Wash. 


Buying centers report little need of lum- 
ber, so they are holding off in hopes that the 
price structure will break. Code enforcement 
seems to be the only way to keep minimum 
prices in effect, as charges of widespread 
chiseling persist, and some firms which faith- 
fully observed price provisions of the Code 
are reported to be cutting prices now in 
order to obtain any business. 


Rail—Mills have order files which will 
keep them busy for several weeks. Flow of 
new business slackened off the past week. 
Most of the orders are Government pur- 
chases. There is no call for railroad ma- 
terial, though some roads are believed to be 
going to direct-selling mills. 





Intercoastal—The price situation is bad. 
Increased activity is reported, but some in- 
formants declare that it is due to cutting of 
prices. The movement of general cargo to 
the east coast is heavy, so lumbermen find it 
difficult to get the space they want. Stocks 
on the Atlantic Coast are said to be lower 
than they should be for this time of year. 


California—Business is simply marking 
time. 
Export—The steamship companies. are 


holding for high rates. They ask $6.50 to 
$6.75 for cargo to China and Japan, hence 
orders are few. Diversion of shipping during 
the longshoremen’s strike has created great 

















to be smooth white coat over scarcity in space. A steady volume of clears 
This is a picture of the house described as “Example No. 5" on page 37 of 
the Sept. | issue of AMERICAN LUMBERMAN. As indicated in that issue, 
the detailed costs of this house built in lowa were $6,075. It is illustrated 
here in response to a request from a dealer in Pennsylvania, who asked that 
we publish cuts of the houses indicated as examples No. 4 and 5. The 
AMERICAN LUMBERMAN hopes to be able to show a photograph of 
house No. 4 in an early issue. 
rocklath. Bathroom to have a moves from Puget Sound ports to the United 


medicine case and towel case at 
end of tub. 


I 1,191.00 
RS 8 —e aaa 889.80 
CAMPRIFEEE BAROM c cccccccccevecveveees 970.00 
I I I a. on 5 ws ak bee $5,722.80 
GARAGE—Two Cars 
18x20 garage covered with 8” sid- 
ing. R. W. Slidetite doors and 
wood shingle roof, sides lined 
with Quarterboard. Cement drive 
with connecting walks. Cement 
ME née neldns 4060 cb once 502.00 
TOTAL FoR HOUSE AND GARAGE... ....... 6,224.80 


Kingdom. British Columbia is eager for cut- 
ting orders. Both east and west coasts of 
South America have originated a fair amount 
of business, and reports indicate that Au- 
stralia is buying very satisfactory quantities 
from British Columbia. 


Shingles—There is an improved demand 
for shingles, the orders coming from all over. 
No. 2, 16 inch are hard to get. British Co- 
lumbia has completed shipping of its allot- 
ment. Royals also are scarce, as these are 
made in British Columbia for the most part. 
One wholesaler had to refuse considerable 
business through inability to buy low grade 
shingles. Mill stocks are being reduced. 
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Market News from A 





Logs—Some softening in fir log prices is 
apparent. Good big clear logs bring $10, $14 
and $19, and supplies are ample. Average 4, 
logs bring $10, $14 and $18. The large, Clear 
fir logs are most in demand; in fact some 
declare they are the only ones selling. Hem. 
lock is scarce and brings $8, $12 and $10@14 
Cedar is declared a drug on the market 
shingle cedar brings $10, and lumber cedar 
$16. Input the past month has been rather 
small, so surplus stocks are not likely to 
last long. 


Tacoma, Wash. 


West Coast Woods.—The movement of 
lumber by water, particularly to the North 
Atlantic Coast market, continues heavy, § 
much so, in fact that the Puget Sound Agsgo. 
ciated Mills on Sept. 8 announced the char. 
tering of a third vessel to lift a full cargo 
of 5,000,000 feet here and at Olympia in late 
September or early October. Another steamer 
of the same line has been chartered to come 
here shortly afterward to load another east 


coast lumber cargo. The existing inter. 
coastal rate of $12 per thousand on lumber 
moving to the Atlantic seaboard has beep 


continued until Dec. 31. 

65 cents per 100 pounds 
continued. A cargo of 

forward to Europe in the last fortnight, 
Lumber rates both to the United Kingdom 
and the Continent remain at 47/6, with fair 
demand for space. The Oriental trade con- 
tinues heavy. tates to China have mate- 
rially strengthened, and space is _ reported 
scarce; the present rate is $6.50 on lumber 
and $8.50 on logs. Japanese rates also are 
firm, on the basis of $6.50 on squares and 
$8.50 on logs. Tonnage is reported scarce 
in this trade also. The European door mar- 
ket continues good, and shipments are gain- 
ing. Railroad ties for the Chinese market 
are accumulating, and shipments are ex- 
pected to get under way by the last of this 
month. Logging operations have been re- 
sumed by most camps, as the forest fire situ- 
ation has improved sufficiently, so that Gov. 
Clarence D. Martin has lifted the ban on 
logging. 


The shingte rate of 
likewise has been 
1,500,000 feet went 


Kansas City, Mo. 


Southwest Market.—The first week of Sep- 
tember brought a larger volume of sales 
than the last week of the preceding month. 
The increase was attributed partly to the 
increase in FHA loans, but more largely to 
the break in the drouth. There was an in- 
crease in the number of straight car sales, 
although mixed cars still provided the bulk 
of business. Inquiries were heavier than 
for the last 60 days. Higher prices for all 
agricultural commodities have brought an 
increase in income of all southwestern States, 


despite the curtailment of all crops. The 
menace of a feed shortage is diminishing 
daily. Industrial business was good. Pros- 


pects of a good cotton crop have created a 
good demand for farm implements, and im- 
plement factories are buying lumber. Motor 
car, trailer and truck body manufacturers have 
been in the market for sizable amounts, while 
the furniture trade has seen somewhat of 4 
revival recently. 

Southern Pine sales showed a large in- 
crease, and ran far ahead of production. 
Order files have increased rapidly for nearly 
three weeks. While most of the orders were 
for mixed cars, an increase was noted in the 
number of straight-car orders. Large mills 
are encountering difficulty in filling the 
numerous orders for mixed cars. Reports 
indicate heavy inter-mill purchases to hold 
customers. 

Western Pines.—While there has been no 
increase in the sales volume, inquiries were 
heavier than for some time, and indicate 4 


broad need for supplies. Industrial users 
displayed more interest. 
Douglas Fir.—Local demand was limited 


generally to heavy piling for use on Missouri 


‘ 





River projects. With announcement of sev- 
eral new contracts last week, demand was 
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prica’s Lumber Centers 
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yet there are few log teams in the woods, 
because most mills already have enough logs 


to saw their curtailed allotment. 
Buffalo, N. Y. 
The lumber trade shows little improve- 
ment. Uncertainty over the Code, and 


rumors that price-fixing is soon to be aban- 
doned, have checked buying to a large ex- 
tent. Another matter which has retarded 
trade has been the unsettled problem of what 
constitutes a wholesaler. A good deal of 
trouble has arisen because of the doubtful 
status of some who claim to be wholesalers. 
Violations of the Code are reported, and 
tend to create further uncertainty as to 
prices. 

Hardwood demand is about as quiet as for 
a number of weeks past. Wholesalers say 
the inquiries are very few for this time of 
year. Demand from the building industry is 
very light, but some improvement in this 
direction is expected this fall. Furniture 
factories are working on part time, and some 
have all the lumber they are likely to re- 
quire for a while. 

Western Pines trade is quiet. An active 
campaign will be made here to stimulate the 
remodeling and reconstruction of homes, but 
results are expected to be deferred largely 
until next spring. Industrial plants are not 
disposed to buy beyond their immediate 
needs. 

Northern Pine demand is dull, with retail- 
ers holding off except as they have present 
need of stock. They fear that a change in 
NRA plans may do away with price fixing, 
thus causing a slashing of present prices. 
Building is slow, but promises to show a 
little improvement this fall. 


Portland, Ore. 


West Coast Woods.—Logging camps in this 
section are in operation again after the sum- 
mer shutdown. The domestic spruce market 
is quiet, but there has been some revival in 
foreign inquiries. Fir export trade is dull, 
and domestic buyers of fir are apparently 
waiting to see whether the minimum Code 
prices are to be maintained. 








To Manage Atlantic Coast 
Sales Agency 


SEATTLE, Wasu., Sept. 8.—Announcement 
that Lewis B. Anderson will join the Pacific 
Atlantic Lumber Corporation was made here by 
E. G. Griggs, president. The. corporation was 
formed in 1928 as the sales agency, on the 
Atlantic seaboard and in the tributary area, for 
the Chas. R. McCormick Lumber Co., of San 
Francisco, and the St. Paul & Tacoma Lumber 
Co., of Tacoma, Wash. Mr. Griggs states that 
he has secured in Mr. Anderson an experienced 
and highly capable lumberman well known to 
the intercoastal lumber trade through his affilia- 
tions with it during the last thirteen years. He 
declares that the Palco organization feels at this 
time, when an increased demand for West Coast 
products is in early prospect, that an expansion 
of its present facilities will put it in a position 
to better serve its customers throughout the 
Atlantic coast territory. 

Mr. Anderson will be placed in charge of the 
Palco activities on the entire Atlantic seaboard, 
with headquarters at New York City, in the 
capacity of Atlantic coast manager. A. P. 
Leatherbury continues as district manager. The 
rest of the present personnel of the company’s 
organization will continue as now constituted, 
Mr. Griggs added. 





Suspend Proposed Rate 


Increase 


Wasuincton, D. C., Sept. 10.—The Inter- 
state Commerce Commission has suspended until 
March 31, 1935, the operation of certain rail- 
road schedules which propose, generally, to in- 
crease rates on lumber and other forest pro- 
ducts, in carloads, 1 cent per 100 pounds from 
stations on the Hampton & Branchville Rail- 
road, in South Carolina, to interstate destina- 
tions. 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., Sept. 10.—Priming the trade 
pump by every artificial means available to the 
promoters of the Recovery program has failed 
thus far in its avowed purpose, which is to 
bring a flow of orders from consumers of lum- 
ber that would increase the gross volume. The 
trade here is inclined to concentrate upon plans 
for restoring orderly distribution practices, to 
replace the chaos developed as a result of the 
refusal of NRA to aid the industry in its pro- 
gram for “self government” along sound and 
rational lines. A joint committee of wholesale 
and retail dealers held a conference last week 
in one of the private dining rooms at the Cham- 
ber of Commerce to outline a course of action 
for dealing with the present unsatisfactory 
trade set-up. A special committee from the 
wholesale association acted as host and in- 
cluded Clifton F. Leatherbee, chairman; Harry 
E. Pearsall, W. Bartlett Bacon, H. B. Steb- 
bins, Farnham Smith, H. W. Shepard and F. 
J. Caulkins, of Boston, and R. B. Cowles, 
Springfield. Sectional retail groups were repre- 
sented by J. H. Miskel, New Bedford; E. J. 
Guiney, Fall River; Vernon Hawkins, Harry 
E. Lewis and Stuart Huckins, Boston; J. A. 
Lamphrey, Lawrence; Norman B. Mason, 
Chelmsford; I. R. Phelps, Worcester; D. C. 
Richardson and Rockwell Richardson, Mans- 
field; Theodore (Ted) Gavin, Norwood; W. F. 
Hazelton, Providence, R. I., and Mr. Harding, 
Lynn, Mass. Mr. Leatherbee opened the meet- 
ing with a thorough review of current business 
conditions and trade practices, and closed with 
an earnest plea for joint action by these two 
branches of the trade that would promise mu- 
tual advancement of the interests of both. Ver- 
non Hawkins and Secretary Harry Lewis, of 
the Retail Code administrative agency in the 
Boston area, favored joint action, and the for- 
mer dwelt at length upon his proposition that 
all branches of the industry in New England 
should join in a drive to compel orderly distri- 
bution of lumber in this territory. Mr. Guiney, 
of Fall River, a former president of the Massa- 
chusetts Retail Lumber Dealers’ Association, 
declared that this was the first occasion in his 
long experience in trade association work when 
wholesaler and retailer sat down together to 
map a course for the common good of all 
branches of the industry. He liked the idea im- 
mensely and was for joint action one hundred 
percent. It was pointed out by the chairman 
that the passing along of the wholesale discount 
to the retail dealer, and the manipulating of 
grades by mills and wholesalers to bring lower 
competitive prices, were only two of the current 
forms of chisseling that could be stopped only 
by joint action of all branches of the industry. 
Such acts were clearly outlawed by the Lum- 
ber Code, and, if the trade would supply the 


evidence, those practices could be stopped 
through the law department of NRA. After the 


situation had been thoroughly canvassed, it was 
voted that a second meeting be held at an early 
date, at which plans for the organization and 
operation of such a joint industry group wou! 
be presented and acted upon, to be carried back 
to the State or regional groups for final action. 


West Coast Fir and Hemlock.—The 
ers are still drawing their supplies 
stored stock at the distributing 
there has been but one vessel arrival at 
Boston since the longshoremen’s strike on 
the West Coast ended on July 29. Receipts 
for the same period in previous years are as 
follows: 1929—39,352,000 feet; 1930—23,030,000 
feet; 1931—22,903,000 feet; 1932—10,427,000 
feet; 1933—28,878,000 feet. In the matter of 
enforcement of all Code provisions, W. B. 
Greeley, secretary-manager of West Coast 
Lumbermen’s Association, wired this Boston 
office on Sept. 1: “Trustees West Coast Lum- 
bermen’s Association meeting yesterday, 
after thorough review whole situation, 
strongly reaffirmed adherence of this Divi- 


deal- 
from 
yards, as 





sion to cost-protection prices. Plans of as- 
sociation for enforcement price contro] With 
utmost vigor, were fully approved by board 
This Division will do its utmost to preven 
improper allowance of wholesale discounts 
and to have administration approve fair legal 
definition of ‘wholesale’ trade. Our strong 
judgment, lumber wholesalers should jp 
under Code jurisdiction as Division of thei; 
own, in order better correlate differen; 
branches of industry. We believe Lumber 
Code problems can be solved along these 
lines.” From the Boston angle, distributors 
are strong for the Code if the NRA wil] C0. 
operate with lumber trade groups in a driye 
for its enforcement, by placing an effectiye 
check upon the flagrant operations of the 
chisselers, but are in open rebellion against 
Code restrictions that are not enforced, 





Sastern Spruce.—Some sizable yard orders 
were placed with the mills during the first 
half of August, but buying enthusiasm has 
since dropped sharply, though the mills have 
fair order files and are well sold up on alj 
sizes of dry stock. For the smaller yard dj- 
mension and random sizes, the base is $33, 
delivered at Boston rate points, with the 
10-inch at $37, and 12-inch $39. For 5-inch 
and up covering boards, the range is $28@29, 
Good dry dressed boards, 6- and 17-inch, 
could be sold under the Code at $28.75, but 
they are so scarce that shipments can not be 
made short of six to eight weeks, and sel] 
readily at a range of $32@35. All mills are 
running at the required quota of forty hours 
per week. 


Lath and Shingles.—Prices for standard 
spruce slab lath remain at $4.90 for the 1¥- 
inch, and $5.40 for the 15,-inch. The supply 
is ample, as demand is light. There are per- 
sistent reports of sale slips showing the 
second grade price where the better grade 
is delivered. Remodeling jobs have served 
to quicken the call for white cedar shingles 
of the two top grades, with extras firm and 
active at $4.50, and clears at $3.75. There are 
few sales of 2nd clears at $3. These prices 
are per thousand, while the per square prices 
rule at $3.95, $3.30 and $2.65 respectively. 
For the West Coast red cedars there are no 
changes in delivered prices by rail, the 16- 
inch XXXXX selling at $4.04 per square, and 
the Perfections at $4.43. For local lots from 
storage, the 16-inch No. 1 sell at $4.18; No. 2, 
$3.62, and No. 3, $3.30 per square. The 18- 
inch Perfection grade has disappeared from 
all Atlantic Coast terminals, and there have 
been no fresh lots arriving to date. Mill 
order shipments are being booked at 45 
cents under storage prices, c.i.f. at the docks. 


Maple Heel Stock.— Wage disputes and 
strikes in the shoe centers north of Boston 
have brought sales of maple almost to 4a 
standstill, though there are a few heel shops 
active in Maine, but with sharply curtailed 
crews. Haverhill (Mass.) turns out women’s 
shoes almost exclusively, but there is a gen- 
eral shutdown there pending settlement of 
a wage dispute. Eastern maple and birch 
mills report a freer movement of long lum- 
ber, with inch FAS birch selling at $68@70, 
and 2-inch maple at $85@90. 


Pine Boxboards.—Round edge box sides 
may be quoted as low at $14 at the mill yard, 
with log run round edge at $16, and the 
square edge at $26. The mills have little 
difficulty in moving the best end of their 
cuts, with the top grade 1x4- to 12-inch 
selling at a range of $54@82 and the No. 2 
common at $34@46. 


Baltimore, Md. 


North Carolina Pine.—The movement has 
perhaps decreased. Activity in box making 
has been declining. 

Georgia Pine.—The business done in this 
wood is distinctly small. Local requirements 


are largely limited to repairs and altera- 
tions. 
Douglas Fir.—The movement has _ under- 


gone a marked expansion in the last fort- 





night, but the same can hardly be said of 
the demand at consuming centers. 


Hardwoods.—The call for lumber has held 
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to very small volume, and reports are cur- 
‘ent of sellers naming figures which suggest 
oe the Code is being disregarded. In this 
- of insurgency the small mills are more 
pee icuous than the large ones. Stocks here 
eaequate for current needs. 
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New York, N. Y. 


New York, Sept. 11—Only a few small 
parcels of fir and hemlock from the West Coast 
have arrived at the local terminals during the 
past sixty days, but several cargoes are listed 
to arrive during the next ten days. Stored 
stocks have melted rapidly under the urge of a 
cut of $1 through the list, made three weeks ago 
by local holders, and a somewhat freer call at 
the yards for remodeling and repair work. 
A few mill schedules have been booked, and 
such orders are being checked carefully at the 
mills on the West Coast, to see that Code re- 
quirements are being followed to the letter. 


Code Uncertainties Are Disturbing 


There is considerable unrest and uncertainty 
in local lumber circles-both wholesale and retail 
—as to the status of the Code and the minimum 
price structure, for complaint is quite general 
that NRA is offering little if any support, and 
has made no constructive moves during the past 
three months that would encourage the con- 
servative element in the trade to expect early 
action along the line of enforcing Code pro- 
yisions as tO minimum prices, or in setting up 
a definition as to what constitutes “wholesale” 
trade that would be in harmony with the real 
needs of the industry. This latter is now re- 
garded as a first essential if the trade is to 
get back to normal distribution practices, by 
cutting out the all too prevalent granting of the 
wholesale discount to the retail yards both by 
the manufacturers, wholesalers and commission 
men. A prominent wholesaler, discussing the 
situation with the writer, declared: “Business 
in all branches of the lumber trade is scarcely 
more than 25 percent of normal, and has been 
shrinking steadily for four to six years. Every 
branch is hungry for orders, and many are 
ready to take long chances if they are able to 
book a little business. The NRA promised help 
in stabilizing prices and practices in the trade, 
but both are in a greater state of confusion to- 
day than at any time since the Recovery pro- 
gram was launched. If you play the game ac- 
cording to the Code, you are licked, for the 
irregulars are very active and NRA seems to 
have no machinery at work to stop them.” This 
comment reflects the serious thought of a seri- 
ous and capable lumberman, and it is in exact 
line with the comment of many leaders in the 
trade here. 


Wholesalers Attitude on the Code 


From the offices of the National-American 
Wholesale Lumber Association in 42nd Street, 
Secretary Schupner has just sent out a ques- 
tionnaire to all members calling for facts and 
figures that will serve to reflect their composite 
attitude toward the Code, and to indicate 
whether or not it can be made to serve a useful 
purpose after the expiration of the original time 
limit set by the Recovery Act—June 16, 1935. 
Chief opposition to the Lumber Code centers 
about the stubborn refusal of Gen. Johnson and 
his NRA group to officially endorse and accept 
a reasonable definition of “wholesale trade” as 
Prepared by Lumber Code Authority and 
offered to NRA for its approval. Without 
this acceptable definition, Secretary Schupner 
and his association are stalled in their efforts to 
create and operate a Wholesale Division under 
the Code, and this enterprise seems to rest just 
there. If Gen. Johnson wants support from the 
lumber industry for his Recovery program, he 
must seek the guidance of industrialists rather 
than politicians, for, to use a homely phrase, it 
is still true that “business is business.” 


Manages West Coast Branch in East 


Reginald T. Titus took over yesterday the 
duties of executive secretary of the Atlantic 
Coast branch of the West Coast Logging & 
Lumber Division under the Code, and is now 
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in charge of the office in 44th Street. He suc- 
ceeds L. B. Anderson, who last week took up 
his new duties as Atlantic Coast sales manager 
for Pacific-Atlantic Lumber Corporation, 247 
Park Avenue. Mr. Anderson had been active 
many years in this intercoastal trade, more re- 
cently as secretary of the Intercoastal Shippers 
Association. Mr. Titus takes up his new duties 
with a liberal background of experience as a 
former field worker for the West Coast Lum- 
bermen’s Association, more recently acting in 
the same canacity for the Red Cedar Shingle 
Bureau, of Seattle. 





Hymeneal 


LANGMAID-LOVEJOY—Joseph Langmaid, 
son of John F. Langmaid, head of the old 
lumber firm of J. P. Langmaid & Son, Salem, 
Mass., on Sept. 1 was united in marriage to 
Miss Sabina B. Lovejoy, at a 4-o’clock cere- 
mony in the Church of the Holy Name in 
Swampscott. Among the bridesmaids was 
Miss Gertrude Langmaid, a sister of the 
groom, and John F. Langmaid, jr., of West- 
brook, Me., was his brother’s best man. The 
bride graduated from the Winsor School in 
1930 and the groom, who is a great-grand- 
son of J. P. Langmaid, founder of the Lang- 
maid company, attended the Governor Dum- 
mer Academy. After a honeymoon in Ber- 
muda the young couple will be at home in 
Marblehead. 





GREGG-THOMPSON—At the home of the 
bride’s parents Sept. 5, David A. Gregg, son 
of Mr. and Mrs. Harry A. Gregg, Nashua, 
N. H., was united in marriage to Miss Vir- 
ginia Thompson, daughter of Judge 
H. Thompson, Placerville, Calif. H. 
Gregg, jr., of Nashua, was best man and 
among the ushers was Hugh Gregg, of 
Nashua. The groom is a graduate of Exeter 
Academy and of Williams College, and from 
Stanford University last June he received 
his degree of master of business administra- 
tion. The bride was graduated from Mills 
College in 1933 and from Leland Stanford last 
June. An elaborate reception followed the 
ceremony, and immediately afterward the 
young couple left for Honolulu. After Oct. 
15 they will be at home in Wilton, N. H., and 
Mr. Gregg will enter his father’s business, the 
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lumber and woodwork firm of Gregg & Son 
at Nashua Junction. 


PARK-SCHUH—Miss Gladys Helen Schuh, 
daughter of Mr. and Mrs. Charles William 
Schuh of Tacoma, Wash., was married in 
that city September 1 to Lieut. James Wil- 
liam Park of Fort Lewis, Wash. The bride’s 
father is the owner of the Spruce Veneer 
Package Corporation of Puyallup, Wash. The 
wedding was one of the most notable events 
of the Tacoma social season. Following a 
month’s honeymoon, the couple will be at 
home at Fort Lewis. 


ALDERMAN-RICHARDSON—At Pinewood, 
S. C., on Friday, Sept. 7, occurred the mar- 
riage of Paul Repton Alderman, Jr. and Miss 
Helen Jean Richardson. The bride is the 
daughter of Mrs. Richard Charles Richard- 
son, and the groom is the son of Paul R. 
Alderman, head of D. W. Alderman & Sons, 
large lumber and flooring manufacturers at 
Alecolu, S. C., and is associaated with his 
father in that organization. 





Lumber in Low-Cost Housing? 


(Continued from page 23) 


of apartments on an equally wholesale scale. 
Sir Raymond looked at one big apartment 
project and, standing in the middle of the huge 
court, surrounded by hundreds of apartments 
tier on tier, he said, “In my country we would 
call this ‘warehousing families.’ ” 

It was suggested that Chicago start with the 
easiest task, not the hardest—that now the ef- 
forts be confined to getting the best people out 
of the worst areas, and from that beginning, 
proceed to further work. It was agreed that 
whatever is done at first, there will be some 
mistakes made—maybe some bad mistakes—be- 
cause human plans are not infallible, “and this 
first $25,000,000, which can only scratch the 
surface at the best, must be but the start of 
the work. If it is not to be considered as just 
the start, but if there is possibility that it may 
be the limit because of the mistakes which are 
bound to be made—better not do any.” 








STRENGTH 


Hundreds of operators 
have found that DOWI- 
CIDE is the only non-dis- 
coloring sap stain chemical 
that will permanently pre- 
vent the occurrence of 
both stain and mold fungi 
under the most severe con- 
ditions of seasoning. 


Let us help you solve 
your sap stain and mold 
problems. Write us today. 
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Newsy Notes of Persons and Places 


and OFFICE 








Tom Lean, genial lumber salesman of De- 
troit, Mich., is confined to his home with a 
heart attack but is much improved and expects 
to be out again soon. 


The Coos Bay Lumber Co., of Portland, Ore., 
has announced the removal of its headquarters 
from the American Bank Building to room 509 
in the Porter Building. 


The Silver Lake Co., of Boston, Mass., 
manufacturer of solid braided cordage, has an- 
nounced the removal of its offices to 99 Chauncy 
Street, the Textile Building. 


P. C. Stevens, well known lumberman of 
Portland, Ore., is again with the Douglas Fir 
Exploitation & Export Co., after having en- 
gaged in other activities since 1931. He is 
assistant to Manager Lloyd Wentworth, and 
in that capacity succeeds James P. Clancy, who 
some months ago accepted a position with the 
Weyerhaeuser Timber Co. at Tacoma, Wash. 


S. P. Johns, who for several years has served 
the Weyerhaeuser Timber Co.’s resident sales 
manager at Longview, Wash., has been trans- 
ferred to the company’s headquarters at Tacoma. 
Before his departure, other Weyerhaeuser de- 
partment heads at Longview honored him at a 
dinner at the Longview Elks Club, where he 
was presented with an appropriate gift by his 
former Longview associates as a token of their 
esteem. 

Employees of the Indiana Lumbermen’s Mu- 
tual Insurance Company in Indianapolis re- 
cently held their annual party at the Meridian 
Hills Country Club. In the men’s golf con- 
test, first prize was awarded to Norman New- 
burg, second prize going to L. E. Dougherty. 
The women’s golf contest was won by Miss 
Emma Lou Hoenig and second prize by Mrs. 
S. A. Salmon. Bridge prizes were given to 
Mrs. M. T. Kimmick, Mrs. M. M. Wheeler and 
Miss Agnes Whitesides. Frank B. Fowler, pres- 
ident of the Company, and H. L. Kennicott of 
Chicago, spoke at the banquet. 

—_—_—_—_—_—_—_—_ 


Heavy Attendance at Lumber House 
at Century of Progress 


Of every ten persons that visit the 1934 
Century of Progress Exposition in Chicago, one 
visits the Lumber Industries House at 28th 
Street across from Home Planning Hall, and 
officials have estimated that already the floors 
have withstood as much use as does the average 
residence in about 150 years. But the house 
continues staunch and firm, and continues to 
be an outstanding attraction of this section of 
the exposition. Last year it was estimated that 
2,300,000 of the 23,000,000 exposition visitors 
inspected the lumber house, and actual clock- 
ing of the attendance this year bears out the 
accuracy of that estimate. On Aug. 29, when 
this year’s 9,000,000th visitor passed through 
the exposition gates, the lumber house attend- 
ance totaled 914,600. 

The heaviest attendance was Aug. 26, when 
17,300 were counted, on Aug. 23 there were 
16,700, and on Aug. 22, there were 15.600. The 
lowest 1934 attendance was the 4,200 on Aug. 
6—the baking hot day in which were three 
rainstorms of two-hours’ duration. During rains 
the all-wood house is closed to prevent mud- 
tracking by crowds seeking shelter. During 
the last two weeks in August, clear and cool, 
the attendance has been sustained above 14,000 
a day. 

Adding impressivness to these figures is the 
fact that nearby attractions now are the various 
foreign villages on one side and the Ford build- 
ing on the other, bringing a higher type of 
people to the vicinity than did the Midway of 


last year, it is pointed out by George W. Du- 
lany, jr., of Chicago, chairman of the central 
committee in charge of the house. Also each 
one of these thousands of visitors is given an 
attractive illustrated brochure which lists the 
many features of the all-wood house with its 
“built dry” construction, so that visitors may 
duplicate these features in houses of their own 
after they return home. Anyone unable to visit 
the fair may obtain a copy of this by writing 
to Charles E. Close, manager of the Chicago 
office of the National Lumber Manufacturers’ 
Association, at 111 West Washington Street. 
And plans and specifications for the house 
itself, built for residential and not exposition 
purposes, are obtainable for $3, a nominal serv- 


ice cost. 
—_----- 


Goes Back To "First Love" 


NortH Tonawanpa, N. Y., Sept. 10.—Fol- 
lowing the reorganization of the Creo-Dipt Co. 
(Inc.), of this city, H. P. Kendall, jr., has re- 
sumed active management of the business as 
president and general manager, effective Sept. 
4. Mr. Kendall was one of the principals of 
the original Creo-Dipt business, almost from its 
inception, becoming president and general man- 
ager when the company operated only one small 
plant here with a business amounting to only a 
few carloads a_ year. 
Under Mr. Kendall’s 
management this vol- 
ume was expanded until 
the company operated 
plants at North Tona- 
wanda, Minneap Olis, 
Kansas City and Van- 








H. P. KENDALL, JR. 
North Tonawanda, N.Y. 


President-Gen. Mer. 
Reorganized Company 





couver, B. C., with an 
annual volume of .Creo- 
Dipt stained shingles 
and shingle stains ap- 
proximating $4,000,000 a 
year. In 1927 Mr. Ken- 
dall disposed of his in- 
terest and resigned as 
president and general 


During the 
past four years he has been a general supervisor 
in the group insurance division of the Metro- 
politan Life Insurance Co., at its home office in 
New York City, where he has gained invalu- 
able experience in organization practices and 


manager. 


merchandising. 

Associated with Mr. Kendall in the reor- 
ganized company will be Fred Engelking, chair- 
man of the board, Stephen R. Kiehel, vice presi- 
dent and W. W. Faulkner, secretary and 
treasurer. 

According to an announcement by Mr. Ken- 
dall the new company will confine its business 
exclusively to Creo-Dipt stained shingles and 
shingle stains with possibly a few minor special- 
ties, but will discontinue all other roofing or 
sidewall materials which have been sold dur- 
ing the past two years under the Creo-Dipt 
name. Mr. Kendall said: 

We will devote all our efforts to promoting 
the market for Creo-Dipt stained shingles 
and shingle stains, selling only through legiti- 
mate dealers, merchandising aggressively 
and working actively with dealers, architects, 
and contractors. It is our firm belief that 
the stained shingle lends itself better to 
American architecture than does almost any 
other type of building material and it will 
be our objective to promote its increased use 
throrgh merchandising and many interesting 
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and different installations which 
stantly being made. 


He is enthusiastic over the Government pro- 
gram of remodeling and states that stained 
shingles are not only adapted for roofs and 
sidewalls of new houses, but when laid oye 
siding on old houses, and used for reroofin 
they do a beautiful job. a 

Headquarters will be maintained at North 
Tonawanda, N. Y., where most of the com- 
pany’s original personnel is still available, ang 
plants will be operated in North Tonawanda, 
N. Y., Cleveland, Ohio and Seattle, Wash, 


are cop. 





Becomes Sales Manager 


LyMan, Wasu., Sept. 8—The Skagit Mill 
Co. here, which is operating both its sawmill 
and shingle mill, during the past year erected 
a large crane shed for lumber storage, which 
has added greatly to its facilities for handling 
lumber and protecting it from the elements. 
Harley Laplant, manager, has been in charge of 
its operations for many years. A recent addi- 
tion to the staff is J. E. Cool, sales manager 
who has been with the company about two 
months. “Joe,” as he is familiarly known to 
West Coast lumbermen, came to the Coast 
several years ago as sales manager for the 
Oregon-American Co. at Vernonia, Ore. Prior 
to that he had several years experience selling 
lumber in the middle West. Just prior to com- 
ing with the Skagit Mill Co., Mr. Cool had 
been associated with the Herbert A. Templeton 
Lumber Co., Portland, Ore. 





Appointed Sales Manager 


His many friends throughout the lumber in- 
dustry will be interested to learn that George 
C. Robson recently has been appointed sales 
manager of the Kinzel Lumber Co., Merrill, 
Wis., to fill the vacancy caused by the recent 
death of Wesley D. Martin. In assuming the 
sales managership of the Kinzel Lumber Co, 
Mr. Robson is “going back home,” for he 
formerly was sales manager of this company for 
a number of years. 


Broadens Its Distribution Plan 


An announcement of more than ordinary in- 
terest to the lumber industry is to the effect 
that Lignasan, a sap stain preventative that 
makes it possible for lumber to be kept bright, 
is now sold and distributed by the Grasselli 
Chemical Co., of Cleveland, Ohio. Lignasan is 
a DuPont product that has become well known 
throughout the lumber trade and which has 
done much to solve a problem that has plagued 
the lumberman—that of preventing sap stain and 
assuring bright lumber. 

—_—_—_—_—__ 


Lumbermen Singers at Fair 


Satt Laxe City, Uran, Sept. 8.—O. D. 
Romney, president of the Romney Lumber Co. 
and Mrs. Romney are fortunate in the way they 
can celebrate their golden wedding anniversary. 
For in addition to a large gathering of rela- 
tives and friends (of which this highly re- 
spected churchman and his wife have many) 
last week, Mr. and Mrs. Romney will leave in 
a few days for Chicago, and sitting in the 
audience will hear their son, O. D. Romney, Jr., 
sing at the World’s Fair. Then they will con- 
tinue east to New York and Washington. 

The son, who now is manager of the lumber 
company and who was last year president of the 
Utah Lumber Dealers’ Association, is a member 
of the famous Mormon Tabernacle Choir, which 
as part of a singing tour will present a six- 
day program at the Ford Symphony Gardens 
at the fair, and part of it will be broadcast over 
a national hook-up. Mr. Romney has been a 
prominent member of the choir for years, and 
the excellence of his deep bass voice numbers 
him among the soloists. ' 

Another lumberman member of the choif 
who is making the tour is Lon J. Fisher, for 
many years sales manager of the Granite Lum- 
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Hardware Co. of Sugar House, this city, 
oe former president of the Salt Lake Lum- 
hermen’S Club. Mr. Fisher is a tenor. 





Named Atlantic Coast Manager 


SeaTTLE, WASH., Sept. 8.—The Pacific At- 
jantic Lumber Corporation, through President 
FE. G. Griggs, has announced the appointment, 
effective Sept. 1, of Lewis B. Anderson, as At- 
jantic Coast manager in charge of the organiza- 
tion’s activities on the entire Atlantic seaboard, 
with headquarters at New York City. Accord- 
ing to the announcement, A. P. Leatherbury 
will continue as district manager, and the bal- 
ance of the present personnel of the company’s 
organization will continue as now constituted. 

The Pacific Atlantic corporation was formed 
in 1928 as a sales agency on the Atlantic sea- 
hoard and tributary area for the Chas. R. 
McCormick Lumber Co., of San Francisco, 
and the St. Paul & Tacoma Lumber Co., of 
Tacoma, Wash. In his announcement, Major 


Griggs said: ae 
A Palco organization feels at this time, 


when an increased demand for West Coast 
products is in early prospect, that an ex- 
pansion of their present facilities will put 
them in a position to better serve their cus- 
tomers throughout the Atlantic Coast terri- 
tory. The corporation has secured in Mr. 
Anderson an exceptionally experienced and 
capable lumberman, well known to the Inter- 
coastal lumber trade through his affiliation 
with it during the last thirteen years. 

After a ten-day visit to the Palco organiza- 
tion offices in San Francisco, Portland and 
Seattle, the Chas. R. McCormick -nills at Port 
Gamble, Port Ludow and St. Helens, the St. 
Paul & Tacoma Lumber Co. mills at Tacoma, 
and the extensive logging organizations of both 
companies, Mr. Anderson has returned to New 
York to assume his duties as Atlantic Coast 
manager. 


FairFIELD, Iowa, Sept. 10.—The Louden Ma- 
chinery Co. has announced appointment of 
C. A. Hammerly as general sales manager of 
its farm division, which comprises barn and 
poultry equipment and farm tools. 

Mr. Hammerly joined the company ten years 
ago immediately after his graduation from the 
animal husbandry course at Iowa State College, 
and after three years’ training and experience 
in the departments of barn plan engineering and 
office sales he was assigned to field work, travel- 
ing in Iowa territory. Now he returns to head 
the sales department. 


Subsidiary Takes Over Sales 


Cincinnati, Ouro, Sept. 10.—Effective Sept. 
1 the Eagle-Picher Sales Co., 100-percent owned 
subsidiary of the Eagle-Picher Lead Co., took 
over the sales and distribution of the lead com- 
pany’s products. 

The sales company has the same sales _per- 
sonnel as that formerly employed by the Eagle 
Picher Lead Co., thus assuring continuation of 
the accustomed good service. The officers of 
the sales company are: 

President, A. ©. Bendelari; vice presidents 
—Frederick Hertenstein, F. W. Potts, W. E. 
Maston, John R. MacGregor and R. M. Roose- 
velt; secretary and treasurer, Joseph Hum- 
mel, jr.; assistant treasurer, C. A. Geist. 

_—_eooooOo-ooOO- 


Post-War Prices for Hardwoods 


RHINELANDER, WIs., Sept. 10.—After reading 
and listening to talk about how unreasonably 
and scandalously high present-day lumber prices 
are, C. P. Crosby, president of the Crosby 
Hardwood Lumber Co., local hardwood manu- 
facturer and wholesaler, found his curiosity 
aroused and he did a bit of digging around in 
his files. He seemed to have memories of some 
prices back in 1920, and so he unearthed a price 
list dated Dec. 30, 1920. 

Some gentlemen are disgruntled now at the 
Prospect of paying $60 for 4/4 FAS birch, or 
for 8/4, 6” and wider, FAS basswood, but on 
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this price list in Mr. Crosby’s files both of 
these items were $110, and other items in pro- 
portion, “and we actually sold one car of 8/4 
FAS basswood, 10” and wider, at $140,” he said, 
then added, “But didn’t we all get hit hard, a 
year or two later!” 





Star Salesman Now With 
Star Company 


SEATTLE, WASH., Sept. 8—S. P. Wood, for 
several years a well known lumber salesman 
and later a wholesaler in the middle West 
territory, with headquarters in Minneapolis, who 
has for the past several years had charge of 
the Seattle offices for the Central Warehouse 
Lumber Co., severed his connection a few months 
ago and has taken charge of the eastern rail 
sales for the White Star Lumber Co., Whites, 
Wash. Mr. Wood, better known to lumbermen 
as “Pete” Wood, has his offices in the 4th & Pike 
Building, Seattle, and in addition to the White 
Star Lumber Co. business he operates the S. P. 
Wood Lumber Co. Pete has long enjoyed the 
reputation of being a “Star” lumber salesman, 
so it is appropriate that he should be connected 
with the White Star Lumber Co. 


———= 


Two New Types of Fiber 
Wall Board 


MINNEAPOLIS, MINN., Sept. 10.— Two new 
fiber wall boards, intended as inexpensive wall 
covering over plastered surfaces where insula- 
tion is not required and for commercial pur- 
poses such as window and counter displays, 
backgrounds, signs etc., are announced this 
week by the Insulite Co. 

On these new boards both surfaces are smooth, 
and are already sized and finished. “North- 
wood” board has both surfaces light buff color, 
and “Woodbine” has one buff and one green 
surface. The company’s announcement states 
that these boards do not require further decora- 
tion or finishing, but if desired they can be 
painted, stained or stenciled. 

“Northwood” board is Ys-inch thick, and 
“Woodbine” is slightly thinner. Both are avail- 
able in 48-inch widths and lengths of 6, 7, 8, 9, 
10, 12, 14 and 16 feet. 





Names Executives, Opens Office 


MonTEsANOo, Wasu., Sept. 8.—Appointment 
of Edward Schafer to succeed the late Otto R. 
Schramm as sales manager of the Schafer Bros. 
lumber interests, selection of William C. Dan- 
iels of Seattle as Mr. Schafer’s assistant and 
also as manager of the Schafer Bros. Steamship 
Co., and opening of a branch office in Port- 
land, Ore., were announced here this week 
at the company’s headquarters. 

The Portland office, which was opened Sept. 
1, is to have charge of the Schafer lumber and 
shingle business as well as steamship activities 
in that city. It will be managed by Floyd Hal- 
lock of Portland. 

Mr. Daniels is well known on Grays Harbor, 
where he formerly served as local manager for 
the McCormick Steamship Co. Recently, he 
has been connected with the Henry Ketcham 
Lumber Co. of Seattle, where he was in charge 
of shipments to the East Coast and to California. 





Lumberman Is Now a Lawyer, Too 


INDIANAPOLIS, IND., Sept. 10—His friends in 
the lumber industry, striving manfully to un- 
tangle some of the involved legal phraseology of 
the Lumber Code, are looking with some en- 
vy at Henry J. Denk, who for eleven years has 
been in the office of the R. S. Foster Lumber Co. 

For Mr. Denk is now a full-fledged lawyer, 
He has passed the Indiana State Bar examina- 
tion, and is practicing in a limited way, when- 
ever he has any time available. In the mean- 
time his training is plenty handy in drawing 
up contracts and such things. And imagine its 
usefulness in deciphering the hidden possibili- 
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ties in the codes! It frequently has been re- 
marked that in these days of the New Deal a 
man has to be a lawyer to be a good lumber- 
man, and if that is true, the local man certainly 
has an advantage. 

But he did not have that in mind when he 
started studying law, and he did not intend 
to leave the lumber business, either. He just 
wanted to increase his fund of knowledge, and 
so took up law study in night school. Other 
people were studying law at night, too, and they 
were well represented among the thirty-three 
who passed the examination (ninety tried). In 
fact a larger percentage of the night school 
students passed than of the day students. 





Expects Early Improvement 


Murrreesporo, Ark., Sept. 10.—Garland An- 
thony, president of the Anthony Bros. Lumber 
Co., pine manufacturer with headquarters here 
and seven associated mills in the State, says 
the lumber business in Arkansas is on the up- 
grade, and he believes that throughout the 
State business in general, and especially the 
lumber business, will show a vast improvement 
within the next few months. 

Demand from outside the State has been 
“somewhat off for the past month or two,” he 
said to an AMERICAN LUMBERMAN representa- 
tive, but added that this has been due mainly 
to uncertainties connected with establishing the 
various lumber codes, and as these codes are 
“just about worked out now” he feels that busi- 
ness “will show an increase from now on.” In 
discussing the effect of this situation on his own 


State he said: 
What Arkansas needs more than anything 
else is for the people to really talk about, 


and when possible buy, more Arkansas-made 
products. Our biggest enemy is the people 
of Arkansas. We should boost more and 
educate ourselves to just what is made in 
Arkansas. Then we can talk Arkansas and 
sell Arkansas. 

TERRACING, and other old-time methods of 
preventing soil erosion, are receiving renewed 
emphasis, and in Texas alone farmers are ter- 
racing a million acres of land a year. 
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New Kilns Mean Speed and Quality 


NorFoLk, VA., Sept. 10.—At the site of its 
box shook factory, in Norfolk, E. H. Barnes 
Co., wooden box manufacturer, of New York 
City and Norfolk, recently completed construc- 
tion of a modern 50,000-foot capacity sawmill 
and two high-powered dry kilns. The new 
kilns, shown in the accompanying illustration 
together with the sawmill, are said to be the 

















—— a — 


High quality 


thus producing a higher quality of uniform 
seasoned lumber. These new Moore reversible. 
cross-circulation kilns not only make it possibj, 
for the Barnes company to supply the trad 
with the highest quality of seasoned stock of , 
definite moisture content, but also aid material 
in making prompt shipments. Officials of the 
Barnes company say they now can meet any 


seasoning is done economically in this box concern's new kiln equipment—which is a 


big aid in the making of prompt shipments 


last word in efficient drying, and have a large 
holding and drying capacity. Tight, edge-to- 
edge piling permits putting 33 percent more 
lumber on the truckload, at the same time 
making stacking easier and cheaper. Due to 
the powerful air circulation in the new kilns, 
drying is done on low temperature schedules, 


sawn box requirement in any southern wood. 
This is one of the oldest box manufacturing 
concerns in the United States, the business hav- 
ing been started over sixty years ago by the 
late E. H. Barnes. The present box shook 
factory, of which Frank E. Rogers is manager, 
has a capacity of 250,000 feet of lumber per day. 








Prepare 


demand for small home plans. 


that can be built at low costs. 


supplied at a nominal cost. 


home building. 





NOW! 


With the coming of the active operation of the Housing Act 
FHA-FSLIC to assist building new homes there will be a big 


“Your New Home” is a plan book published by the 
AMERICAN LUMBERMAN to assist lumbermen to meet 


this demand for moderate priced homes. 


“YOUR NEW HOME” contains 24 small homes. 
the book. Just what YOUR trade is looking for. 


Attractive homes 


They are real homes. 


The books can be purchased in large or small quantities either with name imprinted or without the imprint. 
Complete sets of working drawings are supplied at $3.50 per set. Electrotypes for advertising purposes are also 
Complete information is included in the book. 


“YOUR NEW HOME?” will help lumber merchants advertise their yards as the logical source of information on 
WRITE FOR FREE SAMPLE COPY 


431 So. Dearborn St. American {imberman Chicago, Illinois 
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Big Contracts for Missouri 
River Awarded 


Kansas City, Mo., Sept. 10.—Word was re- 
ceived from Washington last week of War De- 
artment approval of contracts for Missouri 
River revetment and diking work, including the 

ng: 
— a pile dikes in the Missouri 
River from Fewitt bend to Glasgow bend— 


Massman Construction Co., Kansas City, 
$205,672. ’ : ’ 
For standard pile dikes between Provi- 


dence bend and Eureka bend—Massman Con- 
struction Co., Kansas City, $130,581. 
” For standard pile dikes and revetment be- 
tween Rocheport and Lupus reaches—Bill- 
horn, Bowers & Peters (Inc.), St. Louis, 
$190,033. ; ae f ' 

For standard pile diking at Cote Sans Des- 
sein and Isbell reach—Massman Construc- 
tion Co., Kansas City, $84,591. 

For standard pile dikes at Rushville and 
McQueens bends—Woods Brothers Construc- 
tion Co., Lincoln, Neb., $85,631. 

For piling dikes at Bates Island-Berger 
bottoms—Massman Construction Co., $113,245. 

For piling dikes, Washington, Mo.—Mass- 
man Construction Co., $81,045. 

For solid dikes near Maple Island—Woods 
Brothers Construction Co., Lincoln, Neb., 
$341,305. . 

For piling and crib dikes and revetment at 
Mathasville reach, New Haven—Massman 
Construction Co., $93,710. 


To Serve Mixed Car Trade, 
Adds Another Resaw 


Perry, FLA., Sept. 10.—Because the prepon- 
derance of its bookings call for such a variety 
of items, necessitating wide assortments in 
mixed shipments, the Burton-Swartz Cypress 
Co, in order to continue to give the prompt 
and efficient service for which it has been noted 
throughout its entire business life, is adding an- 
other resaw to its planing mill equipment. The 
Burton-Swartz Cypress Co. of Florida is one of 
the largest and oldest producers of genuine 
Tidewater red cypress and, because it maintains 
very large and complete stocks, it is always in 
position to give prompt service to its trade 
located in all sections of the United States. 


Closed Wisconsin Sawmill Plant 


Is Sold 


MeLLEN, Wis., Sept. 10.—The Foster-Lati- 
mer Lumber Co. here has disposed of its saw- 
mill, machine shop and machine shop building. 
The sawmill was purchased by the Northern 
Logging Co., Wausau, which is moving it to 
its extensive timber holdings at Ontonagon, 
Mich., which are now being worked. The Con- 
nor Lumber Co. has taken the machine shop 
and moved it to Connersville, Mich., where it 
is now building a sawmill. A local farmer has 
purchased the machine shop building, and will 
use the lumber to build a farm. 











Model Home Campaign in 
Canadian Northwest 


Vancouver, B. C., Sept. 8.—“Better Homes 
for Better People” is the theme of a campaign 
now being staged by the lumber industry in 
British Columbia. The idea had its birth in 
the mind of L. G. Thomas, manager of the 
Vancouver Lumber Co., Vancouver. He felt 
that a campaign along this line would help re- 
vive the lumber industry, aid in stimulating 
business in the building industry, and put more 
money into circulation. 

Mr. Thomas took the idea of the campaign 
to J. K. Matheson, manager of the Vancouver 
Exhibition Association, who was immediately 
enthusiastic, and made the suggestion that a 
model bungalow be erected at the Exhibition. 

he co-operation of the various associations 
of the lumber and allied industries was then 
sought by Mr. Thomas, and the idea spread, 
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until the Better Homes for Better People cam- 
paign, with its attendant model bungalows, and 
educational advertising and displays featuring 
British Columbia lumber, is being staged across 
Canada from Atlantic to Pacific. 

In Vancouver the “Ideal Bungalow” has been 
built in the Exhibition grounds, to demonstrate 
to the people of Vancouver and British Co- 
lumbia what can be done in building a house 
from good material without unnecessary ex- 
pense. Interest in the bungalow is being pro- 
moted by an aggressive ticket selling campaign, 
waged by 700 salesmen and 20 district man- 
agers. These tickets enable the holders to in- 
spect the model home, and share in the draw 
for its ownership on the concluding night of the 
exhibition. The revenue from ticket sales has 
aided in paying the $5200 cost of the home and 
the lot which have been purchased, and to which 
it will be moved after the exhibition. 


Helps Build Cup Defenders 


PHILADELPHIA, Pa., Sept. 10—The great in- 
ternational yacht race which will begin on Sept. 
15 is of particular interest to the lumber indus- 
try because of the important part that has been 
played by an allied concern in the construction 
of the present cup defender, as well as those that 
have preceded it during the past 41 years. 

This is for a trophy originally given by the 
Royal Yacht Squadron at Cowes, Isle of Wight, 
England. It was won by the United States from 
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Upper left— 
American 
defender of tro- 


phy in interna- 
tional yacht race, 
the "Rainbow," 


and ... scene in 
the shipyard 
where many fa- 
mous cup. de- 
fenders have 
been built, with 
the aid of Dis- 


ston saws. 


Great Britain in 1851, and for 83 consecutive 
years, this trophy, known as the America’s Cup, 
has been held in this country. 

For the past 41 years, the Herreshoff Manu- 
facturing Co. has been building cup defenders 
at Bristol, R. I. During these forty-one years, 
Disston saws have helped Herreshoff to build 
patterns and cut decking, interior finish and all 
of the woodwork for all of the successful de- 
fenders, beginning with Vigilant in 1893, and in- 
cluding Defender, 1895; Columbia, 1899; Re- 
liance, 1903; Resolute, 1920; Enterprise, 1930; 
Weetamoe, 1930 and Rainbow, 1934. 

In the accompanying snapshot, Rainbow, close 
hauled, is seen giving one of her wonderful 
windward performances. The other photograph, 
taken at the Herreshoff Bristol Shipyards, 
shows the band saw machine, 42-inch wheel, 
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using Disston 14-inch band saws, employed in 
building all of the Herreshoff contenders for 
41 years. 





Year-Old Home 


A recent issue of Transatlantic Trade con- 
tained a chapter from the book of H. R., 


Preserves 12 


Knickerbocker, Berlin correspondent of the 
New York Evening Post, entitled, “The German 
Crisis.” Referring to the fact that the Krupp 
family, consisting of Herr Krupp von Bohlen, 
his wife and seven children, can be regarded 
as the richest German family in Germany, he 
makes this interesting comment on the old 
wooden house that was the home of the grand- 
father of the present generation and other mem- 
bers of the family for many years. 

For a judgment on the future of this coun- 
try, however, the “Villa Huegel,” palace of 
the Krupp family on an eminence outside of 
Essen, is not as interesting as a little 
wooden, gabled house huddled up against a 
wall in the midst of the Krupp works. It 
is almost the only wooden structure in ten 
square miles. It looks as though it might 
be an old-fashioned shelter for night watch- 
men of the works. All around it factories 
impend above its lowly roof and in the 
shadow of the Krupp administration build- 
ing it squats there, modest, odd and old. 

It is modest, odd, and old, but not for- 
gotten. It is the original home, preserved 
exactly as it stood 124 years ago when the 
founder of the house of Krupp had it built 





nated 
“ xe 


for a foreman. But Friedrich Krupp, great- 
grandfather of the present generation, did 
not prosper with his little foundry, and the 
foreman had to move out to let Krupp move 
in to have a roof over his head. Friedrich 
lived there from 1824 to 1826, and when he 
died his fortunes had not bettered; the pros- 
pects for the Krupp family were somewhat 
worse than the prospects are today. 

Alfred Krupp lived in the little house until 


1887, long after the family had achieved 
wealth and fame. Alfred had more than one 
eccentricity. He kept a pair of scales near 


the door of his house and weighed every 
visitor who entered and kept a record of 
the weighings in a ledger. The first entry 
was made in 1886 and the last in 1899. Every 
salesman coming in off the road had to sub- 
mit to being weighed before he could render 
his report. Herr von Bohlen has not carried 
on this tradition. 
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LUMBER MARKET REVIEW 


Southern Pine Getting Fair Fall Orders from Farm 
Regions of South 


Southern pine bookings have been running about 10 
percent below last year’s levels, with output about 30 per- 
cent below last year’s, so that orders have been ahead of 
production, but they fell below it in the week ended Sept. 
8. It is believed that buyers have been holding back be- 
cause of doubts about price maintenance, but these should 
be dissolved by the promise of the NRA to enforce com- 
pliance with the Code. Buying by retailers has been largely 
for immediate needs, and in mixed cars, and supplying the 
wide assortments called for has created considerable diffi- 
culty at mills. In the South itself, good cotton crops and 
revival of pasturage by recent rains have encouraged farm 
buying. Industrial business is better, and some good orders 
are originating from Federally financed heavy construction 
and homestead projects. 

North Carolina pine production has been greatly cur- 
tailed recently by rains, and stocks at the mills are small, 
those of many items being in short supply. Demand, how- 
ever, is light, for sales to the box makers have been falling 
off seasonably, and housing does not yet show much ac- 
tivity. The market is made hesitant by much discussion 
of the possibility of Code minimum prices being aban- 
doned; it is believed that if they were, uppers might sell 
for less but there would be an advance in the lower grades. 

Arkansas Soft Pine mills report a decline in their total 
sales, but good demand for uppers and an increasing call 
for railroad material; on commons, the larger plants face 
keen competition from the smaller plants, of which more 
intend to start up. Uncertainties about Code prices are 
causing buyers to hesitate. 


Bookings of West Coast Mills Show Decline; Domestic 
Water Shipments Continue Heavy 


3ookings by the West Coast mills have continued below 
production, having been nearly 8 percent under in the two 
weeks ended Sept. 8. There was a considerable seasonal 
decline in rail trade, as compared with the preceding fort- 
night; also a reduction in domestic cargo business; and 
offshore sales were smaller than in the period following 
the resumption of shipments but of good volume. Ship- 
ments continued heavy—especially intercoastal, which 


effected quite a reduction in the domestic cargo order files. 


Rail trade orders to a large extent originate in Govern- 
ment public works projects. While retailers in the middle 
West are expecting good results from the modernization 
program, they are not counting on heavy sales during the 
cold weather. In addition, many of them have felt uncer- 
tain about maintenance of Code prices and were therefore 
inclined to hold off the market, for other than current 
needs, but the vigorous statement by NRA that it would 
enforce compliance should reassure them, and induce them 
to provide for needs likely to arise as a result of the mod- 
ernization campaign. 

The movement to the Atlantic coast on old orders is 
heavy, and new bookings are in fair volume, partly because, 
some claim, ways have been found to sell below Code mini- 
mums. Eastern retailers are doubtful about maintenance 
of Code prices, and though their stocks are rather low, 
they show no desire to build them up at the beginning of 
winter. The rate of $12 has been extended to the end of 
the year, with space in zood demand. California demand 
is of small volume. 

A rather big share of the export orders is going to British 
Columbia mills, and these are reaching for larger sales, 


especially in British Empire markets. Some clears yi 
going from Northwest mills to the United Kingdom ay 
Continent, and South American business is better; py 
higher trans-Pacific rates have resulted in a decline in ty Fs 
movement to the Orient. : 


Western Pine Production Much Below Last Year's Be 
Bookings Equal the 1933 


Orders for western pines during the two weeks endif 
Sept. 8 declined to practically the same level as in the cg. 
responding period of last year; but production was 16 pel 
cent below last year’s. This year’s orders were 7 percey 
below the production. Unfilled orders Sept 8 stood af 
about 7 percent below the level of last year at identi) 
mills. A good part of the current business seems to } 
originating in Government projects, especially in the Wei 
Industrial business in the East continues light, but a slighty 
pick-up is reported in the middle West. Demand from thi 
retail yards continues slow, as these buyers are not incliney 
to stock up so late in the season, especially in view of cu) 
rent discussions with reference to Code price maintenance) 


Demand for Northern Pine and Hemlock and Easten) 
Spruce in Seasonal Decline 1 


Northern pine orders have been running about 25 peje 
cent below last year’s, as much of the Northwest sales te 
ritory for this wood has been hard hit by drouth. Practice 
ally all orders are for mixed lots, and mill order files ary 
at a low point. There is said to be fair demand for buf 
though volume of canning this year will be below norma 
In the Niagara area, the modernization campaign is et 
pected to bring good results this fall, but doubts about pric 
maintenance have caused distributors to hold back. 

Northern hemlock sales have been considerably below 
the level of last year, but greatly exceeded until recently 
the seasonably small output. While files of unfilled ordeny 
are light, stocks are considerably less than last year's. [ 

Northeastern softwood demand has been falling off ref 
cently, with shipments exceeding orders and makin 
inroads on order files, and production is ahead of shiph 
ments. Stocks on Sept. 1, however, were 22 percent covert! 
by unfilled orders. Dry stock is scarce, especially som 
sizes, on which above-Code prices are maintained. 


See nN 








Hardwood Consumption Is Small and Both Domesti) 
and Foreign Buyers Hold Off 


Hardwood production as reported by two groups 0) 


identical mills has been about 40 percent below last year iy ~ » 


level, with their orders only 7 percent below last year’ 
so that orders are much ahead of the current output. Pro 
posals for abandonment of Code prices, if enforcemet! 


could not be had, discouraged consuming groups from ety 
tering the market; but assurances have been received thi} 


NRA will maintain the price structure. Automobile af 
furniture plants have small current needs, but hopes at 
held out for an increase in their purchases during fal 


are holding off the market because of the higher Cot 
prices being asked, and there is reported a tendency to £! 
to other hardwood exporting countries as sources of suf 
ply. Production in the northern and northeastern regiot 
is now at a low point. 


Statistics, Pages 42-43 — Market Reports, Page 52-55 — Prices, Pages 61-62 
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THIS WEEK’S LUMBER PRICES 





SOUTHERN PINE 














East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lnmber Ex- 
change, New Orleans, La., for sales made in the period Aug. 24-31, but, where prices for this period were not available, prices for the 
month to date have been inserted and distinguished by asterisk: 

West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
Flooring, Standard Drop Siding, Standard Partition, Standard No. 2 Fencing & CM No. 2 Shortleaf No. 2 Longleaf 
Lengths Lengths, 1x6 Lengths Standard Lengths Dimension — Dimension 

x3” rift— No. 117 __ 1x4” . 16.47 15.47] 2x4” = 
H&better B&better.. 32.55 *31.06\0e 0° " 1x6” : 1803 17.21/12 & 14’.. 19.41 19.22|12 & 14’..*20.70 21.09 
Shortleaf.. 49.57 49.66 a ae 29.11 23°50 B&better..*35.38 35.50 — ae 20.41 20.05 ae teed se 21.50 22.28 
Longleaf. .*55.00 *65.00 5 No. 2 Shiplap and | 9x6” 2x6” 
gi Assorted patterns Rough Finish 10-20 Bourds, Std. Leth. |12 & 14’.. 17.41 16.63|12 & 14’..*18.75 22.66 
Shortleaf.. 39-60 540.20 B&better.. 33.62 33.14|B&better— Shortl’f— OT nero aie 17.77 17.41) 16’ ....... *18.75 19.88 
Longleaf. . 742.00 cae ga [No. 1..... 31.60 33.05|Inch thick— 1x8” 19.41 18.28|2%°", 2x8” 

No. 2..---"29. 27.85 Guanes 37.25 *35.00|j210" te ad tea le, & 14’-- 18.38 17.40/12 & 14”..*18.88 22.50 

1x3” flat Surfaced Finish, ~~ See 38.25 35.50 1x12” 2 ee 39.48 US.5G1 10 naocess *20.50 20.50 
grain— 10-20 ete *36.16 35.50 , Se 2x10” 

B&better.. 34.63 34.93| Be better 1x5&10” 43.25 *43.00 Longl f— 12 & 14’.. 18.29 16.95 12 & 14’. .*19.33 21.88 

ee Secwas 31.41 31.71|Inch thick— gaia ieee Lr *20.00 19.00|16’ ....... 19.73 18.70)16’ ....... 21.00 27.25 

2 99°35 2963 1x10” * 9” 2x12” 
anes © Sere a verses 39.15 38.00|5&6/4 thick— 7; RS ie 12 & 14’..* 
1x4” rift— 6” 40.14 38.52|4-8” ..... 50.00 48.75 |1*12 - 29.00 27.33/12 & 14’.. 19.02 17.86| 34, ~ 14--(21.25 21.00 
B&better ge coreres GES Sera #2593 *56-78 ; OP Sowduma 19.99 19.50|26 ------- 22.54 22.00 
re 50.02 onrae 1x§&10" S79 BEGRIAS” cccces 64.00 *64.33 Ha, 5 Seetent a Timbers, 20’ & Under, 

ongleaf. . . Ae eaerre 58.12 58.98 o. 1 Longleaf - 

No. 1— 5&6/4 thick— Casing, Base & Jamb 7 Dimension Longleaf— 

af.. 38.00 37. 24)’ or . . ” 
Borat A800 ETL wen 472 S400 nanctuett olor es: BEBE BEGD| tee as oy an ao/ acai eS JEM 
No. 2..... ee SRP... Be 08 OO eo lixa” ..... 47.00 46.00] 2x6” .....08 aia “= 
1x4” flat 1x6&8” .. 47.09 47.50/12 & 14’.. 22.50 22.80]ox6” 00/5x10— 

grain— o-— 1x5&10” .. 48.13 47.50|16’ ....... 23.61 23.72119 & 14°.. 23.00 23.50\sa@anior “saree 4466 
Rebetter.. 35.32 34.90|Inch thick— | jax8” pioneer 34.36 345015515. "8 
Mo Tl a875 iessite ott 33.41 33.53] No. 1 Fencing, 10-20’ |12 & 14’.. 23.23 23.46 | 2x8” 12x12” ., 40.00 
No. 2... eid METTLE 34.38 34.00 ws a erpeias 23.86 24.13]12 & 14’.. 25.00 23.75 ‘ 

Ceilin St 1 d eee 34.39 34.00 1x4 -+ 29.60 29.12 16’ 2 * Shortleaf— 

eiling, Standar sr aetichinies 00 1x6" ' 81:98 31:5012x10"” ~~ {26" ....... 4.75 *25.50| 3x4 & 4x4” 21.06 21.08 
Lengths x5 -- 38.15 37.63 ; 2x10” ” 
¥x4°— —_asaelle 50.00 50.36 12’ ....... 24.38 24.81 12° *96 4x6&8x8”". 21.13 20.98 
i wail dalek No. 1 Shiplap ana |14’ .....-- 25.88 25.33/54, ‘*°° °°" Ms omnes 3&4x10” .. 29.50 25.53 
B&better.. 25.50 26.00 iii ada Boards, 10-20’ 16’ ....... 25.34 25.75/16, °°" """ 96:83 27.60] ioslo” ..°95.08 24.63 
te x4"— ; %x1%”, 4’ 1x8” ..... 31.10 30.13]2x12” 2x12” 3&4x12” .. 29.05 31.00 
B&better.. 26.26 26.14iNo. 1..... 3.26 3.13 |1x5&10” .. 33.42 33.50)12 & 14 26.44 26.80 12 & 14’..*30.08 29.17 5x12— 
No. 1..... 23.23 22.56 No. 2..... 3.33 2.47 11x12" . 48.67 43.29)16" -....... 28.48 .29.10/16’ ....... 31.00 32.75 12x12” .. 31.50 31.00 
' 
Following are carlot quotations, Memphis " 
Following are average sales prices, these a " sete te, Sept. 'G-—Prices for red 


f.o. b. mill figures being based on shortleaf 


weights, obtained by Arkansas soft pine 
mills during the week ended Sept. 8: 
Flooring 
, 1x3” 1x4” 
Edge grain—B&better ...... $50.00 $49.00 
Flat grain—B&better ...... 36.00 35.00 
Partition and Siding 
Boston partition, B&better, }jx4”...... $32.00 
Drop siding, B&better, 1x6”............ 34.00 
Pree CIGERE,, ING. By BG 6 cc ciassiencecéves 23.00 
Firish, S48, B&better 
1x6” 





INO oe SaaS eke tensa 46.00 
I niacin a ae ier ace qsay ice ¥19:00 
il RSS RAE AES Eee ts Satan eve melee ier 47.00 
™ Moldings Discount 
rN AONMI  6is-gnar rahe Wiatees Wig Wrkeaine ee 56 
BN NE gala a cli elinrig oa ocetial dtolarelarn es eis 50 
- No. 1 Fencing and Boards 
ee MINI... i's, 275. diei’a. p wicerargineeereingcterae . 
seep clehtpaimtpiehaeist aie 30.00 
NOE 6a. & sao. Siguk a ochre Rraoenee Gaia 43.00 
Dimension S4S 
Pe SO Oo a canis dco wweeaes $25.00 
fat ares 26.00 
a Na a al a aan ae et ca 23.50 
re em ee 25.50 
, 7 2 rere ree 28.50 
2 = f | || gerry ae 20.50 
Be EE 40s ss woes deews ane 18.00 
: Lath 
ct | i ae ae phinnineae wad $ 3.25 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 12.—The following are 
Prices for mixed carlots prevailing today: 


— 956.00 Factory stock— 
dea” 223600 | Bek irri 
ae | OPE caccvcces 27.50 
++++-$42.50@ 44.50 SIE cocccsces 30.00 
PE SE scviouss . 31.50 
pn Eee 34.00 
%x6” Flat gr. 24.00 Lath ....... --- 4.00 


%x6” Vert, gr. 27.00 


basis, on oak flooring: 


}Rx2%"” 1X1” %x2” %x1%” 
Clr. qtd. wht...$102.00 $84.00 $70.00 $54.00 
Clr. qtd. red.... 86.00 75.00 60.00 54.00 
Sel. qtd. wht... 71.00 64.00 48.00 46.00 
Sel. qtd. red.... 65.00 58.00 48.00 46.00 
Clr. pln. wht... 71.00 62.00 55.00 47.00 
Clr. pln. red... 68.00 60.00 48.00 47.00 
Sel. pln. wht.... 65.00 52.00 47.00 39.00 
Sel. pln. red.... 65.00 52.00 46.00 40.00 
No. 1 com. wht. 50.00 43.00 35.00 34.00 
No. 1 com. red.. 50.00 43.00 34.50 34.00 
No. 3 COM... 23.00 21.00 18.00 18.00 
4x2” x1%” x2” 
Clr. qtd. wht....$ 80.00 $80.00 $90.00 ‘ 
Clr. qtd. red.... 74.00 74.00 80.00 
Sel. qtd. wht.... 62.00 60.00 65.00 ‘ 
Sel. gtd. red.... 62.00 60.00 64.00 ‘ 
Clr. pln. wht... 66.00 65.00 71.00 
Clr. pln. red... 65.00 65.00 67.00 
Sel. pln. wht... 63.00 61.00 65.00 
Sel. pln. red.... 62.00 61.00 58.00 ae 
No. 1 com. wht. 42.00 42.00 41.50 
No. 1 com. red. 42.00 42.00 41.00 wiainia 
No. 3 COM... 22.00 22.00 19.00 ee 
New York delivered prices, on Johnson City 


base may be obtained by adding to the above: 
for }#-inch stock, $8.50; for %-inch, $4; for 
14-inch, $5. 

Chieago delivered prices may be obtained 
by adding to the above: For }#-inch stock, $6; 
for %-inch, $3; for %-inch, $3.50. 


RED CEDAR SHINGLES 


Seattle, Wash., Sept. 8.—The following re- 
vised minimum prices on red cedar shingles, 





per square f. o. b. mill, become effective 
July 20: 
To THE TRADE— No.1 No. 2 No. 3 
DE sacwneecew ss eaeewe $2.55 $2.01 $1.67 
Me aS 2.6 2.01 1.42 
SE" (4 DE BEd ceccce Hae 2.01 1.57 
1S” CEB) cecvccccs 2.79 2.12 1.52 
Dimensions— 

US a Perr ee 2.94 2.40 

(6”-5/2%4"-18) ..... 3.18 
To WHOLESALERS (Less discount)— 

EERE EEE EG 3 1.8 1.51 
we 1.83 1.20 
Se” £6 BEL, GE) ccccss 2.88 1.76 1.32 
ae 2, 5 ee 1.93 1.34 
Dimensions— 

S| = PRT .74 2.24 


(5/2-16”) ee 

(6”-5/2%"-18) ..... 2.96 

Mixed Cars—Add 15 cents per square where 
shingles are shipped in mixed cars—except 
when mixed with cedar lumber. 

Kiln Dried Shipments by Water—For kiln 
dried shingles shipped by vessel, add 15 
cents a square for 16- and 18-inch; and 20 
cents a square for 24-inch. 





cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, 42-inch 

: lear os ao “RB” 
S-INCH ..ccccccccees $20.50 $18.50 $16.00 
S-INCN ..cccccccccce 24.50 20.50 18.00 
PE a herkiceanuceS 25.50 23.50 19.00 

Clear Bungalow Siding %4-inch 

ED. ca ecin kine be saws oG ek eee keene 35. 
PMN “ir: bbs iainia on iacare. ale afore Gian aus ee +7500 
6 eee Rr et ere ee 57.00 

Finish, B&better, S2 or 4S, 8-18’ 
S$2S or S4S 
. or Rough 
SE cine Fasia a euler Gk ad eewlene aaa ee $37.00 
aa eli arta ra ila stants alg leee te alee 37.00 
SE Na eck. igtod cular ahataciees'ghin @ dhalieupletie ade leva are arene 47.00 
EE ahaa daisies ba abd eee earls ee eka ke 67.00 
EE rd 'G hd via wlata igs acaleck whale owl aaa 72.00 
he ta ocaiig's, arerain ave toieiacakelkielly Ga aback Rlkad 77.00 
NN ai hea en Sw Shag aia tg later eae elder 82.00 
PO. «= Sribinepeann cnedse weoabtcneoake 87.00 
Ceiling or Flooring, B&better, 4-18’ 

1x3” iaaee mie demas patwekes ered sano $22.00 
Se tncmewe apie abl ala Ish tanek sel dc oie ase 25.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


EAGTING UNGOE GE ones ccccccccsccccces 63%, 

EAUCINE BO GRE OVOP 6 6c crc cccveceseve 8% 
— $ 

a BR ae rae re 63% 

Oe! ee eer eee 8%, 

Clear Lattice, 5/16”, 4 to 16’ 

100 lin. ft. 

1%” eC ee ee ee ee $0.31 

1%” sail aatintaerid iShcpe as eb Do ae Salacn  MG NE Wace Sia e oe 37 

PE aba sal alern nace ncaa aad eae ered aie ete ine 52 





WEST COAST LOGS 


Seattle, Sept. 8.—Average prices of logs: 


Fir: No. 1, $19-17; No. 2, $15-13; No. 3, 
$10-9; Peelers, $24. 
Shingle logs, $10; lumber logs, 


Cedar: 
6 


Hemlock: Nos. 2 and 3, $8-12. 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 12.—Log market quo- 
tations: 
Yellow Fir: No. 1, $17; No. 2, $13; No. 3, $9. 
Red gt ALF ‘ 912-13, 1 
ngle logs -13, lumber logs, 
$18-19. ‘ ° 
Hemlock: Nos. 2 and 3, $9@10. 
an” No. 1, $18-17; No. 2, $14-13; No. 3, 
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GEORGE A. DASCOMB, 73, president of the 
Vaughan Lumber Co., Houston, Tex., vice 
president of the Hilgard Lumber Co., Chicago, 
and treasurer of the Dascomb-Daniels Lumber 
Co., Kansas City, Mo., died at a hospital in 
Bellows Falls, Vt., Sept. 3 after two week’s 
illness. His home was in Westminster, Vt., 
where he was pursuing his hobby of apple 
growing, and where he was president of the 
Connecticut Valley Orchard Co. Born in 
Waitsfield, Vt., son of the Rev. and Mrs. A. 
B. Dascomb, he entered the lumber business 
with the Booth Lumber Co., of Burlington. 
In 1893, when the Cherokee Strip of Okla- 
homa was opened Mr. Dascomb went to that 
territory and was a traveling salesman for 
an Oklahoma lumber firm. About thirty 
years ago with Frank N. Daniels he estab- 
lished the first of the eighteen Dascomb- 
Daniels yards. For twenty-five years he was 
a partner in the Vaughan Lumber Co. at San 
Antonio, Tex., and also acquired his other 
wide-spread lumber interests. He returned 
to Vermont, however, to make his home and 
to enjoy his apple orchards. He was the 
principal donor to the community house at 
Westminster, and was known for other phil- 
anthropies. Mr. Dascomb’s pleasant disposi- 
tion made him well liked in the lumber in- 
dustry he knew and served so well, and his 
many friends will regret to learn of his 
passing. He is survived by his widow; one 
son, George A. Dascomb, jr., of Conroe, Tex.; 
two daughters; six grandchildren; and two 
sisters. 


WALTER F. PRATT, 46, secretary 
Mississippi Retail Lumbermen’s Association, 
Jackson, Miss., died Aug. 23 at a local hos- 
pital, of injures sustained Aug. 21 when his 
automobile was struck by a G. & S. I. pass- 
enger train near Star. His car, in which he 
was riding alone, stalled on the tracks and 
was hit broadside by the locomotive; he 
never regained consciousness. Mr. Pratt was 
elected secretary of the association in March, 
1933, following the resignation of J. A. Min- 
nich. Previous to that he was in the retail 
lumber business in Gulfport for twenty years, 
operating the Home Lumber Co., and was 
widely known and popular in the trade. 
Lumbermen were shocked to hear of the 
tragic ending of his successful career, and 
the family received many messages of con- 
dolence and offers of help. Mr. Pratt is 
survived by his widow, two daughters, one 
son, and a nephew, all of Jackson. Burial 
was in Gulfport. 


ROOT OSGOOD, 94, 

the Wheeler-Osgood 
one of the largest 
companies in the 
his home in Tacoma Sept. 3. He was one 
of the pioneer business men of Tacoma and 
until his ninetieth birthday was actively con- 
nected with the business that he helped to 
found. He was born July 3, 1840, at Crafts- 
burg, Va., and was educated at the Crafts- 
burg Academy. He worked in various capa- 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f.o.b. floor- 
ing mill basis, during the week ended Sept. 8: 

First Second Third 
DE” icceeubeaeee $67.64 $55.68 $42.88 


CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of Trade, 
for the five weeks, July 30 to Sept. 1, inclu- 


of the 





GEORGE 
founders of 
coma, Wash., 
facturing 


one of the 
Co., Ta- 
door manu- 
world, died at 














sive, and for the year to date, Jan. 1 to 
Sept. 1, 1934, with comparative figures for 
the corresponding periods of 1933: 

Receipts 

Ship- Above 

Lumber— teceipts ments Shipments 
July 30, to} 1934 82,442 30,713 51,729 
Sept. 1 §1933 116,782 38,532 78,250 
Inc, or dec..... —34,340 — 7,819 §—26,521 
Jan. 1to 11934 621,000 198,064 422.936 
Sept. 1 §1933 615,323 199,779 415,544 
Inc. or dec..... + 5,677 — 41,715 §+ 7,392 
Shingles— 
July 30 to 11934 21,310 17,806 3,504 
Sept. 1 §1933 24,313 22,416 1,897 
Inc. ordec..... — 3,003 — 4,610 §— 1,607 
Jan. lto 11934 100,936 101,388 *452 
Sept. 1 §1933 119,797 102,772 17,025 
Inc. ordec..... —18,861 — 1,384 §—17,477 


*Shipments above receipts. 
§Last figure in each group gives difference 
between 1934 and 1933 net receipts. 


cities at Rutland, Des Moines and Lynden, 
N. Y., before going to Tacoma in 1887. He 
was married at Fort Lynden in 1865, to Caro- 
line Starrs, who died 64 years later, in 1929. 
Less than two years after moving to Ta- 
coma, Mr. Osgood visioned the possibility of 
Tacoma as a center for the manufacture of 


sash and doors. With W. C. Wheeler and 
). Clarke, prominent pioneers of their 
time, he founded the Wheeler-Osgood Co. 


Besides his business activity, he was promi- 
nent in Tacoma church and civic affairs. He 
is survived by three sons, George J., of Ta- 
coma, connected with the Wheeler-Osgood 
Co.; Henry S., of Spokane; Robert, of Bain- 
bridge Island, Wash.; three grandchildren, 
Mrs. Helen Morrissey, of Tacoma; Georoge H. 
Osgood, of Tacoma, and Robert S. Osgood, of 
Los Angeles; and four great grandchildren. 


MARTIN W. McDONNELL, 48, well known 
commission lumberman of Chicago, died at 
his home Sept. 10, after over two years of 
ill health. His father, the late Martin W. 
McDonnell, sr., came from Wisconsin (where 
Martin, jr.. was born) to Chicago and in 1892 
established the first commission lumber busi- 
ness on the carload basis in this city; he 
Jocated in the then-new Monadnock Building, 
while the other lumbermen were all along the 
river. Young Martin at the age of 16 also 
broke into the lumber business, taking a job 
with the Rutledge Lumber Co., Rutledge, 
Minn. After three years of apprenticeship 
there he returned to Chicago and was asso- 
ciated with his father in the firm of M. W. 
McDonnell & Son, which handled in those 
days a large portion of the lumber brokerage 
business in Chicago. After his father’s death 
the son continued the business and was ac- 
tive in the market until ill health forced him 
to quit. He is survived by his widow, the 
former Margaret Loyd; a brother, John, who 
operates the McDonnell Lumber Co.; two sis- 
ters, Mrs. Grace M. Ground and Miss Agnes 
McDonnell; and a nephew, Martin S. McDon- 
nell, Chicago representative of the Bloedel- 
Donovan Lumber Mills. 


CHRISTIAN FLIERL, 80, president of the 
Christian Flierl Co. (Inc.), retail lumber and 
contracting firm of Buffalo, N. Y., died Sept. 
5 after three years’ illness. He was born and 
educated in Buffalo, and was in the lumber 
business there for forty-five years. In 1889 
he formed a partnership with the late H. W. 
Kreinheder, as Kreinheder & Flierl, and in 
1896, after Mr. Kreinheder’s death, Mr. Flierl 
formed another partnership with the late 
John Reimann, which continued for about 
five years. He then conducted his business 
individually until 1914, when it was incorpo- 
rated, and his sons Harrington and Herman 
Cc. Flierl became associated with him in 
the business. They with his widow survive. 


ROBERT KELLEY, 18, son of William Kel- 
ley, wholesale and commission hardwood 
lumberman of Milwaukee, Wis., was drowned 
Aug. 25 in Mud Lake near Shawano, Wis., 
when the motorboat in which he and two 
guests were riding capsized and sank. Rob- 
ert, a student at Marquette University, and 
William Hughes, 20, also a Marquette stu- 
dent, were drowned and John Slattery was 
at the point of exhaustion when rescued. 
The three had been staying at the Kelley 
cottage at Mud Lake; the chilly weather had 
caused them to don heavy clothing, which 
seriously hampered their attempts to swim. 


M. C. FORBES, 82, a founder of the Forbes 
Manufacturing Co., lumber, planing mill and 
hardware operator of Hopkinsville, Ky., died 
suddenly at his home Sept. 5. Born at North 
Christian, Ky., he attended Bethel College 
for Boys, at Russellville, and a private school 
in Hopkinsville. He and his brother, the late 

. K. Forbes, entered the lumber business 
in 1872, and the various interests have been 
operated as the Forbes Manufacturing Co. 
since 1902. Mr. Forbes is survived by two 
sons, a daughter and three grandchildren. 





STEPHEN G. ADKINS, 63, accountant for 
the Virginia Hardwood Lumber Co. (Ince.), 
Tazewell, Va., died at his home Sept. 3 after 
a brief illness and several months of fail- 
ing health. He was long identified with the 
Yellow Poplar Lumber Co. at Clintwood, and 
about twenty years ago went to Tazewell, as 
superintendent of the Tazewell Timber Co. 
Later he had charge of the Virginia Hard- 
wood company’s operations at Clinchfield and 
Fort Blackmore, and for several months had 
been in the company’s offices at Tazewell. 


JOHN MICKELSON, 49. veteran construc- 
tion superintendent for the Polson Logging 
Co., died Aug. 29 in a hospital at Hoquiam, 
Wash., of injuries suffered earlier that day 
when he was struck by a tree that was being 
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felled. He was born in Norway 
lived on Grays Harbor for the last 
six years, during most of which time he wa 
employed by the Polson company. He - 
survived by his widow, three sons and ty, 
daughters. 0 


WADE H. ICE, 50, proprietor of the retail 
lumber firm F. P. Ice & Son, Mount Summit 
Ind., died at his home Sept. 4 after qa brief 
illness. He grew up in the lumber businegs 
and took over the management of the firm 
when his father died eight years ago. For 
many years he was active in civie affairs 
and served as president of the Mount Sun 
mit town board. He also was prominent jp 
fraternal life. His widow, a son and 4 
daughter survive. 


C. SANDERS, 


and hag 
twenty. 


DAVE , 59, who for many 
years was in the retail lumber business jy 
Lancaster, Ky., died Aug. 31 after having 


been confined to his bed for two years, ky, 
was a well known and highly respected citj. 
zen of Lancaster, and his brother Sam Boone 
Sanders is present head of the S. S. S. Lum. 
ber Co. Mr. Sanders is survived by his 
widow, a son and a daughter, and by fiye 
brothers and two sisters. 

GUY I. FRAZIER, JR., 27, son of the heag 
of the G. I. Frazier Co., division of the Louis. 
ville Cooperage Co., Louisville, Ky., was 
killed Sept. 3 at Tucson, Ariz., when struck 
by a hit-and-run autoist. G. I. Frazier, sr, 
was in Louisville at the time of the accident. 
and with another son survives. 





ALBERT JOSEPH, 51, lumber wholesaler 
and retailer of Mesick, Mich., died Aug, 29 
at a hospital in Cadillac, after a week’s ijll- 
ness of appendicitis and other complications, 
Mr. Joseph was prominent in his community 
and was president of the chamber of con- 
merce. 


A. A. RADER, 50, lumber salesman of Cin- 
cinnati, Ohio, was killed Sept. 2 when he 
was struck by an automobile; he died soon 


after arriving at a hospital. He had been 
walking with his nephew, who was _ unin- 
jured. 





PETER KOENIG, 62, for years in the re- 
tail lumber business in San Francisco, Calif, 
died suddenly Aug. 19 at his summer home 
at Grass Valley. His widow survives. 





Indian Tribes Recommend 
Timber Price Cut 


Hooviam, Wasu., Sept. 8.—Construction of 
the Polson Logging Co.’s proposed common 
carrier railroad to the Hoh River country north 
of here, was advanced another step this week 
when a committee of Quinault, Queets and 
Quillayute Indian tribes recommended a reduc- 
tion in contract prices for a large block of tim- 
ber sold to the Polson interests nine years ago. 

The tribal committee recommended a reduc: 
tion of from $5 a thousand to $3 a thousand 
for cedar, spruce and fir timber on reservation 
lands, with $1 for hemlock and other species. 
The committee further recommended that all 
payments previously made on old _ stumpage 
prices be credited back to the company, and 
that the Ozette Railroad Co. make a 10 percent 
advance payment covering all timber thaf was 
tribal when the sale originally was made and 
which subsequently has been allotted. 

The committee’s recommendations will be sub- 
mitted to members of the individual tribes for 
endorsement later this month. Under the law 
permitting the revision of contracts, enacted a 
the last session of Congress, the Polson com- 
pany will be obligated to “forthwith proceed to 
operate under all the terms of its contracts 4 
modified, or suffer forfeiture of such contract 
and collection upon bond.” 

The Indian committee met with N. O. Nichol- 
son, reservation supervisor ; Arnold Polson, rep 
resenting the Polson company, and J. _ 
Howarth, forest supervisor for the reservatiot. 
Final action on the reduction of stumpage prices 
must be made by the secretary of the interior, 
but he can not act without the approval of the 
tribal council. 
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LOGGING AND SAWMILLING costs increase t0 
such an extent with decreased tree diametefs 
according to the Pacific Northwest Forest Ex 
periment Station, that ponderosa pine less that 
16 inches in diameter will usually be logged # 
a loss. 
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Business Changes 


CALIFORNIA Kyburz - Marion Nine, widely 
known El Dorado and Butte County lumberman, 
- sold lumber mill built near here to George 
thompson anil P. V. Burke, owners of the Sacra- 
a 3ox Co., associated with Mr, Nine in the 
venture. 4 ; 
INDIANA. Indianapolis Ervin-Valdenaire Lum- 
her Co, ofticials have filed papers with Indiana 


State evidencing preliminary dissolu- 
corporation. 


Former D. 


Secretary of 
tion of the 
Newcastle 


Handle factory leased by 


w. C. Bond, owner, to G, Harmon Van Matre of 
Westwood, who will operate the mill as a ‘sawmill, 
moving some of the machinery from Westwood 
to Newcastle. 

IOWA. Montour Cronk Bros. succeeded by W. 
R. Schultz Lumber Co., who are in similar busi- 
ness at Toledo, lowa. 

KENTUCKY. Cloverport—Cloverport Planing 
Mill taken over. by Carl Hagman from James 


Lewis and son, Raphael. F 
LOUISIANA. Alexandria—Bargain Lumber Yard 
(Inc.) succeeded by City Lumber Co. 
Farmerville—Whiteman-Decker Lumber Co. pur- 
Dykes Lumber Co. and stock will be 
Dykes site. 


chased by 
moved to 
NEW MEXICO. Chama—Chama Lumber & Box 
Co. sold to Pound Bros. Lumber Co. 
NEW YORK. New York City—Cameron Yard 
Supply Co. changed name to R. B. Everett Lumber 


(o.. 54-15 Grand Ave., Maspeth. 

OKLAHOMA. Hobart—Hobart Lumber Co. pur- 
chased by Higginbotham-Bartlett Co., with head- 
quarters in Dallas, Tex. 

PENNSYLVANIA. Ronks—Coal, lumber and 


late E. D. Leaman purchased 
Sons, with headquarters in 


feed business of the 
by H. M. Stauffer & 
Leola, Pa. 
SOUTH 
Manufacturing 
Co. (not inc.) 


VIRGINIA 


CAROLINA. Georgetown — 
changed name to L. 


Builders 
Brinkley 


Co. 


Westmoreland—Kay-Brooks Lumber 


Co. succeeded by Thomas M. Brooks. 

CANADA Alberta, Fort Saskatchewan—Sim- 
mons Lumber Co. sold to Beaver Lumber (Nor- 
thern) Ltd. 

Manitoba, Ninga—Mrs. Charlotte Smith succeed- 
ed by Monarch Lumber Co. (Ltd.), purchasing de- 
partment at Winnipeg. Man. 

Saskatchewan, Battleford—Galvin Lumber Yard 
(Ltd.) sold to Battleford Lumber & Supplies 
(Ltd.) 

Sask.: Fife Lake and Verwood—Parks Lumber 
Co. (Ltd.) changed name to Parks Frrank-Lumber. 

Sask.; Glentworth, Pathtow, St. Brieux—Galvin 
Lumber Yards (Ltd.) succeeded by Beaver Lum- 
ber Co. (Ltd.); purchasing department at Winni- 
peg, Man 

Sask.; Mayfair, Richard, Speers—Galvin Lumber 
Yards (Ltd.) succeeded by Monarch Lumber Co. 
(Ltd.); purchasing department at Winnipeg, Man. 

” 
Incorporations 

CALIFORNIA San Francisco—Elk River Mill 
& Lumber Co. Directors: W. J. Wrigley, Edward 
|. Quinn, Walter C. Bale, G. W. B. Heathcote and 
John L. Reed 

Stockton—Lumber Distributors (Inc.); subsidiary 


of Santa Fe Lumber Co A. J. Russell of San 
Francisco, secretary of Santa Fe Lumber Co., will 
be in charge of local plant operation. 


FLORIDA. Cocoa Merritt Island Lumber Co. 
Directors: C. R. ’. E. and Gordon Fortenberry. 
Jacksonville Dixie Lumber Co.; $50,000. _ am 


Brown, 1296 


Talbot 


Ave., an incorporator. 
ILLINOIS. Chicago—Decorators Supply Corpora- 
tion, 2547 Archer Ave. Manufacturers of wood carv- 
ings 
INDIANA, Newcastle—Van Matre Manufactur- 
ng Corporation: to manufacture wood products. 


Incorporators: 
Matre and 
IOWA 
retail 
ested, 


MICHIGAN 


Ralph F. 
Delena M. 
Swaledale 

Glenn A. Eddy 


Van Matre; 
Van Matre. 

Eddy Lumber Co.: $12,000; 
and Mary E. Eddy inter- 


Harmon Van 


: Adrian—Great Lakes 
Co.; $150,000. Will manufacture kegs 
Ironwood—Northern Logging Co. 
NEW JERSEY. Jersey City—James Brady Co.; 
building supplies. James Brady, 109 Chestnut Ave., 
interested, 
New Brunswick 


Cooperage 
and barrels. 


Kramer Lumber & Supply Co. 
Incorporators: Kenneth A. Dittmar, Lincoln Ave., 
Stelton; Stuart Fischler, 25 Kirkpatrick St.; and 
Clare V. Gibbons, 29 Hardenbergh St. 

NEW YORK. New York City—Hunter 
“0.; Gale Hunter, 37-21-147th St., Flushing, 
ested Building materials. 

_New York City, (Manhattan)—Rockland Lumber 
Co.; $20,000. 

NORTH CAROLINA. 


Sash 
inter- 


Roaring River—Roaring 


aiver Casket Co.; $80,000. B. Benton, Purlear, and 
B. Church of Roaring River, interested. 
OREGON Portland—Bronson Sawmill Co.  In- 


‘orporators; B. E. 
DeNeffe, 


TENNESSEE Knoxville—Rogers Lumber & 


wupply Co., 977 T.ee Ave.; $10,000. Incorporators: 
fra Booher, W. A. Rogers and Howard Rogers. 


Walker, S. E. Brooks and F. M. 


TEXAS. Combes—J. W. Richards (Inc.). 
VIRGINIA. Hampton—Louis Heffelfinger Cor- 
poration; $50,000. Will deal in lumber and build- 


ing material. Louis 


president. 

WASHINGTON. Seattle — Anderson Lumber 
Co., Skinner Building; $25,000. Carl Christopher- 
son, Iver H. Cedarwall and Leroy Cedarwall inter- 
ested. 


Heffelfinger, Hampton, is 


| * 
Casualties 

NEW JERSEY. Belmar—Sterner Coal & Lum- 
ber Co. suffered fire loss estimated at between 


$150,000 and $200,000, covered by insurance. 

NEW YORK. Mariners Harbor, Staten Island— 
Arthur Dreyer & Son’s main storage shed swept 
by fire, laying waste $40,000 worth of select stock; 
insured. 

TEXAS. Paris—Cummer-Graham Manufacturing 
Co. suffered fire loss estimated at $90,000. 


CANADA. British Columbia, Port Kells—The 
Wade mill, owned by N. K. Wade, destroyed by 
fire, with damage estimated at about $20,000. 


Office and living quarters were saved. 


New Ventures 


CALIFORNIA. Orinda—Orinda Building Mater- 
ials Co.; Lafayette Lumber & Supply Co, Lafayette, 
is opening branch yard at Orinda under above 


style. 

MICHIGAN. Mt. Pleasant—Hood Lumber & Sup- 
ply Co. opened by C. A. Hood to serve oil field 
needs. 

MISSISSIPPI. Canton—Nolan Lumber Co. is new 
retail business launched by R. L. Nolan; will oc- 
cupy building now used by Maris Lumber & Sup- 
ply Co. 


MINNESOTA, St. 
gaged in building 
Marshall Ave. 

NEW YORK. Brooklyn—Loyal Lumber Co., 84th 


Paul—A. E. Lawrence has en- 
materials business at 2098 


St. and New Utrecht Ave.; retail. Harry Scharff, 
proprietor. 
Brooklyn—Sellrite Lumber Co.; 725 Rockaway 


Ave.; retail. Harry Snyder, proprietor. 
NORTH CAROLINA. Cliffside—Citizen Manu- 


facturing Co., Avondale, has opened a lumber and 
building materials yard here. R. James Rucker, 
of Rutherfordton, is in charge. 

TEXAS. Carrollton—Twin Wells Lumber Co., 
owned by T. R. Hinton, has located a branch yard 
here. 


Groveton—Milo Hutto has opened a_ lumber 
yard in the Hook’s Building, handling lumber, 
paint, shingles, nails, ete. 


Seminole—S. L. 


Forrest of Lamesa will open a 
lumber yard here. 


New Mills and Equipment 


CALIFORNIA. Nubieber—Plans are being con- 
sidered with a view to immediate rebuilding of 
the Big Valley Lumber Co. mill, recently de- 
stroyed by fire. 

Stockton—Santa Fe Lumber Co. will incorporate 
under the name of Lumber Distributors (Inc.) and 
will start immediate construction of a wholesale 
lumber terminal here and will install a $30,000 
lumber crane _ shed. 

TEXAS. Shamrock—J. C. Wooldridge Lumber Co 
plans constructing yards and storage, to cost about 
$30,000, replacing those recently destroyed by fire. 

CANADA. British Columbia, Victoria—Cameron 
Lumber Co. plans reconstructing mill on site 
where former plant was burned in 1931, at cost 
of approximately $150,000. 





Canada Getting Chinese Tie 


Business 


Vancouver, B. C., Sept. 8.—Nearly four mil- 
lion feet of creosoted railway ties for the Chi- 
nese National Railway was recently loaded at 
New Westminster, B. C. The ties are being 
shipped to Hankow. This shipment completes 
the first order of its kind secured from China 
for a number of years, and it is the largest 
shipment of creosoted ties ever sent to that 
country from Canadian territory. 

The ties, which were supplied by New West- 
minster and Fraser Valley mills, have been 
subjected to careful inspection, both as to qual- 
ity of timber and treatment, with the result 
that they constitute a remarkably good example 
of the product of British Columbia mills, and 
it is expected that their quality will ensure 
repeat business. 

The contract, which was secured and handled 
by Timber Preservers (Ltd.), consisted of four 
and a half million feet, of which the initial 
shipment, 1,200,000 feet, was made in March. 
As a result of securing this contract, and recog- 
nition of the possibility of further developing 
the China market, the creosoting industry is 
now directly represented in China by W. W. 
Harvey, with headquarters at Shanghai. 














How to Figure Costs for Advertising 


In Classified Department 





I vcieccreeshceenees ..++++-30 cents a line 
' Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines, 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














| WANTED 





Salesmen 





WANTED SALESMEN 


Sales connection by large capacity 
Remanufacturing Plant— 

Puget Sound District—Washington. 
Pacific Coast Douglas Fir and 
Western Red Cedar— 

State territory covered—experience 


and class of products 


Address ‘“‘G. 68,’’ care American Lumberman. 





WANTED—COMMISSION SALESMAN 


With good connections to sell Red Cedar Shingles 
to wholesalers in territories south and west of 
New York. 

“G-70,” 


Address care American Lumberman. 





Employees 


EXECUTIVES—IF YOU CAN QUALIFY FOR 
Positions earning $3,600 or more, our personal and 
confidential service quickly locates suitable open- 
ings. NATIONAL EXECUTIVES ASS’N., 123 
Simons Bldg., Nashville, Tenn. 








Employment 


LUMBERMEN—ATTENTION! 


Are you looking for an experienced man? 

Have served in every post of the business—yard 
supt.—yard manager—office manager—accountant 
—sales—estimator (complete take-off from plans— 
sketches—pictures, etc.) complete price—Good 
mixer & personality—Will go on _ trial—Central 
States—Best references. 

FRED THOMAS, 5549 Adams St., Chicago, Ill. 
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WANTED 





WANTED 











FOR SALE | 





Employment 


SUCCESSFUL RET. MGR.—20 YRS. EXP. 


Active, dependable, good record, excellent collector, 
business getter; prefer fair sized town in middle 





Address “E. 58." care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago. 





SALES MANAGER 
Experienced Lumber Salesman, seeking change, 
would like to make new connection with manu- 
facturer as Sales Manager or District Sales Man- 


ager. 
“EB. 96,” 


Address care American Lumberman. 





LOGGING SUPT. OR LOG BUYER 
20 yrs. exp. Any size operation. 
Not afraid of difficult job. 

“Ss 


Age 42. 
anywhere. 
Address 


Will ge 
Good ref. 
care American Lumberman. 





COST ACCOUNTANT AND BOOKKEEPER 


9 yrs. experience, A No. 1 ref. Will go anywhere. 
A. M. VOSS, 1701 Valmont St., New Orleans, La. 





YOUNG LADY DESIRES SECRETARIAL 


Position with the president of a successful and 
reliable concern. Has had 16 yrs. exp. as Secretary 
to the Presidert of the largest Wholesale Sash & 
Door Manufacturing Company in the East. Also 
handled credits and collected accounts with suc- 
cess during this time. 

Address “G. 38," care American Lumberman. 





POSITION WANTED IN ROCKY MT. STATES 


By Lumberman, 20 years as executive. Adapted 
to Retail and Wholesale business; Mill-Work, Saw- 
Mill, Architecture, Plans and Designing; Estimat- 
ing and Construction. Competent and thorough. 
Address “G. 48,” care American Lumberman, 


Retail Lumber Yards 


WANT TO BUY A GOOD LUMBER YARD 


I am in position to pay cash. 
I. M. PORTERFIELD, 211 
lington, Ia. 





Polk Street, Bur- 





Logs 


CASH FOR WALNUT 
American walnut stumps, logs, burls, and crotches 
purchased in truck or carload lots from all terri- 


tories. 
WESTGATE WALNUT CO., 5115 Winthrop Ave. 


Chicago, Illinois 


WANTED—WHITE ASH LOGS. PAY CASH 
L. H. FRY & SON, Coshocton, O. R. No. 1. 


—_— 











IN FINE TOWN OF 2500 


A Bargain. Want cost on stock, but will Sacrifice 

75% on real estate for quick sale. Operate by 

present owner over 45 years. Wish to retire, 
Address ‘‘E. 92,’’ care American Lumberman, 








EXCELLENT OPPORTUNITY TO PURCHASE § 


Well established Lumber-Coal-Feed and Building 
Supply business in small town, 100% location in 
Capitol District, New York State. Nice profi 
right thru depression. A-1 reason for selling, 
Address “E. 99," care American Lumbermap, 





FOR SALE 


One of the best Retail Lumber yards in Centr 
Eastern Indiana. Established 40 years. Sell Buijd. 


ers’ Supplies, Lumber, Coal and Hardware. Goi 
reason for selling. Large territory. 
Address ‘“G. 47," care American Lumbermap, 





Timber and Timber Lands 


WANTED CUT OVER LANDS 


Are you paying Taxes on Stump Land and getting 
no returns? If so why not let us trade them for 
live property? We can use West Coast States Land. 
CHAS. H. BARTOW, 1328 N. Brand Blvd., Glen- 
dale, California. 


Used Machinery 


CASH PAID FOR OLD BAND SAWS 


13 to 16 gauge, rusty but not pitted. 
MINER HOE WORKS, Meridian, Miss. 


WANTED 


Wickes, or other make, Gang about 40 in. 
have you? 
Address “‘G. 59,”" care American Lumberman. 











What 





EXPERIENCED YOUNG MAN 
Wants position as asst. mgr., bookkeeper, clerk or 
yard man; several years exp. Best ref. 
Address “‘G. 65,"" care American Lumberman. 


WANTED—ONE TROUT SET-WORKS, 


Complete with cable. Must be in good repair and 
cheap for cash. 
REX LUMBER COMPANY, Graceville, Fla. 





FOR OVER 20 YRS. WITH RETAIL YARD 
As bookkeeper, estimator, contractor etc., now 
desires similar connection. Speaks Polish. 

Address “G. 66,” care American Lumberman. 





WTD. POSITION AS MANAGER OR SUPT. 


20 yrs’. executive exp. in southern hardwood, stump 
to car. Thorough knowledge of overhead and 
ground skidding and logging railroad. References 
as to integrity and executive ability. 

Address “‘G. 67," care American Lumberman. 





24 YEARS OLD—EXPERIENCED 


In retail bldg. materials, two years college, good 
habits and appearance. Desire connection in grow- 
ing business and willing for tryout with reliable 
concern. 

Address ‘‘G. 58,"" care American Lumberman. 


MILLWORK ESTIMATOR—DRAFTSMAN 
10 yrs. Supt.—exp’d on mach.—cabn’t, detailed 
millwk. Registered Structural Engineer b’ld’g 
constr’n. Could make small investment. 
Address “G. 61,” care American Lumberman. 








LUMBERMAN, WITH 12 YRS. EXPERIENCE 
As Mer. & Asst., desires connection in middle west. 
32 years old. Married. Accurate bookkeeper. 

Address “‘G. 63,” care American Lumberman. 





Lumber and Dimension 


PTF 











WANTED 


4/4 Bung Poplar Rough Air Dried. 
Address “G. 25,” care American Lumberman, 


WANTED—CARLOAD 3FT. HARDWOOD DOWELS 


%” to 1” diameter, New York City rate. 
Address “‘G. 73,” care American Lumberman. 








WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago. 


WANTED—USED MACHINERY 
Band Saw, Rip Saw, Jointer, and Cut Off Saw 
for use in small Lumber Yard. Must be in good 
condition and cheap price. Give full details to 
PHILP & MOORMAN LUMBER CO., Panama 
City, Fla. 


WANTED—A 12 OR 14 INCH USED PLANER 


State price and size motor required to operate. 
Address “G 69,” care American Lumberman. 


WANTED 
Good power rip saw-tilting table top, 
lumber yard; describe and give price. 
PERRY CALDWELL LBR. CO., Cozad, Neb. 


FOR SALE 


Business Opportunities 


ONE BOX FACTORY COMPLETE, 


Along with 3,000,000 to 4,000,000 ft. of lumber, 

and 3,000,000 to 4,000,000 ft. of standing timber, 

being offered for sale on a reasonable basis. 
Address “G. 62,” care American Lumberman. 


FOR SALE 


Modern three machine Hardwood Flooring Plant 
Complete, except Boilers and Dry Kiln. Excellent 
condition. Must sell to dissolve Company. 

BAST JORDAN FLOORING COMPANY, East 
Jordan, Michigan. 








for retail 




















lumber and Dimension 
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FOR SALE 
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lecar 5/4 C & B White Oak, Dry 
2 cars 6/4 F A S White Oak, Dry 
1 car 6/4 C & S White Oak, Dry 
1 car 10/4 F A S White Oak, Dry 
1 car 10/4 C & S White Oak, Dry 
1 car 12/4 C & B White Oak, Dry 
1 car 12/4 C & B Red Oak, Dry 
1 car 6/4 F A S Poplar, Dry 
l car 6/4 C & § Poplar, Dry 
l car 8/4 C & S Poplar, Dry 
l car 8/4 F A S Poplar, Dry 
% car 12/4 C & B Poplar, Dry 
% car 16/4 C & B Poplar, Dry 
Address MARIETTA CHAIR COMPANY, Retail © 
Lumber Department, Marietta, Ohio. ; 
, 
WANTED 
Orders for green 2, 2% and 3x4” and wider 
wagon oak. 
Address “G. 74,” care American Lumberman. 





Timber and Timber Lands 


E. ORE. 60 M. PINE MILL & LOG R. R. BARGAIN 


In cheap timber on R. R. 50 Mi. to Brogan W. end 
Owyhee River, $22,000,000 U. S. project local mkt 
350,000 A. agri. land; U. P. R. R. Chi. rate 68% 
$10 per M. margin on today’s mkt.; title clear. 
Address “E. 84," care American Lumberman. 


vr 





ee 





FOR QUICK SALE 


Offer large well located tract virgin timber prin- 
cipally hardwood at unusually low price. Excep- 
tional chance for large profit by operating of 
holding. 


Box 566, Newberry, Michigan. 





HIGH GRADE HARDWOOD TIMBER FOR SALE 
A tract of high grade hardwood timber, located 
in Northern Michigan, 
maple, birch, oak, basswood—is offered for sale 
at a very reasonable price. 

Address Drawer 817, Houghton, Michigan. 


TIMBER FOR SALE 
If in the market for Southern Pine and Hardwoods 





have several desirable tracts available, large % 
small. 

Address: FELKER REALTY COMPANY, Real- 
tors, Meridian, Mississippi. 








Logging Ry. Equipment 


HOISTING ENGINE OR SKIDDER FOR SALE 
Hoisting engine and boiler. Two cylinders. Four 
Drums. Weighs about twelve tons. Used in skid 
ding logs. 

BOWMAN LUMBER CO., St. Albans, West Ve 





Logs 


AMERICAN WALNUT FOR SALE 
territories. 





The cream of production from all 

Stumps, logs, burls, and crotches. 

WESTGATE WALNUT CO., 
Chicago, 


5115 Winthrop Ave. 
Illinois 











Engines and Boilers 
PAPRAAAAAAAA RAR eee * 
BOILERS FOR SALE 


containing 4,000,000 feet— > 
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inch diameter: 


Two 130 HP., 
Used five 


twenty feet long. 
years in sawmill. 
BOWMAN LUMBER CO., St. Albans, West V@ 


H.R.T. Boilers. 66 
In good condition. 


kett 
Co. 








